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Only Perfect Circle gives you 


2-WAY POWER PROTECTION! 


1. Perfect Circle Valve Seals 


solve problem of excessive oil 
consumption past valves! 


New rings and restored valve effi- 
ciency produce higher compression 
pressures —and higher deceleration 
vacuum. Increased vacuum draws 
oil through loose and worn valve 
guides. Stop this loss with new 
Perfect Circle Valve Seals! 


Be sure of customer satisfaction 
—Install Perfect Circle Valve Seals 
on all re-ring and valve jobs. 








2. Perfect Circle 
2-in-1 Chrome Sets 


solve problem of excessive oil 
consumption past pistons! 


2-in-1 Chrome sets provide the 
finest piston rings obtainable! Top 
rings and oil rings are plated with 
thick, solid chrome. Doubles life of 
cylinders, rings, pistons. No tedi- 
ous break-in is necessary, rings are 
pre-seated at factory. 


Be sure of customer satisfaction 
—Install 2-in-1 Chrome sets for 
thousands of extra miles of power 
protection and positive oil control! 


PERFECT “_CIRCLE 


PISTON RINGS AND POWER SERVICE PRODUCTS 
Hagerstown, Indiana Don Mills, Ontario, Canada 








pRooucis 








one of the very few cars* 


you can’t tune up 
with a 

Hygrade 

Jiffy Kit 


You can tune up 97% of all cars on the 
road today with one economical assort 
ment of Hvgrade Jiffy Kits. Jiffy Kits 
contain needles and seats, gaskets, econo- 
mizer valves pump pistons, instructions 
and tools — to fit-all carburetors: Carter 
Stromberg, Ford, Holley, Rochester and 
for small engines, too! See your jobber 
or write HYGRADE PRODUCTS DIVISION, 
Standard Motor Products, Incorporated, 
Long Island City 1, New York 


Carburetor Tune-l 'p 


*Sorry, no Jiffy Kit available for Model “T” Ford 
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“ 


‘...has given us very 
valuable sales help” 


says BIRKETT L. WILLIAMS, Ford dealer, 
Cleveland, Ohio 

*‘We have been in business for 44 years, and have been 
using the Commerciat Crepit PLAN for more years than 
I remember. Always we have been able to depend on it 
for really good service. CommMerciaL Crepit has given 
us very valuable sales help. In fact, | sometimes think 
they do a better job of giv ing us help than we do in using 
it. But I know that our full control of financing—extra 
service business in our shop—and a substantial amount 
of increased sales can be credited directly to our use of 
the CommerciAL Crepit PLAN.” 








Commercial Credit dealers 
are successful dealers 


Write or call the nearest CommerciAL Crepitr CorPoRATION 
office for complete information on the benefits of ComMERCIAL 
Crepit PLan. Why not do it, today? 


A service offered through subsidiaries of the 
Commercial Credit Company, Baltimore . . . Capital 
and Surplus over $200,000,000 . . . offices in principal 
cities of the United States and Canada. 





y 
a an 


WHATEVER A COOLING SYSTEM NEEDS... 
A PERMATEX PRODUCT FITS IT BEST 


Radiator to water pump to water jacket . . . cooling systems can be head- 
aches ... and Permatex provides the aspirin. From major leak sealers like 
Block and Head Sealer to rust preventives like Water Pump Lubricant and 
Radiator Anti-Rust ... Permatex has tailored the exactly right prod- 
uct to make the job easy and profitable. Be prepared with these Permatex 
products: DOUBLE ACTION RADIATOR CEMENT... HEAVY DUTY RADIATOR 
CLEANER ... WATER PUMP LUBRICANT & RADIATOR ANTI-RUST .. . BLOCK AND 
HEAD SEALER ... RADIATOR SEALER (liquid) . . . COOLING SYSTEM CLEANER 
AND CONDITIONER. 

Send for your copy of the Permatex Catalog . . . which tells you how 
and where to use every member of this famous automotive chemical fam- 


PERMATEX ily. Ask your jobber or write us. 


PERMAT Has 


COMPANY, INCORPORATED 
300 Broadway, Huntington Station, L. I. New York 


Factories: Brooklyn, N. Y. « Kansas City, Kansas 
“There’s a Permatex product for every maintenance need” 
SEALING COMPOUNDS + POLISHES AND CLEANERS + RADIATOR PRODUCTS + OILS AND LUBRICANTS + HYDRAULIC FLUIDS + SERVICE AND REPAIR PRODUCTS 


Chilton's MOTOR AGE e@ March 1959 3 








NEW BPS AUXILIARY PULLEY 


PROVIDES POWER TAKE-OFF 
FROM THE CAR ENGINE 


This efficient pulley fits over the original pulley (WITHOUT 
DRILLING OR MACHINE WORK). The simple power solution for: 
Ham radio generators, 110 v AC generators, air compressors, 
pumps, sirens... 

APPLICATIONS: 

Chevrolet 55-59; Ford, Lincoln, Edsel, Mercury 55-59; GMC % 
and % ton trucks 55-59; Buick 51-59; Pontiac 55-59; Plymouth 


and Dodge 57; DeSoto and Chrysler 57-58; Nash Rambler Model 
01 58-59. 


Here is a sure-profit item for 
all automotive service and 
parts departments! Built by 
the manufacturer of BPS 
CHOKE-STOVE. 


Check with your jobber 


BRAKE PARTS 








1914 WWashington Bivd. 
SPECIALTY Los Pe 18, Calif. 


IMPROVE 
EVERY AUTOMOTIVE PAINTING 
OPERATION 


HAIR LINES 


HOLD DOWN cano scratcues 


GLOSS OVER 


HOLD OUT OXIDIZED PAINT 


PRIMER SURFACES 


SAVE MONEY 


SAVE MAN HOURS! 
COSTLY REPAINT JOBS 


NO DRYING TIME REQUIRED FOR XIM FLASH BOND 


DELIVER THAT CAR TO YOUR CUSTOMER WITH THAT ''WET LOOK" 


RUSSELL W. CASE, JR., Publisher 


Charles W. Hevner, Asst. to Publisher 
E. H. Miller, Advertising Manager 
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H. Clifford Parris, Research Manager 
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W 
XIM is alse being used successfully by Truck, Mobile Home and | AY’ “Ee ‘C AIR ‘MOFFETE, seco P. JIGHE 


Aeronautical painters. Ask your paint supplier for XIM Flash EVE “RUSSELL W. C R. 
Bond No. 300 for the ultimate in long lasting finishes. [ CHARLES A. §. MEIN E 


er EN ETOH i. KOFRON 
H. FORSBERG COMPANY iiianse ave. | = 
PROVED IN THE FIELD FOR MORE THAN TWENTY YEARS 
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Make extra spring checkup profits 


THE MOPAR WAY 


with related electrical tune-up parts 


MOPAR DISTRIBUTOR CAP 
Combines lowest degree of water ab- 
sorption with highest resistance to 


arcing. 
_ 


ais 
| MOPAR IGNITION COIL 
i z | Supplies 22 times the required voltage 
= | | to jump the spark plug gap at normal 
' 


ot 
MOPAR POWER TIP SPARK PLUGS —<— 


Hot at low speed, cool at high speed, = 


give improved fuel economy So 
a 
: | 


loads and speeds. 


cr 


Nee 
‘  —— NEW MOPAR POWER POINTS | sane 
— Pre-assembled and _ pre-aligned forP P if 
3 il 50% faster installation—saves valu- 
; Bo 


able time for other jobs. 


At 
MOPAR DISTRIBUTOR CONDENSER 


Chrysler-engineered for balanced per- 
formance with MoPar breaker points. 


MOPAR NON-ARCING ROTOR 
Monel metal inserts assure maximum 
electrical contact. Special bonding 
eliminates “break-away.” 


When you make spring checkups —100 per cent MoPar checkups —for Plymouth, 
Dodge, De Soto, Chrysler and Imperial cars and Dodge trucks, you'll: 





AND 1 Boost profits because MoPar products are Chrysler-engineered to fit 
perfectly, require less installation time. 
2 Eliminate duplicating inventory, rid your shelves of slow-moving items. 
3 Give top service with parts that are precision engineered to work together 
and with original equipment. 
4 Be sure of adequate stocks through MoPar’s fast distribution system 
and complete local availability. 
Make it a more profitable spring with MoPar! Call your MoPar Wholesaler or 
your Plymouth, Dodge, De Soto, Chrysler or Imperial Dealer. 


SELL THE LINE THAT KEEPS YOUR CUSTOMERS SOLD ON YOU—MOPAR 
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ACCESSORIES 


MoPar Division, ‘Chrysler Motors Corporation 


Detroit 31, Michigan 
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MEMO 


Ham For Easter 


A® we approach the 
season of Easter 
most people are conscious 
of the true meaning of 
this Holy Season. Yet, 
merchants are also alert 
to the leanings and 
yearnings of the people. 
The desire to start off 
anew—to forget the past 
and change for the fu- 
ture. 
Thus, car dealers be- 
come Easter merchants 
like any other retailer. Easter is wardrobe ac- 
quiring time. Knowing this, one dealer awards 
every used car purchaser (value of the car 
$500 or more) a voucher worth $50 at a lead- 
ing men’s clothier or a well known woman’s 
specialty shop. If a new car is purchased the 
voucher is upped to $75. 


. 
Happy Kaster A pproach 

Another dealer makes 200 phone calls at 
random during the fortnight before Easter. 
Anyone answering is informed that they have 
a credit card at the dealership worth $25 to- 
wards any used car, double that towards a 
new one. If the “callee’’ comes down and 
claims it, the dealer stands by his offer. It’s 
his way of saying “Happy Easter” to 200 of 
his towns folk. 

Feed ’em this Easter is the motto of an- 
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other dealer. He mails out a cordial invita- 
tion to all who have purchased cars from him 
last Easter to this. The Easter breakfast is 
held the Saturday of the week prior to Easter. 
All who attend the affair, which is held in a 
local restaurant receive door prizes, a certi- 
ficate worth $25 towards a used car or $50 
towards a new car, if purchased prior to 
Easter. 

This dealer merchandises Easter in both 
sales and service. On the service side he offers 
the “‘Easter New Look.” A new paint job, a 
complete tune up or even a complete over- 
haul, all for a package price. 

This “Easter New Look” package is 
offered for a full four weeks prior to Easter. 
Newspaper ads, radio spots and an occasional 
TV spotcast advertise this special. 


Ham for Easter 


There’s a little of the “ham” in all mer- 
chandisers. One such dealer offers promo- 
tional food for thought by presenting a com- 
plete “‘Easter Dinner for a family of five or 
under” to all who purchase a used car during 
the Lenten season. A food check good for 
$30 is presented to all customers. It can be 
used at one of a chain of local supermarkets. 

Happy Easter. 

Faithfully yours, 


Fan,h Phe. 





Grey-Rock goes 
ABC's Radio Network 


A new powerful merchandising program that 
gives dealers maximum selling support ! 


Millions of listeners will hear about Grey-Rock on ABC’s 
radio network, “Weekend News,” every Saturday and Sun- 
day, broadcast over more than 260 stations from coast to 
coast. Millions more will see powerful Grey-Rock 2-color 
ads in the Saturday Evening Post. These ads will prominently 
display Grey-Rock Signs. 








The phenomenal success story of Grey-Rock linings in the 1958 
NASCAR * races and the preference of leading drivers for Grey-Rock 
make a powerful sales story you can use to send your brake service 
sales soaring! 


* National Association for Stock Car Auto Racing 
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on the air with 
“Weekend News" 


BRAKE INSPECTION 


BRAKES 
Let everyone know you are a 
Grey-Rock dealer. Display a | AKE ADJUSTED-RELINED 


Grey-Rock sign where it can tell A WE USE 
your story 24 hours a day. Follow ff 


through with Grey-Rock’s famous | | Gre eck 
P-L-S Plan that sells brake work. | — 
You'll find you have tapped an | Balance rake Linings 


ever-increasing source of profits. 





Ask your jobber for details or 
write direct to us. 





Only G re al r R 0 ck . a BRAKSET LININGS 


BALANCED BRAKSETS « TRUCKSETS ¢ BRAKE BLOCKS « VEE-LOK@® CLUTCH FACINGS 
GREY-ROCK Division of Raybestos-Manhattan, Inc., MANHEIM, PA. 


RAYBESTOS-MANHATTAN, INC., BRAKE LININGS « BRAKE BLOCKS « CLUTCH FACINGS ¢ INDUSTRIAL RUBBER « MECHANICAL R 
PACKINGS e ASBESTOS TEXTILES « ENGINEERED PLASTICS e SINTERED METAL PRODUCTS e RUBBER COVERED EQUIPMENT M 
LAUNDRY PADS AND COVERS ¢ ABRASIVE AND DIAMOND WHEELS e INDUSTRIAL ADHESIVES « BOWLING BALLS 
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’ Only genuine 
A-V gaskets have this 
trade-mark—the 2 notches. 


™ “AV cork GASKETS BETTER 


High-frequency electronic baking—the ex- 
clusive Armstrong-Victor process for curing 
cork—makes A-V gaskets better. 

This deep, penetrating current generates 
heat from inside the cork mix. It produces 
instant, lively action in each cork molecule. 
In minutes, the composition is completely 
fused and cured. The finished cork structure 
is made uniformly dense and strong. It re- 
tains natural resilience . . . is never scorched 


or undercured, which often happens when 
cork is steam-cured. 

THAT'S WHY A-V cork gaskets are stronger, 
more flexible and resistant to breakage .. . why 
they make tighter, longer-lasting seals. A-V 
precision die-cutting and sharp, clean punching, 
are more reasons why A-V cork gaskets are 
universal favorites in first-class shops. Your 
Victor Jobber carries complete stocks—in sets 
or individual parts. 


Victor Mfg. & Gasket Co., P.O. Box 1333, Chicago 90, Ill. Canadian Plant: St. Thomas, Ont. 


(Armstrong-wx cTronR 


CORK GASKETS 


The 100% Coverage Line —for Cars, Trucks, Tractors, Stationary Engines 
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GENERAL 
MOTORS 





AC and GENERAL MOTORS 
COMBINE TO BRING YOU 


TOPFLIGHT ENGINEERING e ULTRA-MODERN LABORATORIES 
THOROUGHGOING RESEARCH e CONTINUOUS TESTING 


INTENSIVE QUALITY CONTROL 


All dedicated 


to producing 


the finest 
c HOT TIP 


SPARK PLUGS 


Here’s the real story behind the BIG advantages you > 
have in stocking and selling AC Hot Tip Spark Plugs! 
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SPARK PLUGS 


enefit from these unequalled facilities 


AC SPARK PLUG ENVIRONMENTAL research and testing supplement out- 
of-doors work by using special chambers in which various conditions of altitude, 
pressure, humidity and temperature can be simulated. With such indoor facilities, 
weather can be made to order for immediate research study ... the same kind 
of weather car owners may encounter. 


A TYPICAL AC LABORATORY at Flint, Michigan, where AC maintains com- 
plete metallurgical, ceramics and mechanical engineering laboratories devoted 
to spark plug improvement through research, and quality through control. The 
complete AC automotive engineering and research staff numbers more than 550 
people devoted to the job of basic research to improve AC Spark Plugs. 


TESTED BY 


TESTED AGALN BY 


GM 





? 


AC DYNAMOMETER FACILITIES ore loaded with the newest, most modern 
equipment available. This setup makes it possible to run simulated road tests 
right in the laboratory. This equipment permits exact duplication of all types 
of driving conditions. Stop-and-go . . . high-power, open road speed tests... 
the same road conditions found in hill-country driving are duplicated. 


FOR MOUNTAIN DRIVING TESTING, GM maintains a test site at Manitou 
Springs, Colorado, at fabulous Pikes Peak. Here operational tests are conducted 
on AC Hot Tip Spark Plugs that go for beyond the demands that will be made 
in normal usage. The use of such facilities help AC to build in ever better cus- 
tomer benefits for you to sell... better gasoline mileage, longer spark plug life. 


and proved daily... 
in millions of vehicles* 
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wr 


GENERAL MOTORS TECHNICAL CENTER, near Detroit, Michigan, is recog- 
nized by the automotive and allied industries as a monument to the industrial 
significance of the automobile, its design and its engineering. Here GM has 


Te oe = 


cay 


AT MILFORD, MICHIGAN, stretch out the many acres of the world-famous 
GM Proving Grounds. GM was early to recognize the need for multiple-terrain 
testing of cars and trucks. Here all road conditions are duplicated and all sorts 
of road-testing carried on day in and day out, and ‘round the clock. Tested at 
high speeds and low speeds, over millions of miles, AC Hot Tip Spark Plugs 
prove their better anti-fouling characteristics and longer life. 


a 
assembled, in personnel and in equipment, every resource for research and for 
testing—a magnificent complement to AC's laboratories, and one that pays off 
for you through better cars, improved efficiency of every component. 


GM PROVING GROUNDS neor Phoenix. Arizona—take advantage of wide- 
open spaces, desert heat and sand conditions to augment the Milford operation 
AC Spark Plugs are again a beneficiary, for the millions of test miles run at 
Phoenix put new and strenuous demands upon ignition. If even a tiny refinement 
can be made, AC is quick to respond—eager to maintain its reputation for 
leadership. Improved fuel combustion and better performance result. 


The one best proof — the proof that lies in satisfactory performance for millions 
of motorists! More than twenty-five million cars with AC Hot Tip Spark Plugs in 
their high-compression engines have gone into the public’s hands. This, alone, 
is ample reason for you to stock and sell AC — the Spark Plug others follow! 
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ION 


starts with AC 


...the Spark Plug 
others follow! 


FIRST with the stronger one-piece heat- 
sealed shell construction. 


FIRST in welded side electrode con- 
struction for better heat and electrical 
current conductivity. 


FIRST to incorporate a resistor element 
for elimination of radio interference from 
the ignition system. 


FIRST with fused metal-ceramic seal to 
stop center-wire compression leakage. 


FIRST in the use of unglazed insulator 
tip to resist lead attack. 


FIRST with the aluminum oxide insulator 
in the United States—a patented AC 
ceramic composition! 


FIRST to use greater ‘'scavenging” area 
between insulator and shell. 


FIRST with the long, thin, recessed, 
quick-heating insulator tip—the AC Hot 
Tip—another AC exclusive! 


FIRST with the copper-core electrode 
to improve performance under special 
high temperature operating conditions 
in commercial applications. 


For more than a half century AC has been the Spark 
Plug others followed. The leadership established by 
AC when cars and trucks became a horse-replacing 
reality has never been seriously challenged by even 
the closest of imitators. This has remained true be- 
cause AC Spark Plug engineering, research, testing, 
and manufacturing development has kept ahead of 
ever-growing engine demands, 

Some two dozen automotive components bear the 
familiar AC initials, attesting to the fact that AC is 
not narrowly limited to spark plug manufacture. This 
wide industry interest enables AC to employ facilities 
it could not offer as a one-product manufacturer, 

AC, sharing some of its basic patents with others, 
pioneered and developed the kind of spark plug that 


HOT TIP SPARK PLUGS 
7 


modern high-compression engines demand. And, in 
addition, AC developed and still offers the exclusive 
Hot Tip design and the metal-ceramic center electrode 
seal which, with AC’s heat-sealed plug assembly, 
completely solves compression leakage. 

There’s still more. You also get the tremendous 
advantages of General Motors’ unsurpassed research 
and testing facilities. You can depend on AC to stay 
ahead in spark plug technology —to provide quality 
products that give you the greatest profit opportu- 
nities. 

iC HOT TIP Spark Plugs are used in more new 
cars than any other brand, and are engineered 


for all makes of cars, trucks and tractors. 


AC SPARK PLUG <> THE ELECTRONICS DIVISION OF GENERAL MOTORS 
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new, low-maintenance... 


SKIL IMPACT WRENCH is lighter, more compact 


There is no tool more useful than the Skil 
Impact Wrench. And you will be amazed how 
compact, perfectly balanced, and light it is— 
only 6 pounds. 

The new, Positive-Lock reversing switch 
puts the Skil Impact Wrench way ahead in its 
field. No chance of accidental change in direc- 
tion! And its simple construction of a single 


unit design means low, low maintenance. 

See the new model 823 Skil Impact Wrench 
soon. It’s available separately or as the Model 
824 Kit, complete with sturdy steel carrying 
case, universal joint, 5” extension bar, and 6 
hexagon sockets— 4” to %" in 16ths. You'll 
find it to be a profitable addition to your 
stock of basic tools. 


<I> »ovathur GRRL Fasic attomsine ol 


Famous Skil and Skilsaw products made only by SKIL 
Corporation, 5033 Elston Avenue, Chicago 30, Illinois 
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“i won the Southern 500... 


... ina Pedrick-equipped Chevy—averaging 102.59 MPH for 
a new NASCAR record’’—says Glenn (Fireball) Roberts of 
Daytona Beach, Florida. This Chevrolet had the same top 
quality Pedrick Formflex rings that you get from any Pedrick 
Piston Ring jobber. Pedrick is always your best bet for 
superior performance and dependability in your most demand- 
ing jobs. Choose Pedrick—and give championship performance 
to all your customers. See your jobber. WILKENING MANUFAC- 
TURING Co., Philadelphia 42, Pa. In Canada: Wilkening 
Manufacturing Co. (Canada), Ltd., Toronto 2. 
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DEPEND ON 


FOR THE RIGHT RING JOB 
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mister 
jobber executive 


MOTOR AGE: JOBBER EXECUTIVE EDITION 


Crackdown On "Advance Fee" Swindlers 


"ADVANCE FEE" SWINDLERS MAY BE CLAMPED DOWN ON by Congress.... 
Racketeers who pretend they'll help businessmen sell property often use 
the advance fee dodge.... These phonies bilk small businessmen of $20 
million to $50 million a year, a Senate Judiciary subcommittee warns. 
The group intends to hold hearings on this problem later.... Then it 
may draft a crackdown law. 


Tax Reforms Face Hard Fight 


PLEA FOR TAX REFORM to produce more business strength is sounded 
by Rep. Herlong, D., Fla., and Rep. Baker, R., Tenn Their bills, 
H. R. 3000 and 3001, would reduce income tax load and help businessmen 
replace old equipment. 

Measures would shave both corporate and individual tax rates and 
lower the estate and gift tax rates.... Bills are facing a hard fight 
in Congress, however. 


Post Exchanges Underfire 


POST EXCHANGE SALES of gasoline, batteries in Washington area anger 
Civilian marketers.... It is evident, they say, that many purchases 
made at PX stations are for nonmilitary consumers.... Who otherwise 
would buy at civilian stations. 

Retail Gasoline Dealers Assn. in Washington will insist that Con— 
gress investigate PX sales policies. 


Penalty On Mail Postponed 


POST OFFICE DEPT. HAS BEEN OUTGUNNED on 5¢ penalty charge.... This 
penalty on mail without enough postage is postponed indefinitely.... 
It was to have taken effect last Aug. 1.... Then it was postponed twice, 
the second time to Feb. l. 

Businessmen, already stuck with higher postal bills, objected to 
it.... Now Congress may want to reconsider and possibly cancel it. 


Tax on Rebuilders’ Sales Of Restored Generators 


AUTO GENERATOR REBUILDERS MUST MEET TERMS of Revenue Ruling 58-620 
by April 1.... Ruling places the federal automotive excise tax on re— 
builders' sales of restored generators.... When it is impossible to 
tell if one generator contains parts from several others. 

Ruling was to have become effective on Feb. 1.... Date was post- 
poned to give rebuilders more time to comply. 
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OPERATION 


Pitfalls to Avoid in Planning 
Direct Mail Advertising Plans 


N the opinion of many, direct mail is by 
far the jobber’s best advertising medium. 
Direct mail helps put over product stories 

to fringe customers. It supplements calls by 
salesmen. It can provide quick coverage at low 
cost for an announcement of a new line. Or 
it can tell about a new service; turn parttime 
customers into fulltime buyers. 


Depend on Original Idea 

Direct mail advertising that gets results 
must be carefully planned. It must be pre- 
pared with a keen eye for details. The over-all 
impression to be made and the results to be 
achieved depend largely upon the original 
idea and the way it is presented to the cus- 
tomer or prospect. With postal rates rising 
steadily, it is more important now than ever 
before to make sure all parts of direct mail 
programs are carefully analyzed. 

Mailing lists are so important that as a 
rule of thumb, a jobber should not even con- 
sider using direct mail as an advertising 
medium without first making sure that the 
lists are correct as to names, addresses, spell- 
ing and other pertinent details. Good lists can 
be built in a variety of accepted ways. First, 
start with your own ledger list which will 
catch all classes of customers. Then add the 
customers who pay cash because they are 
usually just as important as the credit buyers. 
Next consult the local telephone directories 
and add those names of vehicle dealers, repair 
garages, fleet operators, service stations, used 
car dealers and any other specialized outlets 
listed in the directory. 

As a final check, submit the list to your 
salesmen who may have more names to add. 

It is also important to check mailing lists 
at least once a year. Twice a year would be 
better since automotive trade lists are subject 











to a 20 per cent annual turnover. Obviously 
the “care and feeding” of a healthy mailing 
list has to be assigned to an experienced per- 
son and not relegated to the “chore” depart- 
ment. 


Know Your Postal Information 

With so many changes having been made 
curing the last few years in both postal regu- 
lations and postage rates, it is of utmost im- 
portance to know the changes and how the 
increased rates affect total direct mail costs. 
The following simplified data in effect as of 
January 1, 1959 will be a handy check for 
this phase of your direct mail program. Data 
below cover only first class mail; other 
classes’ rates will be covered later in these 
columns. 

First Class Mail: Handwritten and type- 
written matter, including carbon copies, 
sealed or unsealed: 

For out of town delivery or local 
delivery at letter carrier offices, 
per oz. or fraction thereof 

For local delivery at non-carrier of- 
fices, per oz. or fraction thereof . . 

For local delivery at non-carrier of- 
fices when picked up or delivered 
on rural or star routes, per oz. or 
fraction thereof 

Private mailing cards no larger than 
3%, x 5%.” single, each 
cards, larger than above; single 
each 

Double mailing cards no larger than 
dimensions given above, each... 

(May be mailed unsealed if flat and 

easy to handle, or, in quantities of 

200 or more, may be sealed with pre- 

cancelled stamps under permit ob- 
tained from post office.) 
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Clifton Cage, Service vice president of Bushong Pontiac (Upper Darby, Pa.) 
was recently elected president of Philadelphia's Automotive Service Asso- 
ciation. Cage (center) admires watch given outgoing president Eldon Smith, 
Jr. by ASA members. Other ASA officers look on. From left: Lester Murray, 
2nd vice pres.; R. H. Erny, treas.; Cage; Smith; secretary John Montgomery 
(Motor Age's technical editor). 


At} 


SES NOW IS THE TIME... 


oa Ss he SOS RS 
Group picture taken at recent World Bestos sales meetings. Among topics 
discussed were firm's advertising and sales promotion program for 1959. At 
the meetings, salesmen David McCarthy (Philadelphia) and R. W. Stutt (San 
Francisco) were singled out for special honors. 
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Sherwin-Williams 
Holds Chicago Parley 


Sherwin-Williams automotive 
representatives from all parts of 
the country met in Chicago re- 
cently to discuss several new 
products the paint firm will soon 
introduce nationally. 

The three-day meeting was 
conducted by A. H. Burt, vice 
president and director of sales, 
and E. W. Windsor, general man- 
ager of the automotive sales di- 
vision. Also participating in the 
presentation were D. J. May, 
sales promotion manager, and 
the following automotive zone 
managers: J. S. Comer, J. B. 
Campbell, R. C. Hall, W. E. Wes- 
cott and R. W. Henderson. 

Primary subject on the agenda 
was the new acrylic lacquer fin- 
ishing system Sherwin-Williams 
has developed. 

Covering technical aspects of 
the topics discussed were: W. 
A. McIntyre, lacquer laboratory 
director; K. R. Brown, director 
of the varnish-resin laboratory ; 
and Dr. R. C. Hall, director of the 
associated products laboratory. 


P. C. Test Simulator 
To be Used in Ohio 


Perfect Circle Corporation an- 
nounced recently the first sale 
of its Road Test Simulator and 
Recorder to the Cleveland engine 
laboratory of Standard Oil Com- 
pany of Ohio. 

William B. Prosser, Perfect 
Circle president, said delivery 
will be made in late March. 

The road testing device makes 
it possible to tape record the per- 
formance of an automobile en- 
gine under actual driving condi- 
tions. Then electronically it can 
reproduce the results on a similar 
engine in the laboratory. 





First shipment of Perfect Circle Valve Seal dealer assortments is checked out 
of the Hagerstown, Ind., firm's distribution center as Perfect Circle's intro- 
ductory two-month spring sales campaign gets underway. At left is Stan Mur- 
ray, center's manager; at right is Carl Harrell, production manager. 


Boosters Internat’l 
Elect New Officers 


At the annual meeting of Au- 
tomotive Booster Clubs Interna- 
tional, Inc., held recently in Chi- 
cago, W. L. Knoyer, manufac- 
turers agent, B-3 Denver, was 
elected president to guide the 
Clubs through 1959-60. 

Other officers elected were: 
Joe Del Greco, Permatex Co., 
Inc., lst Vice President, B-26 
Cincinnati; M. I. Hudson, Moog 
Industries, 2nd Vice President, 
B-36 Jacksonville ; V. C. Condron, 
Jr., manufacturers agent, Treas- 
urer, B-21 Seattle; and T. H. 
Everett, Monkey Grip Sales Co., 
Secretary, B-4 Dallas. 

With the election of Mr. Ev- 
erett, the Board of Governors 
added one more section of the 
country to its executive council. 

Other important business han- 
dled during the meeting was the 
approval of the revised constitu- 
tion and by-laws governing the 
International chartered Clubs. 

Mr. International Booster of 


1958—which is the highest 
honor to be bestowed upon a 
Club president, was won by 
Bradford D. Baucus, 1958 pres- 
ident of B-10 San Francisco. Mr. 
Baucus was not able to attend 
this meeting. His plaque was ac- 
cepted by B-10 past president, 
Les Morrison, in his behalf. 


Clyde P. Brewster (above), vice 
president and general sales manager 
of K-D Manufacturing Co., will retire 
as of April |, 1959. Mr. Brewster's 
long career in the automotive service 
industry includes 24 years as director 
and treasurer of Motor Equipment 
Manufacturers Association. 


Getty Appointed 


Appointment of W. Russell 
Getty as general sales manager 
of Perm-A Manufacturing Co. 
has been announced by A. E. 
McElroy, president. In the newly- 
organized post, Getty will op- 
erate from the firm’s executive 
offices in Ambler, Pa. 


Campbell Chain 
Opens New Plant 


Opening of a new modern 
chain plant at Alvarado, Cali- 
fornia, was just announced by 
George J. Campbell, Jr., Presi- 
dent of Campbell Chain Com- 
pany, York, Pa. According to 
the announcement, the plant 
provides complete chain making 
facilities on the West Coast. 

“This new plant will produce 
every type of welded and weld- 
less chain and assemblies, and 
of course, make quick delivery to 
industrial, commercial and au- 
tomotive chain users in the 
Western states. The plant will 
also supply our warehouses in 
Portland, Seattle and Los An- 
geles,”’ said Campbell. 


J. R. Degnan, vice president, Sales, 


of Martin-Senour, displays "text- 
books” used in the firm's "College 
of Colorful Knowledge." These prod- 
uct-information booklets are being 
mailed out to National Automotive 
Parts Association jobber salesmen. 
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Appointment of Walter S. Fortney 
agers as general service manager 
or United Motors Service division 
of GM has been announced by T. F. 


Plant, division general sales manager. 


The North Carolina Automotive 
Wholesalers Assn. was presented a 
plaque in February by NSPA for out- 
standing service in promoting auto- 
motive vocational education at the 
state level during 1958. Presentation 
was made by L. T. White, Jr. (right) 
on behalf of NSPA to S. B. Norton, 
president of NCAWA. (NSPA has 
since united with MEWA in one trade 
association—A.S.!.a.—full story on 
page 48, this issue.) 


New Distributor 


Urban Automotive Parts, Inc., 


Trenton, N.J., new distributor 
of automotive replacement parts, 
opened for business recently with 
an open house celebration. Part- 
ners in the new firm are Sidney 
E. Shepard and Leo Mocarsky. 
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Members of racing car fraternity congregate at Raybestos booth at |.A.S.I. 
Show last month. Left to right: J. L. McGovern, Jr., Raybestos, sales manager; 
Seorge Salih, owner of Belond Special car which won the 1958 Indianapolis 
Race (the '500"); Roger Ward, Indianapolis driver; Sam Hanks, 1957 Indi- 
anapolis winner; Jimmy Bryan, 1958 Indianapolis winner; Gene Hartley, 
Indianapolis driver; and Emil Andres, retired Indianapolis driver. 


“Solo” Trade Fair 
Acclaimed Success 


The first United States “solo” 
trade fair overseas met with tre- 
mendous success, J. Theodore 
Wolfson, president, Maremont 
International Corporation, re- 
ports. The month-long event 
closed recently. It had attracted 
more than 300,000 persons in 
New Delhi, India. 

Set up in four pavilions of a 
colorful prefabricated structure, 
the U.S. Small Industries Exhibit 
displayed 20 small-scale indus- 
tries in operation. A Trade In- 
formation Center was staffed by 
five American business experts. 
They conducted a trade mission 
throughout northern India prior 
to exhibit’s opening. 

Among the numerous exhibits 
in the automotive section of the 
trade fair was the Accurate Re- 
Nu Clutch Exhibit. It was spon- 
sored by the Maremont Inter- 
national Corporation, Chicago. 
The display, manned by a trained 
automotive repair shop worker, 
provided interested Indians with 
a close-up of clutch rebuilding. 


Philip D. Moulton (right), Sales vice 
pres. of Van Norman Automotive 
Equipment Co., bids good-by to Mr. 
and Mrs. Angelo S. Indessi, Jr. (cen- 
ter). Mr. Indessi was Ist prize win- 
ner in recent Van Norman sales con- 
test. Prize was two-weeks in Mexico. 


Carter Licenses 

Carter carburetors will be 
manufactured and sold in Brazil 
under a licensing agreement 
signed between Carter Carbu- 
retor division of ACF Industries, 
and Almac of Sao Paulo, Brazil. 
Announcement came of the pact 
from Henry A. Correa, vice presi- 
dent of marketing for ACF In- 
dustries. 








Traveling clinic above was designed for Moog Industries, Inc. The 'Moogs- 
wagon” will travel throughout the United States and Canada and will be 
seen at various automotive shows. (Was at I.A.S.1. Show.) The vehicle con- 
tains an exhibit aimed at answering major questions of alignment men. Exhibit 
is fitted into a special Volkswagen van. The “Moogswagon" has a built-in 
movie screen that will show film on operation of an alignment department. 


William E. Lind (above) has joined 
with O. P. Leonard of Texas to form 
a new automotive air conditioning 
manufacturing business — LINDUS- 
TRIES. Mr. Lind is past chairman of 


the Texas section of the Society of 
Automotive Engineers. 


industry Meetings 


March 16-18—SAE National Passenger 
Car, Body, and Materials Meeting, The 
Sheraton-Cadillac, Detroit, Mich. 
March 23-25—Canadian Automotive 
Wholesalers and Manufacturers Asso- 
ciation convention, King Edward Hotel, 
Toronto. 
March 25-26—Virginias-Carolinas 
Automotive Wholesalers Association 
spring conference, Robert E. Lee 
Hotel, Winston-Salem, N.C. 

Apr. 18-19—Ohio Automotive Whole- 
salers Association convention, Neil 
House, Columbus. 

May 4-6—American Petroleum Insti- 
tute, Div. of Marketing, Lubrication 


Wholesaler Meeting 

The Virginia-Carolinas Auto- 
motive Wholesalers Assn. will 
hold its Spring meeting on March 
25 and 26. According to Carl G. 
Sproles, secretary & treasurer of 
the group, the Robert E. Lee 
Hotel in Winston-Salem, N.C., 
is the site. 


Committee meeting, San Marcos Hotel, 
Chandler, Ariz. 

May 17-19—6th Annual Convention 
of the Automotive Wholesalers Asso- 
ciation of Tennessee, Castle in the 
Clouds Hotel, Chattanooga, Tennessee. 
May 17-20—Automotive Engine Re- 
builders Assn. convention, Royal York 
Hotel, Toronto, Ontario. 

May 27-29—American Petroleum In- 
stitute, Div. of Marketing, midyear 
meeting, The Savery, Des Moines. 
June 14-19—SAE Summer Meeting, 
Chalfonte-Haddon Hall, Atlantic City, 
New Jersey. 

June 24-27—The National IGOA Con- 
vention, Denver Albany Hotel, Denver, 
Colorado. 

Sept. 27-29—Southeastern Marketing 
Association; first convention, Biltmore 
Hotel, Atlanta. 

Oct. 28-30—SAE National Fuels and 
Lubricants Meeting, La Salle Hotel, 
Chicago, Illinois. 

Oct. 28-30—Automotive Parts Re- 
builders Association convention and 
trade show, Hotel Roosevelt, New 
Orleans. 

Nov. 2-5—The Automotive Warehouse 
Distributors Association, Inc., annual 
convention, Muehlebach Hotel, Kansas 
City, Missouri. 





NECROLOGY 








R. G. Patterson, executive vice 
president of the Automotive En- 
gine Rebuilders Assn., died sud- 
denly February 6 at his winter 
home in Pompano Beach, Fla. 
He was 67. Mr. Patterson was a 
director of Automobile Old 
Timers and a member of the 
marketing research committee 
of NSPA. 

C. V. Briner, past-president of 
the American Society of Tool 
Engineers and manager of the 
Gage Division of the Pipe Ma- 
chinery Co., died February 10 
in Cleveland. He was 64. Mr. 
Briner was a member of the 
ASTE’s national board of di- 
rectors for seven years during 
the ’forties. 

Karl Schwarz, father of Ernie 
I. Schwarz, president of Eis Au- 
tomotive Corp., died January 28. 
He was 89. Mr. Karl Schwarz 
up to a few days before his 
death took an active part in the 
Eis Company. He was a native 
of Vienna, Austria, coming to 
this country 49 years ago. 

August (Gus) Sunnen, died at 
his Chatham, Ontario home on 
December 23. Seventy years of 
age, Mr. Sunnen was president 
and general manager of Sunnen 
Products Company, Ltd., a Ca- 
nadian subsidiary of Sunnen 
Products Company of St. Louis, 
Mo. 


Santa Barbara Site 


The board of directors of the 
California Automotive Whole- 
salers Assn. have voted unani- 
mously to hold the association’s 
annual convention in Santa Bar- 
bara. Place will be the Miramar 
Hotel; dates—Nov. 13 thru 15, 
1959. 
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New Tune-up Chart 
Announced by AEA 


A new wall-chart of Tune-Up 
Specifications and Original 
Equipment Tune-Up Parts list- 
ings has been developed. It is 
aimed at all makes and models 
of passenger cars for the years 
1950 through 1959. News of the 
wall-chart was announced by J. 
Howard Reed, Executive Secre- 
tary of the Automotive Electric 
Association. 

The flip-sheet chart consists 


agen " ween 

oe! ~ ra von vis a — Quincy Compressor Co. of Illinois recently presented the firm's 600,000th 
with a plastic protective coating. unit free to Louis V. Bruer, vice president of Southern Petroleum Co., Memphis, 
It has a two-color (red and black) Tenn. Credited with the lucky sale is The Southern Company, Inc., Quincy 
cover and is available through distributor in the Memphis area. Left to right: Bruer; Jim Semke, Quincy sales 
AFA Distributor outlets. engineer; Mac Irwin, Quincy pres.; Loren Gillhouse, Quincy sales manager. 


MARA Show in April Automotive Wholesalers’ Sales and Inventories 


Exhibition Hall in Philadel- Data from Bureau of Census, Department of Commerce 
phia has again been chosen as Per Cent Change 
the site for the 1961 Middle Sales saventastes 
ee ee Dec. 1958 Dec. 1958 12 Mos. 1958 Dec. 1958 Dec. 1958 


from from from from from 
11 through April 14. According Region Dec. 1957 Nov. 1958 12 Mos. 1957 Dec. 1957 Nov. 1958 
> . — - h p New England } 8 ‘ +7 
to Robert McPherson of E. P. Middle Atlantic : 13 
totzell Company, president of East North Central 
: : ee West North Central 
the Middle Atlantic Regional South Ailentie — 
Show, this event will blanket the East South Central 
four-state area of Pennsylvania, } see ogy Contral 
New Jersey, Delaware and Mary- Pacific 


land. 


+ 


N |) 2aNnneo-npy 


United States t +3 


Indicators of Business Activity 


These figures are based on latest thirty-day reports 


Latest Month Year Percentage Change from— 
Data Before Ago Month Ago Year Ago 


PRODUCTION 
644,810 689,751 572,240 6.5 +12.7 
Industrial—F. R. B. 1947-"49 ar 143 142 133 +0.7 +7.5 


SALES 
517,304 381 , 932 


4,319,766 3,342,423 
Manufacturers ($ Millions 


Durable Goods $13,295 $13,092 
Non-durable Goods $14,208 $13,598 
Department Stores, 1947-"49 144 130 


GENERAL 
Consumers’ Price Index, 1947-'49 = 100.... . 123.9 
Civilian Employment 63,973,000 
Unemployment 4,108,000 
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Motor Age’s Who’s Who 








E. Leslie Peter 
has been named 
merchandis- 
ing manager 0: 
automotive 
markets of Tung- 
Sol Electric Inc 
He will be re- 

sponsible for electric and electronic 
components for both initial equipment 
and replacement automotive markets 


C. J. VanWinkle has been named 
to the newly-created position of as- 


sistant manager, distributor sales, 
anti-freeze products by National Car- 
bon Company, division of Union Car- 
bide Corp. J. L. Eden replaces Mr. 
VanWinkle as central regional man- 


ager. 


Robert A. 
Manogue has 
been promoted to 
product manager, 
pumps and con- 
trols division of 
Engi- 

neering Division, 
American Brake Shoe Company, Co- 
lumbus, Ohio. 


Denison 


H. L. (Bert) Gerald has been ap- 
pointed to the position of district 
manager of the Kansas City territory 
for Sealed Power Corporation. 


William G. Reynolds, vice presi- 
dent, and Joseph H. McConnell, gen- 
eral counsel, have been elected execu- 
Reynolds 


tive vice presidents of 


Metals Company. 


Frederick W. 

Fitchen has 

joined the auto- 

motive products 

department of 

Olin Mathieson 

Chemical Corpo- 

ration as assistant 

sales manager for Pyro products. He 
will be located in Baltimore, Md. 


Hy Brodsky has been appointed 
public relations director for Allen B. 
Du Mont Laboratories, Inc. 


Seth R. Schneible has been ap- 
pointed manager of Aerosol Product 
Sales of Crown Cork & Seal Co., Inc. 


Ed Miklovic, left, has been ap- 
pointed sales promotion manager and 
John Maloney has been made director 
of sales service for Miracle Power 
Products Corporation. 


John Gayton has been appointed 
director of marketing for The Dole 
Valve Company, IIl. 


Gordon J. Duerr, left, has been 
elected vice president-marketing and 
George E. Franck, right, has been ap- 
pointed vice president-engineering and 
research for The Imperial Brass Man- 
ufacturing Co. Fred W. Winter was 
elected vice president-manufacturing. 


Ruel Logan, general sales super- 
visor, will assume new duties as vice 
president in charge of sales for Weaver 
Manufacturing Company. William A. 
Ross, chief engineer, has been elected 
to vice president in charge of engi- 
neering. 


A. B. McKee 
has been ap- 
pointed district 
manager of Wash- 
ington, D.C. for 
Walker Manufac- 
turing Company 
of Wisconsin. He 
previously served as territory manager 
in northern New Jersey and Philadel- 
phia. 


Four executives of 
Ramo Wooldridge Inc. 
elected vice presidents. 
The new vice presidents are: Pierce 
T. Angell, engineering manager of 
the Tapco group of TRW. Robert E. 
Cummings, manager of the Thompson 
Products Valve division of TRW. Wil- 
liam M. Jones, manager of the Thomp- 
son Products Commercial Electronics 
Group of TRW. Carl L. Kahlert, man- 
ager of the Thompson Products Re- 
placement division of TRW. 


operating 
Thompson 
have been 


David O. Etch- 
ison has 
appointed to head 


been 


sales promotional 

activities for the 

replacement sales 

division of World 

Bestos. He will as- : 

sist with advertising and will maintain 
liason with company representatives, 
distributors and managers. 


Walter E. Stewart has been ap- 
pointed product engineering director 
of The American Welding and Man- 
ufacturing Co. 


Ellis B. Gitchell has been named 
factory manager for the Leece-Neville 
Company. 


Johnny Boyd 
was named direc- 
tor of public re- 
lations for Bowes 
“Seal-Fast” Corp. 
Boyd also heads 
the corporation’s 
racing team 
which will appear at the 500-Mile 
Memorial Day race at Indianapolis. 
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MOTOR AGE 


Dealers Show Profit 
Detroit Keeps Mum 
Olds' Air Suspension 


Speed Control Devices 
Chevy's Small Car 
Car Dealers Expand 


NADA Convention Quotes 





In the days ahead .... HERE’S WHAT TO LOOK FOR!!! 
(Items gathered and edited by Ed Janicki, Ray Stroup and Bill Montgomery) 


Major Face Lift For 1960 


ALL FIVE GM CAR LINES will undergo a major facelift in 1960.... 
Insiders say 1960 editions will look as different from the 1959 
models as do the 1959 from the 1958 models. 

Most exterior sheet metal will be new, including front and rear 
fenders, hoods, doors, deck lids, as well as grille work.... Overall 
styling will be a bit more conservative. 


Service Shops Take Heed! 


HERE'S A WARNING TO SERVICE SHOPS: Do not attempt to start any 
1959 GM car equipped with Hydra-matic transmission by pushing.... 
Reason is that rear oil pump has been eliminated.... Result is that there 
is no oil pressure build-up required to set transmission in motion.... 
1959 cars equipped with Hydra-matic are Oldsmobile, Pontiac and 
Cadillac. 


Dealers Showed Small Profit in ‘58 


FRANCHISED CAR DEALERS generally had operating profit in 1958... 
Though profit was only 0.2 per cent of sales.... With 35 per cent of 
dealers surveyed by NADA registering a loss at year-end. 

Dealers' service sales averaged $986 per new unit marketed.... 
Percentages of total dealer sales were as follows: Service and parts, 
19 per cent; used vehicles, 27.4; new cars and trucks, 53.6. 


Thumbs Down On Gas Tax Rise 


CONGRESSIONAL LEADERS turn thumbs down on gas tax rise.... They 
frown on White House proposal for hoisting federal tax by 13¢ per gallon 

And would leave to states first claim on new gas revenue. 

Some congressmen favor a law to put to highway use all federal 
highway tax collections.... Annually, at least $1.5 billion in these 
taxes go into general Treasury funds. 
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Detroit Ain't A'tellin 


AMONG BEST KEPT SECRETS in Detroit are names of upcoming small 
cars.... Even those working close to projects..including engineers and 
ad agencies..have not the slighest hint as to how the "new arrivals" 
will be christened.... All references to small cars are in mumble- 
jumble code. 


Olds To Make Air Suspension Available Again 


OLDSMOBILE WILL START MAKING AIR SUSPENSION available again on its 
cars around March or April, on front and rear wheels.... Division will 
offer same basic unit it did in 1958, with minor modifications. 

Among them are elimination of low pressure tank.... Since only 
high pressure tank will be retained, this indicates that Olds unit may 
be a fully independent job, with a separate levelling valve used for 
each of four corners. 

At present, all GM systems, except Buick's, use three levelling 
valves..in most cases two at rear and one up front.... Buick uses 
two levelling valves since it employs air bags at rear only. 


More Speed Control Devices 


LOOK FOR MORE SPEED CONTROL DEVICES to ap— 
pear on 1960 and 1961 cars.... There's a lot of 
development work being carried out now on de- 
vices such as the unit offered by GM and Chrys— 
ler.... One company reportedly has perfected a 
simplified and inexpensive speed control device 
which it hopes will be brought out on 1960 cars. 


S-P Showing Air Of Confidence 


A DIFFERENT ATMOSPHERE EXISTS in South Bend these days.... Gloom 
evidenced many months ago on faces of Studebaker—Packard officials has 
been blotted out by a new air of confidence, optimism. 

There's every reason for it.... For the first time since it was 
incorporated in 1954, company has turned in a profit statement.... 
Figures for the fourth quarter of 1958 show company had net operating 
profit of $3.7 million compared with a loss of $1.5 million in final 
1957 quarter. 

As a result, S-P reduced its total year's loss to $13.8 million 
from the $22.5 million reported at the end of the first nine months.... 
Sales in final '58 quarter were ahead of '57 comparable period by nearly 
$23 million. 


Will Engine Displacement Remain The Same? 


HAS ENGINE DISPLACEMENT REACHED ITS PEAK? At least one car 
company thinks so.... Its holding line for 1960, possibly 1961, "because 
we feel we've satisfied the demand." 

Same company has ready a small combination cast iron and aluminum 
six-cylinder engine for introduction on some 1960 models.... It has a 
displacement of 172 cubic inches.... Slightly larger than Studebaker 
Lark powerplant.... Engine will be built for company's upcoming small 
car, although it also may be extended to its other car lines, with 
engine reworked into a 225 cubic inch job.... Certainly an indicator 
that economy will continue to be stressed come 1960 models. 
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New Transistorized High Voltage Ignition System 


A MAJOR BREAK THROUGH IN AUTOMOTIVE ENGINEERING 
has been announced by The Electric Auto—Lite Co.... 
It is a high voltage transistorized ignition system. 
...The new system is compatible with other conven-— 
tional automotive electrical components, the company 
states. 

It is contained in a single package slightly 
larger than conventional ignition coil, which it replaces.... It can be 
installed in any battery ignition system within matter of minutes.... 
New system, according to company, provides maintenance free ignition, 
lifetime distributor contact service and eliminates condensers.... It 
provides constant top voltage at all speeds, Auto-—Lite reports. 


Rear-Mounted Engine For Chevy's Small Car? 


REPORTS THAT CHEVROLET'S UPCOMING SMALL CAR will have a rear-— 
mounted engine are not as outlandish as they may seem to appear.... 
Sources who have seen GM's small car substantiate these reports. 

A rear-—engine small car will give Chevrolet something to talk about.... 
It undoubtedly will be one of Chevrolet's biggest sales points.... 

Since interior roominess will be an important factor in the success of a 
small car, Chevrolet will be able to lay claim to this "plus." 

With engine in rear, prop shaft and transmission tunnel will be 
eliminated.... This will permit more overall interior space and more 
seating for passengers.... Like many small foreign cars, Chevy's 
engine will be a pancake, air-cooled job. 


New Assistant to Defense Secretary 


GEORGE W. VAUGHAN, Los Angeles auto retailer, is new assistant to 
Defense Secretary for legislative affairs.... His work will center on 
Pentagon relationships with Congress. 

Mr. Vaughan became a Buick dealer in Los Angeles in 1949.... He 
has been president of Buick Dealers Assn. of Los Angeles and a member 
of National Buick Dealers Council. 


Millions For Expansion 


ONE MAJOR CAR DIVISION ESTIMATES that its dealers are 
spending about $40 million a year on expansion..an average 
of more than $6000 per dealer.... That's equivalent to one-— 
third of amount expended by parent factory for expansion 
last year for all of its car divisions. 

Bulk of dealer expansion has been for new facilities in 
suburbia, indication of how dealers are following the popula-— 
tion migration to suburbs.... In addition to new facilities, outlay 
includes bringing old facilities up to date..such as putting up new 
fronts on showrooms, remodeling and expanding service shops. 


Earnings Of Mechanics Surveyed 


CHICAGO AND CLEVELAND APPEAR to be top cities for earnings of auto 
mechanics, a U.S. Labor Dept. study indicates.... Class A (highly 


skilled) mechanics drew hourly pay of $3.16 in Chicago and $3.12 in 
Cleveland, April through August, 1958. 


Labor Dept. checked these earnings in almost 3,000 retail vehicle 
dealerships in 29 city areas.... Survey covered some 123,000 workers. 
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NADA Convention Briefs 


NADA Membership Open To Large and Small Dealers 


H. L. GALLES, 1959 PRESIDENT OF NADA took exception to accusation 
that NADA represents only large dealers.... He pointed out that member- 
ship is open to large and small franchised new car and truck dealers.... 
68 percent of NADA'S members sell less than 100 units per year.... There 
are 55 men on the Board of Directors of which 34.6 percent sells less 
than 200 new units per year.... 32.8 per cent less than 300 new vehicles 
a year.... Mr. Galles stated that profit figures for industry during 
last few years prove that a large majority are small dealers. 


Poll To Be Taken To Back Permissive Legislation 


BOARD OF DIRECTORS OF NADA voted to conduct an all-membership poll 
on controversial subject of territory security in support of its program 
seeking permissive legislation.... Poll will be conducted in unbiased 
fashion by a professional research and survey organization. 

NADA Quality Dealer program can best be supplemented by enactment of 
such permissive legislation, Board pointed out.... It stated that, 
contrary to popular belief, this permissive legislation is designed 
solely to obtain clarification of existing law rather than enactment of 
restrictive legislation. 


Leasing Can Be a "Plus" For Good Dealer 


DEALERS WERE ADVISED that automobile leasing is not a "lifesaver" 
for an unprofitable dealer, but rather a "plus" for a good one.... This 
advise was given by Carl E. Fribley, former (1956) NADA president.... 

He told the NADA convention that he first entered leasing in 1952.... 
One year later he set up a separate leasing corporation with successful 
results. 

He cautioned dealers who are contemplating entering leasing field to 
give a careful study to business to make sure that leasing arrangement 
runs for at least two years.... Also to determine cost before signing an 
agreement of that length.... The most important consideration of pro- 
spective lessor is proper selection of the lessee.... 


New Selling Techniques Needed To Sell Imports 


ACCORDING TO JAMES C. DOWNING, president of the Southeastern Sports 
Car Center, to be successful in selling imports, auto dealers must be 
willing to adapt themselves to a new set of practices.... They must be 
willing to change their philosophies of selling and merchandising.... 
He stated that of the many ways in which the imported car field is 
specialized, “perhaps most important are those that have to do with 
selling." These included the training of specialized salesmen, special-— 
ized advertising programs and specialized management. 


NADA's Convention Schedule 


NADA WILL HOLD ITS 1960 CONVENTION in Washington, D.C., January 30- 
February 3, 1960.... In 1961 convention will be held in San Francisco, 
California, January 28—-February 1.... 1962 NADA convention is planned 
for New York City, February 3-7. 
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The Tragedy 
of Mechanic 
Training 


A cross-section series of in- 


terviews in 26 U.S. cities digs up 


some startling attitudes 


OT long ago it was sagely predicted 
N that this industry must find 40,000 

mechanics yearly, for a long period 
ahead. The reason is obvious. 

There are more people. More people are 
driving automobiles. More cars need more 
service. Yet what is being done to attract 
more trainees into the field of automotive 
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By Frank P. Tighe, Editor 


service? What are the trends in this field? 
True, car factories, parts and equipment 
manufacturers, oil companies have their 
training centers. Our national associations 
have training programs and will continue to 
offer them. Is the trade lethargy delaying 
the much needed speed up in developing addi- 
(Continued on next page) 








The Tragedy 


of Mechanic 
Tresimimeg, 


CONTINUED 


ARE YOU INTERESTED IN 
ee APPRENTICE TRAINING OF “> 
AUTOMOBILE MECHANICS ° 


e DO YOU HAVE TRAINEES 
WORKING WITH YOU 


ARE YOU PARTICIPA- 
TING IN ANY MECHANIC- 7? 
TRAINING PROGRAMS . 


tional manpower? What is the situation? 

If predictions come to pass, the industry 
will build 8 million new vehicles in 1965. U.S. 
population will reach 190 million in that year. 

While the number of vehicles on the high- 
way and the amount of travel have pyra- 
mided, the number of each type of automo- 
tive outlet—the car dealer, the general and 
special repair shop and the service station 
offering repair service—has gradually de- 
creased. 

The paradox then is more cars to be serv- 
iced in fewer places where they can be serv- 
iced. The answer is more manpower. 

How does the retail segment feel about 
mechanic training? That’s the segment which 
stands to benefit most and which must face up 
to the problem. 

MOTOR AGE asked a cross section of the 
retail trade three questions. In twenty-six 
cities across the United States, car dealers, 
repair shop owners and service station opera- 
tors the following queries were made: 





A8°%/o Yes 
2/ to Yes 


CAR DEALER 


Na 
31% No 


52°/o No 


0% Yes 


7 3°/o No 


1. Are you interested in apprentice train- 
ing of automobile mechanics? 

2. Do you have trainees working with 
you? 

3. Are you participating in any overall 
mechanic-training programs? 


Of all automotive retailers questioned only 
63 percent are interested in apprentice train- 
ing. And, while that’s a fairly positive figure, 
only 35.6 percent had a trainee or trainees 
working for them. Thirty-eight percent were 
actually participating in an overall mechanic 
training program. 

A chamber-of-commerce-minded _ service 
manager in Phoenix, Ariz. wasn’t interested 
in apprentice training because they “have a 
pretty good supply of mechanics. Due to the 
climate in (this) area we get more than we 
can use coming in here.” 


Men Quit Once Trained 


Even though one garage owner in Des 
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INDEPENDENT 
GARAGE OWNER 


64% Yes 36% No 


38% Yes 62% No 
20% Yes 80% No 


Moines, Ia. felt that apprentice training is a 
good thing, he added “I found that when I 
would get them trained to the point where 
I could make some money on them they would 
quit. Only one of them stuck with us.” 

As an over-all training program, he said, 
“We keep up with the latest motor trends by 
reading trade magazines and books. We use 
the flat-rate book as a guide in our work.” 

Here’s a General Motors dealer in Holly- 
wood who’s definitely interested, and states, 
“As fast as we hear of one we sponsor him 
and send him to the GM training center in 
the San Fernando Valley. They also go to the 
trade school locally. 

“If the kids will go to the schools (no pay 
during schooling but the dealer . .. pays for 
the schooling) it shows they are interested. 

“The future is very critical as far as skilled 
mechanics are concerned. So many of our 
mechanics are old timers. .. . We had a boy 
doing general small work in the shop and he 
was pretty slow but insisted that he wanted 
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SERVICE STATION 
OPERATOR 


AW 


56% Yes 44% No 


21% Yes 79% No 
20% Yes 80% No 


to keep on. We sent him to the GM school and 
he became a specialist in power equipment 
and is now one of our best men.” 

Here’s a thought expressed by a garage 
owner in Dallas, Tex. While he hadn’t given 
much thought to apprentice training, “I do 
help give automotive training to groups of 
boys from the Boy Scouts and the YMCA. 
I do like to work with younger boys,” says 
our garage friend, “it helps them to stay in- 
terested in something and maybe some of 
them will take up mechanics as a trade.” 

In Portland, Ore. a service manager gave 
this affirmative answer, “The simple answer 
is that every year we’re becoming shorter 
and shorter of mechanics. If we don’t get 
more mechanics, the price of labor on auto 
repairs is going to go up (with) shortage of 
help.” 

With ony one apprentice in training, he 
added “(One) is all I can use. The union 
allows one apprentice for every five skilled 

(Continued on page 105) 








© Motor Age’s Shop of the Month 


FRENCH] 


€XHAUST 


TUNE-UP 
EQUIPMENT 


BATTERY 
BENCH 


DOOR 


AUTO-TRANS. 
TUNE-UP 


COMPRESSOR 

GENERAL WHEE 
REPAIR ian 
WORK 


DOOR oe 


PAVED HIGHWAY] 


DOOR summa 





Floor plan above details the Body Shop and the Repair Departments. 


SERVICE--promptly and 


with top equipment-- 
sparks rising VOLUME 


own in Neptune, N.J. a few miles 
D from Asbury Park, the Predham 
brothers operate a first class inde- 
pendant repair shop. They cater to the needs 
of both the individual car owner, and the 
fleet operator, with his many trucks or pieces 
of heavy equipment. It is not uncommon to 
see a sleek foreign convertible with its trans- 
mission in the overhaul rack, not ten feet 
from a tandem diesel being tuned up, or 
having its scraper blades repaired. 
Reg and Norman Predham learned the 


trade from their dad. He opened up a one 
car shop in 1940 as strictly an engine over- 
haul shop on the spot where the shop stands 
today. It gradually expanded into each field 
of repair and service. Tune up and diagnosis 
were first. Then brakes, alignment & front 
end overhaul. It was then a short time until 
wheel balance, complete electrical repairs, 
automatic transmissions, frame work, body 
work, refinishing and complete wreck serv- 
ice were added to the list of services rendered 
by the Predhams at their shop. 


Chilton's MOTOR AGE @ March 1959 





CLOSETS 


2nd. floor 


f 


Second floor plan showing stock room areas. 


Norm (on ladder) hangs sign on new 
office wall with an assist from Reg. 


Predham’s Garage, located 
in Neptune City, N.J., ts 
busily engaged in further ex- 
pansion and building plans 


The lot on which the shop is situated has 
180 feet frontage and is 150 feet deep. There 
is a parking lot for about 50 cars and trucks. 
The garage is 100 x 35 feet and has three 
large overhead doors, an office and a waiting 
room for the customers. 

It was necessary for the Predham’s to 
attend jobber training schools, and other 
technical training centers, as well as scour- 
ing the trade publications for the new, the 
better and the all-important time-saving 
methods to enable them to keep abreast of 


(Continued on next page) Norman Predham in the front-end alignment bay. 
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SERVICE THEME (Contined) oo 


the times in the field of auto repair and 
service. 

Equipment was purchased, a set at a time, 
with portability in view, until now it is not 
uncommon to find one of the mechanics de- 
tached for a day to do a valve job on a com- 
mercial fishing boat in a nearby bay; turning 
a set of large brake drums in a gravel-pit 
(of necessity), or fabricating and are weld- 
ing a road trailer for a road (steam) roller, 
or a light weight racing sailboat. Then too, 
they have tried to duplicate all power tools 

. one powered electrically and its dupli- 
cate powered pneumatically. (Example. . . 
Impact wrenches . . metal cutters . 
drills ete.). 

The Predham family has been in the ‘“‘au- 
tomobile line’ for better than fifty years. 


George is at bench grinder at right while 
Norm is disassembling truck differential. 


From left: George, Reg, Norman, and 


Pop (Richard Predham) was about the only 
“‘voung fellow” able to drive and care for the 
first truck, bus or car shipped to Newfound- 
land, where he was born and raised. The old 
timers will agree, in those days most parts 
were hand cut (piston rings), or carefully 
fitted by hand scraping (most bearings), and 
Pop is no exception. When the automatic 
transmission, power steering and push-but- 
ton windows became the vogue he told the 
two sons . . “Look to your laurels, boys. 
The day of the self-made mechanic is about 
over. The trade is semi-professional now.” 


Special Service Sign 


With that good advice, Pop also gave his 
sons a sign that has been in the family almost 
as long as the automobile. It reads ; 
“Service . . Not Something For Nothing 

. . But, Doing What You Want Done. . 
Intelligently Economically And 
Promptly.” The sign still hangs in the office 
of the shop. 

When the second world war broke out both 
sons joined up. One in the Marines the other 
in the Navy. Reg wound up as a pilot and 
Norman a Diesel mechanic. Both attended 4 
years of College at Georgia Tech winding up 
with teachers degrees, and Norman with a 
degree in business administration. 

After the war was over, Pop retired and 
the sons took the shop over in 1946 and it 
has grown steadily ever since. They now 

(Continued on page 80) 


Charlie. The men are in the body shop. €é 
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k= lat-tol-laal-lal 
Od iiaice: 


TAX TIME TIPS 


Special round-up of some personal income tax situations 


AST month we looked at taxes from 
3 the angle of your automotive business 

operation. This month we examine some 
hints about some special tax situations. Situ- 
ations and resulting tax benefits are explained 
here by the American Institute of Certified 
Public Accountants in cooperation with the 
Internal Revenue Service: 
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Suppose your son married last summer. 
Maybe you then promised to help him finan- 
cially while he completed his senior year in 
college. His wife worked during the year, but 
her income of $1,000 did not begin to cover 
their expenses. Your son, of course, had no in- 
come at all. Consequently, you had to pro- 
vide more than half of their support. Even 
though your son is married, is it possible for 
you to claim him as a dependent on your tax 
return? 

You certainly can. You may claim your son 
as a dependent as long as he is a full-time col- 
lege student and you provide more than half 
of his support. No exemption may be claimed 
for the daughter-in-law. Watch out, however. 
Make sure that his wife files a separate re- 
turn. If they should file a joint return, you 
lose the $600 exemption for your son. No 
doubt the dependency exemption will save you 
more tax than it would your daughter-in- 
law. 

One of the raffle tickets you bought to help 
a local charitable organization contained the 
lucky number. You won a television set worth 

(Continued on page 78) 





MOTOR AGE 


$e 


Motor Age Mechanical Story of the Month 


COOLING SYSTEMS 
meed Service the year ’round 


S a general rule, it is safe to consider 
A that almost every car on the highway 
stands in need of some cooling system 
service. Often this service must be sold. When 
a car actually overheats, the motorist sees the 
result of his own neglect. Likewise when a 
radiator hose bursts. But what about pre- 
ventive care? : 
It takes a little extra selling and demon- 
strating to convince the customer that faults 
in his cooling system need correction now— 
that delay can prove unwise. Or that delay 
can mean a breakdown in the ecar’s cooling 


Applying air pressure to radiator uncovers leaky 
hose connections and gaskets. 


system in the not too distant future. What 
About the Newer Cars? 

On the newer engines a complete cooling 
system check-up should be recommended. It 
should include examining and tightening all 
hose connections, checking the heater thermo- 
stat and the transmission oil cooler. 

Anti-freeze should be drained and the 
system flushed. Recommend a good reliable 
rust inhibitor. Check the temperature gage. 
Make sure it is operating properly. 

Make sure the radiator is doing its job, 

(Continued on page 87) 


Deposits around the filler neck indicates the need 
for cleaning and flushing. 
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This article presents a 
step by step procedure in 
cooling system servicing 


By John K. Montgomery, Technical Editor 


Cutaway of a modern V-8 high compression engine. All water 
passages must be clean for proper cooling. 


Radiator fins should be free of all dirt and in- Below is shown an example of how rust and scale 
sects for air to cool water. forms inside of water jackets. 
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MOTOR AGE 


"ive suas > 


Extre Shift 


Shop VOLUME 


AS). Merchandising Story of the Month 
‘ v 


Clifton-Ludlow is owned and run by Mrs. Peyton. 


Read how one Ohio shop—owned and operated 
by Mrs. Dorothy Peyton—added a night shift 
to handle increasing volume in repair orders 


open at night, you may be overlooking a 
chance for higher volume. And to do so 
without increasing overhead, without adding 
extra equipment. 
At least, that’s the experience of Dorothy 
Peyton, owner and operator of Clifton-Lud- 


[: you’re not keeping your repair facilities 


low Auto Repair, located in suburban Cin- 
cinnati, Ohio. 

Some months ago Mrs. Peyton analyzed her 
operation closely. She looked for ways to get 
more production out of facilities and equip- 
ment. The obvious answer was to use them 
for a larger part of each 24 hour period. She 
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decided there was a need in her area for a 
night time repair service for passenger cars. 

Accordingly, about ten months ago, shop 
hours were lengthened. They were extended 
from 4:00 P.M. until 11 P.M. six nights a 


Mrs. Peyton exerts great care in inventory control. 


Chilton's MOTOR AGE e@ March 1959 


week. One mechanic, and a helper, work this 
shift. They handle almost every kind of repair 
and maintenance job, including minor body 
work. In fact, all save “big” jobs, such as 
motor overhauls and transmission work, are 
turned out on this shift. The motorist simply 
brings his car in after work and picks it up, 
ready for use, the next morning. 


Volume Up 25 Per Cent 


As a result of this new night service, total 
volume is up a full 25 per cent. And new cus- 
tomers are being drawn to Clifton-Ludlow 
from all over the city ; and suburbs too. 

What problems have been involved in pro- 
longing “open hours? And what are the suc- 
cess factors in putting the new service over? 

The first problem cited by Mrs. Peyton is 
that of getting the cooperation of mechanics 
in working the night shift. She points out 
that there is some reluctance to working dur- 
ing evening hours, Saturday night, particu- 
larly, is rated as undesirable by most me- 
chanics. 

In order to win the cooperation of person- 
nel, Mrs. Peyton set up a system of split 
shifts, whereby each man has night duty for 
just one week out of the month. This was 
considered an equitable arrangement by her 
four-man crew of mechanics; particularly 
since the men are free to arrange the sched- 

(Continued on page 69) 


Clifton-Ludlow handles body work and repair jobs. 





Lightness of the aluminum engine 
block of tomorrow was demon- 
strated when Aluminum Co. of 
America perched this petite !15- 
Ib. model on prototype of an alu- 
minum engine and attempted to 
balance a traditional iron engine 
block with her weight. Teetered on 
an aluminum forged disk wheel, 
the aluminum block failed to bal- 
ance because it weighs but 90 
pounds, in contrast to the cast iron 
component's 220 pounds. 


Strike! This scene is not the 
neighborhood bowling alley, 
but a bowling alley built by 
Lewis MacDonald, Port Huron, 
Mich. in his garage. His wife is 
shown keeping score. Mr. Mac- 
Donald designed the special 
garage with his favorite sports 
in mind, leaving room for two 
cars and a boat alongside. 
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Looking like a rolling bill- 
board, the work car of 
sign painter, Paul Hub- 
bard displays his skilled 
craftsmanship. Paul is an 
itinerant master of the 
painting trade and travels 
all over the country ad- 
vertising his trade. 


Identical twin dwarfs, Ed, left, and Ro- 
meo Poirier are shown servicing a car at 
their "Midget Twins Service Station" at 
Taunton, Mass. Low-boy gas pumps and 
miniature step-ladders are the only de- 
partures from standard service station 
facilities used by the 4 ft., | in. twins. 


Largest single day's at- 
tendance in the history of 
the Chicago Astemalite 
Show was the first Sunday 
of the Show. Approxi- 
mately 79,663 persons 
crowded into the Interna- 
tional Amphitheater on 
that day. Show was spon- 


sored by the Chicago Au- 
tomobile Trade Assn. The 
Show displayed domestic 
passenger cars, trucks and 
foreign cars and parts 
and accessories. 
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Mobile WELDING 


Sterling flips the toggle starter switch. Equipment is operated off truck's battery and generator. 


Read how Bill Sterling saved 
time and increased business 
by pulting welder on wheels 


HEN Bill Sterling first purchased his 
W wets machine, he figured it would 
be a stationary piece of shop equip- 
ment. Within ten days he changed his plans. 
Why? He found out that so many weld- 
ing jobs became evident after the car was 
in a stall and partly torn down. The part to 
be welded would be so heavy it could not be 
dragged to the welder. Either the car had to 
be reassembled so it could be moved or 
Sterling had to buy 200 feet of additional 
cable to reach the welding jobs. 
Cable was then selling for a dollar a foot. 
He decided to put the welder on wheels. 
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EQUIPMENT rolls in Profits 














Accordingly, the welder was placed in a 
three-quarter ton panel truck. Unit was 
bolted down to the truck bed; it was set up 
with its own power system to furnish ‘juice’ 
for drills, electric wrenches, lights, etc. 

At first, this unit was used inside the shop. 
Being portable, it was a great time saver to 
be able to back up to any job in the shop, 
regardless of what stall the job was in. 

Within a week after the unit was com- 
pleted, Sterling got a call from a house 
trailer dealer who had seen the unit at 
Sterling’s Garage. 

(Continued on page 85) 


When welding, draft takes the fumes away from 
Sterling, thru the truck to the open front windows. 


Bill Sterling is shown on one of his “outside” welding jobs. 


aSid} 
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QuUICK DIAGNOSIS 
of Service 
Complaints 


By William M. Montgomery, Associate Editor 


Customer Reports...... 


No air in air suspension system 


a. Compressor belt slipping 

b. Compressor belt broken 

c. Check valve plugged 

d. Ruptured or plugged hose 

e. Loose pipe connections at reser- 
voir tank 

f. Leak at reservoir tank service 
valve 

g. Manual valve diaphragm ruptured 


Mechanic 
Checks: 


Car above trim height will not come down 


a. Sliding valve stuck against exhaust 
port 
b. Intake valve cores in all height 
control valves fail to close 
Mechanic c. Exhaust valve cores in all height 
Checks: control valves fail to open 
d. Plugged orifice tee at front and 
or exhaust tee at rear 
e. Front height control valve not 
properly adjusted 


Front of car raises but will not lower 
Mechanic a. Intake valve core in front height 
Checks: valve fails to open 
Rear of car down or lower than specified trim height 
Bashaide a. a  — valves not properly 
Checks: adjuste ; , : 
; b. Leak at crimp of air spring cyl. 
Rear of car raises but will not lower 


Mechanic a. Plugged exhaust tee at rear 
: Cheeks: b. Intake valve cores in both rear 
es height control valves fail to close 


BUILDS 


. Manual valve sliding valve stuck 
. Manual valve lever retaining 


screw loose 


j. Manual valve control cable out 


of adjustment 


. Plugged filter in manual valve in- 


let retainer 


. Compressor output below normal 
. Broken rings or reed intake valve 


. Plugged intake valve in front 


height control valve 


. Height control valve adaptor 


screens plugged 


. Leak between air spring dia- 


phragm & piston 


i. Leak at pipe connections 
. Control link clamp loose on front 


stabilizer 


. Plugged orifice tee 


. Plugged intake valves in height 


control valve 


. Exhaust valve cores in both rear 


height control valves fail to open 
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Customer Confidence i 
and Shop VOLUME 


Mechanics of many ages will 
find this quick check roundup 
an interesting review 
of service steps they already know to take in troubleshooting 


Customer Reports...... 


One side of car lower than other side 


a en a. Rear height control valves not . Plugged or defective intake or ex- 
: Checks: properly adjusted haust valve at one height control 
— valve 


Oil in air system 


Mechanic . Vent passage in compressor crank- 
Checks: shaft and pulley nut plugged, per- 
7 mitting blow-by piston rings 
Car rides hard 


Mechanic . No air in system . Shock absorbers inoperative 
Checks: . Car in override position 


Car rolls 
Mechanic . Orifice tee at front not restricting 
Checks: flow of air between front springs 
One rear spring high, opposite diagonal front spring low 


a. Orifice in rear height control valve . Exhaust valve core in rear height 
Mechanic exhaust adaptor plugged control valve fails to open 
Checks: b. Intake valve core in rear height . Intake and exhaust pipes to rear 
control valve fails to close height control valve crossed 


Chilton’s MOTOR AGE @ March 1959 





E monthly series of service tips on the 

: new ’59 cars continues this month with 

emphasis on Plymouth’s spark plug 
cable. Then we move on to discussing oil pan 
removal on the 1959 Chevrolet. 

All of Chrysler Corporation’s 361 cu. in. 
“Golden Commando 395” engines this year in- 
corporate standard A32 spark plugs. The 
spark cable is a resistance-type to eliminate 
radio interference. 

For identification purposes, this new cable 
had the word “Radio” printed upon it. The 
new cable uses a graphite or conducting rub- 
ber-type core. This differs from the copper 
wire found in the center of standard spark 
plug cable. Full contact is made between the 
core and the terminals by means of short 
wire hairpins pushed into the ends of the 
cable. 

Certain precautions must be observed in 
handling to prevent damage to the core. 

The cable should be removed from the 
spark plug by grasping the cable cover and 
pulling straight off with a steady, even pull. 
Pulling sideways could jam the terminal on 

(Continued on page 76) 


Drawing at right indicates method for re- 
moving cable's cover. Below is schematic 
of the type cable found on new Plymouth. 


Presenting another 
in the continuing 
series of service 
tips for ‘59 cars 











if 


GRASP CABLE COVER 
AND REMOVE BY 
PULLING STRAIGHT UP 











SPARK PLUG CABLE 


TERMINAL 


GRAPHITE CORE 
TERMINAL 














WIRE HAIRPIN 


CORE JACKET 
WIRE HAIRPIN 
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Tool To Replace 


Car’s Hood Spring 


Take a piece of '., inch pipe 2 
feet long, and cut a slot at one 
end '4 inch wide and 2 inches 
long. To use this tool, connect 
upper end of spring to hood. 
Take the pipe and place it 
through the lower loop of the 
spring. Place the slot on the tool 
in the spring saddle. Slot will 
prevent tool from slipping from 
side to side as pressure is ex- 
erted. Pull the spring with even 
pressure beyond its center point 
and it will automatically slide 
down in tool into its saddle. Al 
Nickas, Avenue Auto Repair 
Shop, 2780 San Bruno Ave., San 
Francisco 24, California. 


Tip For Replacing Door 
Glass On GM Cars 

I have found an easy way to 
cut time in half in replacing door 
glass in sedans. Instead of re- 
moving the divider bar and vent 
glass on late model Olds and 
other GM products, simply drill 
out the four spot welds which 
hold the lower glass stop. This 
permits the door glass to be 
dropped far enough down and 
slipped out of the door easily. 
Using this procedure, a door 
glass operation may be cut in 
half or better. This procedure 
applies only to sedans and not 
to hardtops. Mark Andrican, 300 
Ist Street, Kitzville 
Hibbing, Minn. 


Location, 
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Heated Key Opens 


Frozen Door Lock 


Frozen door locks often re- 
quire a service call. I have found 
that a very common object in a 
man’s pocket solves the problem. 
It is a folder of matches or a 
cigarette lighter. Just heat the 
key and insert it. You may have 
to heat it a second time, but it 
does the job without extra bulky 
equipment. Louis W. Baker, Jr., 
Baker’s Shell Service, Cushing, 
Wisc. 


Old Grinding Disks 
Made Usable Again 


CUT TO HEX SHAPE 


Old paint can be removed from 
damaged area by using old 
grinding disks. Cut the old disk 
as shown in illustration. These 
disks are fine for getting into 
small dents to prepare metal for 
leading. They can get at places 
where round disks cannot get. 


They can be recut many times. 
Robert E. Conners, c/o Earl 
Scheib, Auto Painting, 10th St., 
Erie, Pa. 


Repairing Dents With 
Plastic Type Fillers 

I have used the following 
method for repairing crease-like 
dents with plastic type fillers 
with great success. Grind the 
area to be repaired. Punch holes 
along the center of the crease 
with an ice pick 5 inches apart. 
Screw sheet metal screws into 
the holes leaving the heads pro- 
trude. Use a carpenters claw 
hammer on the screws. This will 
bring out the crease. High spots 
can be hammered down with 
your body hammer. Remove the 
screws and apply your plastic 
filler. The holes will act as an 
anchor for your filler. When the 
plastic filler has cured, follow 
regular procedure for finishing 
up prior to paint. This method 
has eliminated the time consum- 
ing job of opening up doors and 
removing panels, welding and 
leading in. A. Czarda, Czarda’s 
Auto Refinishing, Cor. 12th St. 
& Codwise Ave., New 
wick, NJ. 


Bruns- 





BODY SHOP TIPS 


87.50 


If you've developed an idea that 
has helped you to do body and 
fender work or painting better 
or faster, it may be worth 
money. Jot down the idea and, 
if necessary, make a rough 
sketch. Sometimes a snapshot 
willhelp. Just make the descrip- 
tion of your BODY SHOP TIP 
clear, and if it is used, you'll 
receive a check for $7.50. 














t. 


. 


ee a 


= ol 
+6 

OS a 
~. 


re 
a 


Fl 


> 
~ % “ 


. 
7 gf 


> 


SS, 
ae 


= 
i) 


<e* 


4 





his Pig ek eS ee be eden hee : 





\ 


yy 


ent 


~ Pe 3°» 


ot vy 


i. 
Va 
SSA 


(9's 


~ 
a 


B aids 


ce) 


ie 


¥ 


: s “tp 








By Murray K. Simpkins 


HE boys at the brewery called him Bo 

because his name was Oscar. They 

knew very well his name was Oscar, 
but they didn’t like the name of Oscar. Be- 
sides, he looked more like Bo. This is not an 
unusual situation in a brewery or out of one, 
for some people just don’t look like their 
names. And the boys on the bottle line are not 
about to go for a label that doesn’t fit a stub- 
born old crank like Bo Beal. 

Bo had been feuding with his foreman for 
several weeks. It all began over a car, a 1955 
Chrysler to be exact, a cantankerous Chrys- 
ler that wouldn’t start when it was hot. He 
had been late for work five times in four 
weeks, and he had blamed it all upon start- 
ing troubles. But foremen will have their pint 
of blood, and bottlewashers must face reality 
eventually. On Thursday the foreman told Bo 
that bottles could wait for no man and that 
cars should be made to start whether they 
were hot or cold. In fact, the foreman was a 
little hot under his own neck band. He was a 
little suspicious of the whole set of excuses, 
and the boys on the line, too, did not believe 
that the Chrysler was the cause of all his 
tardiness. 

“Tt’s not the Chrysler. It’s Bo that won’t 
start,’’ Alex laughed. ‘“‘Won’t start out of bed 
early enough in the morning.” 

“That’s a hellava thing for you to say,” Bo 
snarled at him, “when you know I don’t sleep 
well!” 


"Bo, the boss said he saw you going into 
‘The Spoon’ at seven-thirty that morning 
but you didn't show up here until nine.” 


re CHARLES 
Nc a WOT MA 





POP O’NEILL 
OVERCOMES RESISTANCE 


It all began over a car that wouldn't start when warmed up 


“The boss said he saw you in ‘The Spoon’ 
at seven-thirty that morning, you didn’t 
show up here till nine,” Lew Jones called 
over a half-devoured cigar butt. “What you 
doin’ trying to eat three meals at one set- 
tin’?” 

30 bristled. He had told them the story 
every morning, and every morning they gave 
him the razzberry, and every razzberry was 
a different color. They seemed to enjoy his 
troubles, and nobody believed anything any- 
way. 

The fact that several of them had seen him 
getting breakfast at ““The Spoon” early in the 
morning should have proved that he had 
started on time. 

“Starts right on the button any time the 
quitting whistle blows,” Luke said. “Can’t 
see why it won’t start in the morning right 
in vour garage.” 

“That’s what I been tellin’ yu,”’ Bo snorted. 
“She starts when she’s cold like a dream. 
It’s when she gets hot that she won’t talk.” 

The whistle blew just in time to avert fur- 
ther discussion that might have led to a half 
dozen bottles thrust into six ears, for Bo had 
had enough. He slammed out the door and 
headed for the Chrysler frothing like a ten 
year-old kid at a crack in a bakery window. 

“That Chrysler has been gone over from 
stem to stern,” he told Pop O’Neill that night 
down at the Independent Garage Owners 
meeting, ‘“‘and there’s not a thing wrong with 
her except she won’t start when she’s hot.” 

Pop O’Neill, proprietor of the “best gol- 
darned shop this side of the Mississippi,” 
had arrived early to get things set up for the 
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speaker. He looked up in surprise when Bo 
spoke. “Hello, Bo. What are you doing here? 
Not that I’m unglad to see you, but how 
come you are attending an IGO meeting?” 

“I called your home and your wife said I 
could find you here, and if you don’t mind I’ll 
stay as your guest.” 

“Why sure, but I’m busy now getting 
ready for this transmission man. He’ll be us- 
ing slides and. . .” 

“That’s all right, Pop. I’ll just tell you 
about it while you go ahead and get your 
man lined up. I gotta’ get this Chrysler fixed 
fast or I’ll be looking for a job in your shop.” 

Pop walked away to move the speaker’s 
platform into position. ““‘What would make a 
car do that?’ Bo asked across four rows of 
empty seats. 

“Could be carburetor, fuel pump, wiring. 
Might be distributor, coil, condenser. Could 
be a lot of things, Bo. I’d have to check it 
out.” Pop moved to the back of the room to 
meet the first of those to arrive for the 
monthly meeting. 

Bo fished into his hip pocket and brought 
out a wad of paid bills. “Well, it hain’t any of 
them. I’ve had this thing to two garages, 
and I’ve just about got a new car. They 
fixed everything except what was wrong.” 

Pop didn’t hear him, so he walked back 
to the rear entrance and, when the next 
chance came, he shoved the bills into Pop’s 
face. “See, here’s a guy checked the wires 
and even put in a brand new distributor. So 
it’s not the distributor.” 

Pop put on his glasses to scan the bills 

(Continued on page 74) 





CURRENT PASSENGER CAR PRICE, WEIGHT AND BODY TABLE 


Following are prices at factory for cars with standard equipment as of January 26, 1959 
State or local taxes, transportation and finance charges and optional equipment are extra. 





Shipping Weight 


BODY 
MAKE 
AND 
MODEL 


AMERICAN MOTOR Corp. 


Federal Taxes and 
Handling Charges 
| Shipping Price at 


Factory including 


Federal Taxes 


Factory without 


Federal Taxes 


Factory Including 
Federal Taxes 


Shipping Weight 


Federal Taxes 


wo 
oe 
= 
Cs 
re 
a 


Suggested Price at 
Factory including 
_Federal Taxes 


| Suggested Price at 
Handling Charges 


‘List Price at 
Shipping Weight 
Shipping Weight 


| 
| 








CHRYSLER CORP. FORD MOTOR CO. cont'd GENERAL MOTORS, cont'd 


RAMBLER 


Sta. "ihenes, 4d. 
Rebel-V8 

DeL. Sedan, 4d. 

Sup. Sedan, 4d.. 

Sta. Wagon, 4d. 
Custom 


Hardtop, 4d.... 

Sta. Wagon, 4d. 

Amb. V8 

Super 

Sedan, 4d. ° 
Sta. Wagon, ‘4d. 

Custom 


Hardtop, 4d.... 
Sta. Wagon, 4d. 
Hat. Sta. Wag.. 


CHRYSLER CORP. 


CHRYSLER | 
Windsor 


588 
2778 
2862 


Hardtop, 2d 
Hardtop, 4d. . 
Convertible..... 
Twn, & Ctry, 2s. 
Twn, & Ctry. 3s.) 
Sarat | 


Twn, & Ctry, 2s. 
Twn. & Ctry, 3s. 
300-E 


Hardtop, 2d.... 
Convertible 


DE SOTO 
Firesweep 


Sta. Wagon, 2s.. 
Sta. Wagon, 3s..| 3968 
Adventurer. ... 


DODGE 
Coronet 6 
Club Sedan, 2d.. 
dan, 
Lancer, 2d 





160 | 1835 


83 
188 





2466 
2594 


(DODGE, — d 


FORD, Cont'd 


Coronet 
Club okey 2d. 








Sta. Wagons 
| Sierra, 4d., 2s... 
Sierra, 4d., 3s... 
Cust. Sier.,4d., 2s 
| Cust.Sier ,4d.,3s. 


| IMPERIAL 
| Custom 
| Southampt, 2d. . 
dan, 4d 
| Southampt., 4d.. 
| Crown 


| ne 2d.. 


Southanpl., 4d.. 
Convertible. 
Le Baron 


\ 


| Southamot., 4d.. 
| Limousine 


PLYMOUTHt 





4200 | 
4350 | 


3625 |EDSEL 





4015 | Hardtop, Zee ace] 
| Convertible 
3920 | Sta. Wa 
| 3910 | Villager, 4d, @.. 
3000 | | Villager, 4d, 9p.. 


| 4170 |FORD* 
4205 | Custom V8-300 
Bus. Tudor 
3980 | Tudor Sedan.. 
4120 | Fordor Sedan. . 
Fairlane V8 


| Town Sedan. . 
Fairlane 500-V8_ 


3395 | Town Sedan... 


} 3375 | 


2349 | 2537 | 
| 192 | 





4745 | 
4745 


4810 | 

4830 | 
4840 
4850 
4865 | 


3455 
3435 
3505 


3730 
3775 


2673 
2857 | 268 





367 [FORD MOTOR CO. 


2 


206 1 
212 | 2337 | 3411 
216 | 2391 | 3485 


222 2475 3433 
226 | 2529 | 3514 


229 | 





2594 | 


| 3466 
2415 | 233 | 2648 | 3618 


3690 
3725 | 


3760 | 





Galaxie V8 





Landau, 4d 
Premiere 


| Hardtop, 2d.... 


| Sedan, 4d 


Continental 


| Convertible 
| Limousine 
MERCURY 


Monterey 
lan, 


Sta. Wagons 





| Commuter, 4d. 
Voyager, 4d 


h 


Est. Wagon, 4d. 
Invicta 


Electra 225 


CADILLAC 
Series 62 





Club Victoria... 
3565 | Town Victoria... 





Commuter, 2d. . 


Convertible, 2d.. 





Convertible, 2d.. 
Hardtop, 4d, 4w.! 
Hardtop, 4d, 6w. 


2421 
2481 


| 2413 
20 | Town Sedan....! 
Club Victoria. . .| 
Town Victoria... .| 


2463 
2469 
2529 
2701 


-| 2449 


2511 
2552 
2614 
2692 


-| 1 
Colony Park, 4d.| 3580 


| 


234 
239 


233 
237 | 


238 
243 
256 
283 





| 3932 | 


| 





3506 1 
| 3439 | Hardtop, 4d.... 
3595 | Eldorado 


| 3028 | | Biarritz... cs. 


2685 | 3691 | Limousine, 9p... 
=~ i Se 
2796 | 371 


3819 ‘CHEVROLET A 


3813 | | Sta. Wagon, 2d.. 
3903 | Sta. Wagon, 4d.. 
Bel Air V8 


Ho Wag., 4d, 6p 
Sta. Wag., 4d, 9p 
— V8 
Sedan, 4d 


4312 | 
4878 


4869 | | Hardtop, 2d. 
4945 | Hardtop, 4d. 
4933 | 
| Sta. Wag., 4d, 6p 

| 6037 | Corvette 
| 5113 | Sports Car 

5101 
| ‘OLDSMOBILE 

Series 88 





| Celeb. Sedan, 4d) 


Hol. Coupe 
Hol. Spt. Sed., 4d 
} Convertible 
4001 
2854 | 3966 
2918 | 4034 
3150 4128 | } 


3308 | 4227 

3357 | 4194 
3437 | 4262 
3955 | 4362 
4031 | 4430 
4206 4518 


3145 | 4347 
3215 | 4435 
3793 | 4515 
4527 


Supe! 
Cole. Sedan, 4d 
|. Spt. Sed.,4d) 


347 
3670 |GENERAL MOTORS CORP. 


33 
4274 |STUDE-PACKARD CORP. 


1756 | 


4317 STUDEBAKER 
4660 | Lark 6 
| DeLuxe Series 


| 4892 | 4690 


5080 | 4770 


CADILLAC, Cont'd 
DeVille 
4810 
-| 5040 








| Spor 
| 4865 | Sport Coupe-8.. 





| 3040 
| 3176 | 


| 3225 


2274 








| 


169 
| 1995 
| 2205 


| 2455 


5252 
5498 
5498 
6233 


7401 
7401 


9533 
9748 


2175 
2275 


2310 
2410 
2590 


2360 
2495 








* Delivered Prices of 6 cyl. models are $118 


less than the 8 cyl. models. 


+ Prices of six cyl. models are $119 less than 8 cyl. models 


A Six cyl. — are $110 less than the 8 


cyl. model 
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Time and work saving ideas on cars and trucks 


$25 $7.50 


FOR THE KINK PAID FOR 
OF THE MONTH EACH KINK 


POR Pe 


March Kink of the Month: 
Making A Battery Carrier 


RUBBER HOSE 


™. BATTERY 
HOLD DOWN 
FRAMES 


N\weLD 





E made a very handy carrier for our 

jumper battery by using two battery 
hold-down frames. One on top of the jumper 
battery and the other on the bottom. These 
are fastened together with two long bolts 
with wing nuts. A rod was bent to form 
a handle and this was welded to the top 
frame. Carl E. Filer, Jr., 43 South Race St., 
Greenville, Pa. 
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off. Send Yours In Now! 


Removing Oil Seals 
On Power Steering 


We have a Shop Kink we use 
to remove oil seals on power 
steering, or other small seals 
without pulling assembly. We 
remove power steering and pin- 
ion oil seals by drilling small 
holes into the seal at opposite 
ends. Seal is then pried out with 
a screw driver or pulled out with 
a piece of wire. L. E. Mitchell, 
C. & M. Pontiac Sales, U.S. 24, 
Idaville, Indiana. 


Installing Countershaft 
On Std. Or Over-Drive Trans. 


Here is an easy way to install 
the countershaft on any stand- 
ard or over-drive transmission. 
Lay the cluster gear assembly, 
with its bearings and spacers, 
in place in the bottom of the 
case. Then assemble the main 
shaft and clutch shaft and place 
them in their respective posi- 
tions. Now turn the transmis- 
sion over on its face, the side op- 
posite the cluster gear. The as- 
sembly will assume its normal 
position and it is then easy to 
align the spacers and install the 
counter shaft. Carlyle Sampson, 
manager, Darling Palisades 
Service, 15200 Sunset Blvd., Pa- 
cific Palisades, Calif. 

(Continued on page 70) 





MOTOR AGE CLINIC 





— CLEARING 
HOUSE 





SOL. TERMINAL 


OVERDRIVE RELAY 
#14 Block | 
#14 Blue 


#18 White—Red Band 
TO Con 


TERMINAL 


ACCELERATOR PEDAL 


#18 Red 
White Band 


re 


\GN 
#18 White Yellow 





TERMINAL 
)F IGNITION ™ 
Switch 


SW. TERMINAL Wa 





KICKDOWN SWITCH 








= } DISTRIBUTOR 


IGNITION CON 


#18 Blue 
Orenge Band 


OVERDRIVE 
SOLENOID 


Orange 


Overdrive Electrical Control System 


Starting Problems With 
Overdrive Equipped Cars 
Iam having trouble with three 
different cars. The first one is a 
1951 Ford with overdrive trans- 
mission. The 1947 
Kaiser Fraser and the third is a 
1947 or 1948 Chrysler. All these 
cars have the same type of over- 
drive transmission, they operate 
through relays, solenoids, ete. 
The trouble I am having at the 
moment is with the ’51 Ford. 
This car runs very well. It starts 
fine whether hot or cold. But the 
trouble is when you go out in the 
morning and start the engine. 
It will start and run perfectly 
for a minute or two, then it will 
stop, just like you pushed the 


second is a 


manual choke in too soon, and 
stalled the engine. Then when 
you turn the ignition key to start 
the engine, it won’t start. We 
checked the distributor points, 
coil, condenser, loose wires etc. 
Finally after an hour of check- 
ing it started. We are still not 
sure what made it start. We ran 
it for a week without any trouble 
until without warning it refused 
to start again. We checked over 
everything again and it finally 
started again. Can you clear this 
problem up? 
William Jones 
Osoyoos, B.C., Canada 


HE trouble seems to be in the 
ignition circuit. If this con- 
dition happens on damp morn- 


ings, then the wiring or the ig- 
nition switch could be at fault. 
I would suggest installing new 
primary and secondary wiring. 
It is doubtful that the overdrive 
has anything to do with your 
trouble. To make sure of this I 
would disconnect the overdrive 
kickdown switch wire at the coil 
or distributor. This will elimi- 
nate the overdrive circuit. 
Should the engine run OK with- 
out this wire then the wire is 
grounded and should be replaced. 


1955 DeSoto Has 
Carburetor Trouble 


I have a 1955 Firedome De- 
Soto that has me buffaloed. This 
car will run OK until the choke 
opens up. Then it will act just as 
if it is running out of gas. It will 
die or start to die, but if you let 
up on the gas pedal and press it 
down again it will go on. If you 
start off with full throttle it will 
go OK. It also does the same 
thing while running on the high- 
way at cruising speed (any speed 
from 35 to 90 m.p.h.). We have 
replaced the coil, put in new in- 
sides in distributor, new vacuum 
advance, overhauled carburetor, 
new plugs. We even put on an- 
other carburetor. This carbure- 
tor had the same trouble. Just at 
the starting up from a dead stop 


Chilton's MOTOR AGE @ March 1959 








for troubleshooting 


—after the motor took hold it 
would run fine. I have had three 
different mechanics go over this 
car but they could not find what 
was causing the trouble. 
H. She rwood 
Marshall, Mo. 


ROM all the indications and 

symptoms stated in your 
letter I would say the trouble is 
still due to the carburetor. 
Either the pump circuit is at 
fault or the vacuum step up 
piston is not working properly. 
I would suggest removing the 
carburetor once more to care- 
fully check all the settings. 


1953 Tractor Pops 
Back When Cold 


I have a model 600 Ford trac- 
tor 1953-54 that I have installed 
new rings, 


ground valves, 
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BY JACK MONTGOMERY, TECHNICAL EDITOR 


checked bearings, installed 
points, condenser, coil, distribu- 
tor cap, plugs, new carburetor 
and checked timing. I still have 
a popping back condition in the 
intake and the tractor doesn’t 
have any power or pep in cold 
weather. Neither does it warm 
up very fast. I have also installed 
a new thermostat. When the en- 
gine appears to reach a normal 
temperature it is somewhat 
better. Can you give me any help 
on this unit? 


R. C. Moss 
R. C. Moss Garage 
Dakota, Ill. 


OU have tried just about 

everything I can think of 
on this tractor. The only other 
thing that comes to my mind is 
the camshaft. The lifts may be 
worn causing it to pop-back. 
Also you might try using spark 
plugs with a higher heat range. 


Power Timing Can 
Harm An Engine 

Most mechanics now know 
“power timing”’ (over-advancing 
ignition timing to produce a 
slight gain in maximum power 
output) can be harmful to an 
engine. Yet the potential danger 
is not always fuNy appreciated. 


Champion Spark Plug Co. dram- 
atizes this point in its engine 
demonstration, showing how ex- 
cessively advanced timing affects 
temperature of spark plugs and 
other engine components. Meas- 
urement of temperatures inside 
the combustion chamber are 
taken on a Champion-developed 
thermocouple spark plug a con- 
ventional spark plug with a tiny 
“thermometer” built into the tip 
of the insulator. Connected to 
highly sensitive meters, the ther- 
mocouple plug gives immediate 
indications of spark plug firing 
tip temperatures. Advancing the 
timing beyond the manufactur- 
er’s recommended setting will 
sometimes produce a_-_ slight 
power increase, but properly ad- 
justed timing can greatly extend 
the life of the spark plugs, valves 
and other engine parts. 





GET READY TO 


WIN! WIN! WIN! 














FIRST PRIZE 


{ or a comparably priced U. S.-made car of your choice) 
The stunning LeSabre 4-door is the most popu- 
lar Buick. Equipped with heater and defroster, 
radio, white sidewall tires. Ultra-power Wildcat 
engine. T'win-Turbine automatic transmission. 
Delivered ready to drive 


7 SECOND PRIZES OF AN 


RCA’s sleek new Southbridge lowboy brings the ultimate in ‘‘Natural 
Living Color.’’ Color-Quick tuning, all controls lighted. Three-speaker 
Panoramic FM Sound setup doubles as a stereo speaker unit. 


77 THIRD PRIZES OF A 777 FOURTH PRIZES OF A 


PHILCO PORTABLE TV SPORTJACKET 


The new 17-inch-screen 


Philco New- Matic 
Slender Seventeener is 
as light and trim as a 
brief case. New-Matic 
Remote Control changes 
channels with only a 
squeeze. A rotating 39- 
inch antenna telescopes 
out of handle, 


New featherweight, 
weatherproof nylon jack- 
et is ideal for all sports. 
Bright new colors and 
smart cut make it the 
most versatile jacket 
you’ve ever owned. Zip- 
per front. Elastic back, 
Fully washable. 
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om SHEETS 


YOU WIN WHEN YOUR CUSTOMERS WIN IN THE 
DU PONT $100,000 “LUCKY 7” CONSUMER CONTEST 





Here’s all you do: 


1. Ask your Du Pont No. “7’’ jobber sales- 
man to order your Contest Promotion 
Kit, including Official Entry Blanks and 
complete contest details. 


2. When you receive your kit, be sure to 
put your name, firm name and address 
in the coupon portion of the Official Entry 
Blank. This identifies you with your 
winning customers so you can win, too. 


3. Hand out Official Entry Blanks to all 
your customers. The more you hand out, 
the greater your chances of winning. 


You profit from extra sales, too! 


a Winning customers also receive big bo- 
tj nus prizes when they have purchased a 

Tact tne j cee Du Pont No. “7’’ Product. This means 
4 demand will be at an all-time high. Make 

sure you have a full supply of all No. “*7”’ 

products ready. Order from your Du Pont 


No. ‘7’? jobber salesman today. 


The Du Pont “Lucky 7"’ Dealer Sweep- 
stakes is subject to federal, state and 
local regulations. Dealer Sweepstakes 
closes midnight, August 15, 1959 


4 national magazines, 433 newspapers are reaching 
55,000,000 motorists coast to coast. Advertising starts 
May 15, 1959. 





- Ss . 
OU PONT 


AUTO 


POLISH 


AND CLEANER 





REG. U. 5. Pat. OFF 


BETTER THINGS FOR BETTER LIVING 
. THROUGH CHEMISTRY 
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A.S.1.a. 


Trade Associations UNITE 


Eve of the International ASI Show saw 


merger of National Standard Parts Assn. 


and Motor & Equipment Wholesalers Assn. 


hush came over the Grand Ballroom 
A of the Sherman Hotel in Chicago. It 

was Tuesday, February 17. The room 
was filled to overflowing. The time was 3:40 
in the afternoon. 

John Reynolds, president of the National 
Standard Parts Assn. and A. J. Thompson, 
president of the Motor and Equipment Whole- 
salers announced the overwhelming approval 


of both associations to merge both groups in 
one nation-wide trade association of auto- 
motive wholesalers and manufacturers. The 
new association is the AUTOMOTIVE SERV- 
ICE INDUSTRIES ASSOCIATION. 

“It is a marriage and a successful one,” 
said one speaker. Another spoke out, “Let us 
turn our backs on the past and face the 
future where there are opportunities far be- 


Members of the board of directors of A. S. |. a. standing, left to right: A. J. Thompson, H. McMahon, John 
F. Midyette, Rollin McBurney, J. W. Foster, Edgar H. Rogers, Jr., J. A. Anderson, Don H. Teetor, D. 
Ned Brown, Paul M. Woolwine, John F. Creamer, Henry Trauscht, Edward Gammie, Jay T. Davis. Seated 
(left to right): V. L. Toft (president), John Reynolds, Les Thayer, J. B. Farber, J. A. Bryant, G. P. Robers, 
A. S. Hatcher, H. R. Askins, C. S. Rogers, M. W. Bazner, Sr., C. A. Klaus, D. D. Minshall, E. A. Littrell. 
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Newly elected president of the 
Automotive Service Industries As- 
sociation Victor L. Toft. Mr. Toft 
is president of the Sidles Com- 
pany, Omaha, Neb. 


yond those we face today.” Still another de- 
clared, “We are one trade association now 
and we can act collectively for the betterment 
of all.” 

The meeting marked the conclusion of two 
years of effort on the part of members of 
the National Standard Parts Association and 
the Motor & Equipment Wholesalers Associa- 
tion to effect a united front organization to 
meet the challenge of changing economic 
trends and marketing patterns. 

The A.S.I.A. starts its career with a mem- 
bership of approximately 4,000 wholesalers 
and 375 manufacturers of parts and equip- 
ment in the 9.5 billion dollar automotive 
service industry. 

Victor L. Toft, Vice President, Sidles Com- 
pany, Omaha, Nebraska, was named A.S.I.A. 
President. Les A. Thayer, General Sales Man- 
ager, Belden Manufacturing Co., Chicago, 
Ill., was named first Vice President. J. A. 
Bryant, President, Motor & Electric Supply 
Co., Inc., Bowling Green, Ky., is Second Vice 
President; Gene Robers, Vice President, 
Carter Carburetor Division, ACF Industries, 
Inc., St. Louis, Mo., is Third Vice President. 


Named Co-Executive Secretaries 


J. L. Wiggins, Executive Vice President, 
NSPA, who recently marked his 25th year 


Chilton's MOTOR AGE @ March 1959 


with the NSPA, 12 as its executive officer, and 
B. W. Ruark, General Manager of the MEWA, 
a founding member of the 29-year old organi- 
zation, were made Co-Executive Secretaries. 


Navy Pier Jammed 


The merger meeting preceded by one day 
the opening of the gigantic International ASI 
Show. Acclaimed an outstanding success, the 
Show was held at Navy Pier in Chicago. From 
the ten o’clock morning opening time on Feb. 
18 until closing time Saturday, Feb. 21, 
crowds surged onto the Pier to view the vast 
assemblage of booths and display areas that 
housed the newest in parts and equipment. 

The consensus of exhibitors at the Show 
indicated that it was “a real buying show.” 

The new Automotive Service Industries 
Association is governed by a board of twenty- 
seven members. Composition is on the basis 
of two wholesalers to one manufacturer. The 
president is elected from each group alter- 
nately in successive years. 

Directors elected for a one-year term are: 

J. A. Anderson, AC Spark Plug, Flint; D. 
Ned Brown, Brown Motor Supply Co., Bed- 
ford, Pa.; A. S. Hatcher, A. S. Hatcher Co., 
Macon, Ga. ; John F. Midyette, Standard Parts 
Corp., Richmond, Va. 

(Continued on page 100) 





WALKER -— first through the years in muffler engineering... 
first in the use of rust resistant materials... 
first with merchandising that really “comes alive” for you... 


NOW LEADS AGAIN! 


WE INSTALL MONITOR, with its high rating and powerful 


audience appeal, penetrates every local community. 
Walker is using the entire NBC network of 199 
stations. In your area, over your local NBC Station, 
am, 


Bob and Ray are sending car owners to you for the 
WALKER best muffler value in town. Your WALKER Certified 
— EXHAUST SYSTEM SERVICE SIGN makes this 


powerful radio advertising your local advertising! 


WALKER “‘i-7"" SILENCERS 








EXHAUST SYSTEM SERVICE 














EADS AGA: / 


WALKER Precision-Tuned SILENCERS, 
the most completely rust protected mufflers 
in the industry today are also original equip- 
ment on many of America’s leading cars. 

They lead the field because Walker puts 
complete rust protection on the inside—where 
it counts! 


LAMINATED * : 
SHELLS = (a pn apne 
y qe grr? SHELLS 
RUST-PROOFED INSIDE \ xe) © at i 


AP MOS Seeman ee RUST-PROOFED 


th DYNAMIC 
WIPING 
ACTION 


COMPLETE 
INSIDE cael a 
co DRAINAGE 4 


= 


RUST-PROOFED |. 


: sinBaBmanenit TUBES a At A >. 


ry Pe * 

——_ Nis | ellie. rere RYST-PROOFED BNE 2 
~~: RUST-PROOFED Fusco weaiTs oe 
NN / mA. PARTITIONS rs ora 





RUST-PROOFED 
eS se SHELLS 


The Walker BEAT INSIDE RUST pro- 
motion has really caught fire with dealers 
across the nation. 
Identification with WALKER Certified 
EXHAUST SYSTEM SERVICE means 
you have the one muffler that beats rust 
= “4 - b Aeron aticenitian tad cat Complete, dynamic, functional, Walker Sales 
“™ niall Promotion and Merchandising is designed to 
keep muffler business back home where it 
belongs... with you! 
The 1959 Dealer Kit has everything: An in- 
genious QUIK-CLOSER that makes it easy 
C for you to sell mufflers . . . a complete, new 
pisl illustrated Sales Manual, newspaper mats, 
special tools, inspection tags and colorful 
mailing pieces...everything you need to 
get muffler business! 


WHY DON'T YOU FOLLOW THE LEADER 
.. everybody else tries. 


WALKER MARKETING CORPORATION e¢ RACINE, WISCONSIN 


A Subsidiary of Walker Manufacturing Company of Wisconsin 





1958 New Passenger Car Registrations by Makes by States* 
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Minnesota 


Montana. ....... 





Nebraska 

Nevada 

New Hampshire. . 
New Jersey 

New Mexico...../ 
New York. ....../ 
North Carolina. .. 


North Dakota. ... 


South Carolina. 
South Dakota. ... 
Tennessee 


TORRBe ccccsccees 


Virginia, .....++. 
Washington....../ 
West Virginia. ... 

\ 


Wisconsin p. 
| 79 
Wyoming 276 42 | | 10,431 


December, 1958) | 14498) 132585 4556, 3692) 11138 123710 1514) 024 «74 «(31726 517,304 
Total December, 1957) 13323, 140103 — 6840 15604 1, 129800, 2423! 3638) 14886 36156 217) 37425 | 512,136 
Total. ....12 Months, 1958 263890 122549 1233623) 58537) 47864 135494 38488 1028300 14807) 136139 306533, 2580 390832 229742 186222, 47744, 3508 377558 4, 650, 948 
Total. 2 Months, 1957! 394653 141209 1456288 106436 103915 257488 26681 1493617) 33017) 37298 260573 371596) 5189, 595503, 319719) 91469 62565 18399 206827 5,982,342 











Source: R.L. Polk & Co. * Data secured from Department of Motor Vehicles, State of Oregon. 
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“HOW-TO-DO-IT” s 
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Shoe Sets—and in each 
Repair Kit... Equall 
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Parts, Brake Fluid, B 
(See back page of this 
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resulting from Wagne 
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You'll also profit in me 
on Wagner Lockheed- 
brake service products. 


WAGNER LOCKHEEI 
largest selling brand. 
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under all driving condi 


Wagner Lockheed Hea 
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dner Lockheed 





/-TO-DO-IT’ PROGRAM 


iakes it easy for you to turn out 
nd safer brake service jobs—profitably 


10-IT”’ Installation Instruction Sheets 
ver have proven to be so helpful to 
the idea has been worked into an 
2s and service program. Service meet- 
s, service manuals, wall charts, direct 
ational advertising are now part of 
im developed to help you get business 
n out better, safer brake jobs. 


T” sheets are now included with 
1 Lined Brake Shoe Sets, Exchange 
each Wagner Lockheed Power Brake 
jually easy-to-understand service in- 
ded to cover Wagner Lockheed Brake 
d, Brake Lining and Brake Blocks. 
‘this insert for details.) 


en gain the advantage of assistance 
agner’s 35 years of experience as a 
rer of brakes, brake parts, and brake 
equipment, and for service needs. . . 
in many other ways by standardizing 
eed—the complete line of top-quality 
lucts. 


HEED BRAKE FLUID is the world’s 
ind. It is compounded of finest in- 
ally balanced to function efficiently 
conditions. 


Heavy Duty Fluid surpasses S. A. E. 
1, conforms to Federal specifications, 


and is recommended for general use . . . No. 21-B Super 
Heavy Duty Fluid (the finest on the market) surpasses 
S. A. E. specifications 70R1 and 70R3, and conforms 
to Federal specifications. 


WAGNER LOCKHEED REPLACEMENT BRAKE 
PARTS—are manufactured by the same machinery— 
to the same specifications—as parts used for original 
equipment. Line includes master and wheel cylinders, 
repair kits, pistons, springs, washers, cups and hose for 
every make and model vehicle. 


WAGNER LOCKHEED POWER BRAKE REPAIR 
KITS—complete with ““‘HOW-TO-DO-IT” Installation 
Instructions in each package (another Wagner first), 
are available for all makes and models of passenger 
cars. Depending upon the type of units being serviced, 
you have a selection of single package units, major kits, 
minor kits, packing kits and poppet valve kits. 


WAGNER CoMaX BRAKE LINING— assures more 
miles of quick, safe, smooth stops... fewer brake 
adjustments ... less drum wear. Uniform in density, 
composition and frictional quality. Available in sets, 
blocks, rolls, slabs, cut segments, and on shoes. 


WAGNER LOCKHEED EXCHANGE BRAKE SHOE 
SETS—are supplied with lining contour ground, ready 
for installation. “‘HOW-TO-DO-IT” instructions, in- 
cluded with each set, make job easy. Available in either 
standard or oversize thicknesses for all popular pas- 
senger cars and some light trucks. 


FOR DETAILS consult your regular supplier of Wagner 
Products, or use coupon. 









CLIP and MAIL COUPON TODAY... 
Wagner Electric Corporation 


6400 PLYMOUTH AVENUE, ST. LOUIS 14, MO., U.S.A. 
(Branches in principal cities in U.S. and in Canada) 


Please send: 
[_] Complete CATALOG AU-1 (FREE) 
["] Brake Service MANUAL HU-375 ($1.00 enclosed) 
[_] Information on FRANCHISED DEALER PROGRAM 
NAME 
FIRM NAME 


ADDRESS 


CITY — ZONE STATE 
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\1GNER GIVES YOU 





AORE REAL HELP 


; other manufacturer of brake service products 


(Below are a few of many helps Wagner makes available) 





" Installation Instructions are now fur- 

in each set of WAGNER CoMaxX 
KE SHOES and also included in 
CHANGE BRAKE SHOE SETS. These 
instructions enable any mechanic to 
it a trouble-free job. 





l’ Wagner Brake Maintenance Manual 
ins 54 pages of “HOW-TO-DO-IT”’ in- 
trouble diagnosis. Priced at only $1.00. 


OG AU-1I covers the complete Wagner 
parts, fluid, power brake repair kits, 
and lined exchange shoes. For details, 
supplier of Wagner Products, or use 
flap of this advertisement. 





“HOW-TO-DO-IT" instructions are included FREE in all 
WAGNER LOCKHEED POWER BRAKE REPAIR 
KITS Easy-to-follow step-by-step procedure makes 
job simple. In addition to showing all parts, named 
and identified, sheet shows the steps to be taken in dis- 
assembly and assembly of all sub-units and components 











FRANCHISED DEALER SIGN—FREE to those who qualify 

is part of a complete Wagner program designed to 
help you build business. You make only a modest 
investment in fast-moving Wagner Lockheed Brake 
Parts, Fluid, Power Brake Repair Kits, and Brake 
Lining—and help starts. You get electric sign (shown 
above), brake charts, bulletins, service data and ad- 
vertising support. 


BIG WAGNER ADS IN POST reach car owners 
direct business to you. Cash in on this opportunity 
by acting NOW ... Ask for details. 





2 
Wagner Electric 
6400 PLYMOUTH AVENUE, ST. LOUIS 14, MO., U.S.A. 
(Branches in principal cities in U.S. and in Canada) WAS9-6 


Corporation 


FED HYDRAULIC BRAKE PARTS, FLUID and BRAKE LINING « AIR HORNS « AIR 


* TACHOGRAPHS « ELECTRIC MOTORS 


e TRANSFORMERS ¢ INDUSTRIAL BRAKES 
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1959 Tune-up—Alignment Specifications 








ENGINE TUNE-UP DATA FRONT END ALIGNMENT 


VALVES IGNITION 


Operating 
Tappet 


Clearance 


| 


Steering Axis 
Inclination (Deg.) 


Breaker Point Gap (in.) 
Spark Plug Gap (in.) 


Maximum Brake H.P. 


Spark Plug 
Make and Size (mm) 
Cam Angle (Deg.) 


| 
AMERICAN MOTORS CORP. | | i 
| | 


Rambler . .6-5902, 5904, 5904-1, 5906, 5906-1 | 6-3'<x41¢ 
6-5910 | 6-3! 4x44 

8-34x344 

8-4x 4 


| “Nto WP 
4N to 4P 
\4N to 4P 
4N to 4P 


Bags 
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— 
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— 
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6-MP1-L, MP1-M | 6-314 x45< 
&-MiP2-L, MP2-M, MP2-H | 8-3/1x34 

8-MP2-P | 8-3/5x3,4 
8-Golden Commando | 8-4!,x35, 


aS 
“> > 


BoE 
S882 8 S8sse SSss SEs 
BEBE & BBRRE BEER BEBE 


ssss S&S Ssese 


& 
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a 
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305 
325 
350 
380 
290 
305 
325 
350 
135 
255 
295 
305 
320 
350 
132 
230 
260 
305 


6-57F, 58D, 63F, 64C, 71E, 71F 
8-57F, 58D, 63F, 64C, 7IE, 71F 
78, 58B, 63B, 71E, 71F, 76E 
8-Power Option 


16P to 134P 


L6P to 114P 


L6P to 144P 
LoP to 14oP 
LoP to 149P 
LoP to HhoP 
LoP to 144P 
L6P toleP 4P to 146P 


Oto 156N 0 to 4P 
0 to 154N 


0 to 144N 
0 to 144N 


. .6-Custom 300, Fairlane, Fairlane 500 
8-Custom 300, Fairlane, Fairlane 500 
8-Special Option 
8-Power Option 
8-Thunderbird 
8-Thunderbird Power Option | 8-442x3$% 


| 8-4htx3th 
.8-Monterey 8-3})x3,4 


8-Montclair 8-4}? x34! 
8-Park Lane | 8-4}{x3i} 


BBR R BEEESE BEES 


8-4! .x342 
8-44 x34) 
8-437, 
6-3 75x31 
8-37. x3 


8-4! .x314¢ 
8-37,x3 


146N 
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STUDEBAKER-PACKARD CORP. 
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6-3x4 90 | Ch-14 | 45 45 - 018C =-.020 38 («3 1N to 216N 


| Oto IN vy to! 
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ABBREVIATIONS ‘—Eldorado models, 345. B Before top center. H— Hot. 
5—Eldorado models, 7'4B. C—Cold. Hyd— gy valve lifters. 

'—Left only; right, 14N to 4P. AC—A. C. Spark Piug Div. CA Champion or Auto-Lite. NN 
3—When equipped with automatic trans- AL —-Electric Auto-Lite Co. Ch_ Champion Spark Plug Co. P- 
mission. TC—Top conten. 
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P NON-RUST PIPES 


“Dri-Flow” heats evenly as shown by 
evenly melted candies. This even heating 
eliminates cold spots where condensation of metal- 
eating acids would otherwise occur. Makes AP 
Mufflers last even longer. 


AP “Dri-Flow” Design cuts condensation. 
This “Dri-Flow” plastic shell, tested exactly as 
above, is further proof that practically all conden- 
sation in the chambers dries quickly. 


Old-type mufflers collect metal-eating 
acids in cold spots. Excessive condensation oc- 
curs where candles melted slower in the cold spots 
of this old-type muffler. This causes corrosion, 
short muffler life. 


Excessive condensation in old-style de- 
sign, tested exactly as above, shows up in this 
plastic shell model where the cold end chambers 
are heavily fogged and moisture has formed. 


MUFFLERS LAST LONGER ALL 3 WAYS: 
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DOUBLE COATED 


TO STAY 


SHINY AND NEW TILL INSTALLED! 


; 


Night after night, week after week, this top-rated news 
show over the vast NBC radio network will urge millions of 
motorists to stop where the AP A-Boards are—and you should 
get a big share. In addition, the powerful AP ads in national 
magazines will be pulling for you. 


NOW your pipe-stocking problems are over 


AP has licked a problem that has been an industry headache 
for years—tailpipes rusted on dealers’ racks. Because you 
knew that all pipes rusted, you hesitated to carry a full 
stock. That often meant customer delays and lost sales. 
Even when you had the right pipe on hand, it was sometimes 
hard to sell because the customer didn’t like the looks of it. 


Another AP first—at no extra cost to you! 


In the same time it takes your competition to explain about 
his rusty pipes you can be installing a shiny new AP Non- 
Rust pipe. This gives you even more sales leadership with 
AP—at no extra cost. 


Give your customers pipes that look new! 


Who wants to buy a rusty pipe? Now you can carry an 
adequate stock of AP Non-Rust pipes and show them 
to your prospects with pride, because AP pipes are now 
double coated to prevent rusting in storage. This protection 
is built in—not just a messy surface oil coating. 


Photo at left shows the dramatic results after 18 grueling hours 
(equal to months of storage) in an accelerated salt spray test. AP 
Non-Rust is as good as new, while the other pipe is badly rusted, 


FREE 
MUFFLER CHECK 


AND PIPES 


Local radio, TV and newspaper advertising ready 
for you. Radio scripts, television spot films, and assorted 
newspaper mats are available to you and your AP wholesalers 
free. Here are easy-to-use tools for low-cost local tie-in with 
AP’s national program. 


THE Ar PARTS CORPORATION SP AP Building, Toledo 1, Ohio 


Exhaust Systems for Better Motoring 


THICKER STEEL - COATED STEEL 
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-“DRI-FLOW” DESIGN 





HOOD-RAISING 


Starting March 15th, the full radio 
alert motorists 


It’s part of the fabulous 


FRAM SILVER ANNIVERSARY 
60,000.00 TREASURE HUNT! 


Day after day, radio messages 
will boom out over nation- 
wide network stations... telling 
drivers that their filters may 

be worth $1,000.00 in cash! 


Customers will be in to see 
you for a filter check! 


If you find a Treasure Hunt 
Cartridge, you will get cash up 
to $1,000.00 . . . and so 

will your customer... 

your wholesaler salesman! 





Any car that drives into your station based on a drawing supervised by 

may be a FRAM Treasure Car! bank officials. Values are: $1,000.00, 
$500.00, $100.00, $50.00, $10.00, 

10,000 SECRETLY TAGGED $5.00, $1.00. 

FRAM Oil and Air Filter Cartridges 

were installed in old and new cars WHEN YOU FIND A WIN- 

during regular servicing. NER, do this: (1) Detach Treasure 
Hunt Tag (2) Mail to FRAM with 

cae FILTERS PAY UP TO jour name—your customer’s name— 

$1,000.00—if tagged like this! — and your wholesaler salesman’s name. 

Numbers on tags do not denote prizes. 


Each tag has a predetermined value— FRAM WILL GIVE YOU the 


Chilton's MOTOR AGE e@ March 1959 





RADIO BLAST! 


networks of CBS and Mutual 
to see you now! 





THIS SALES-STIMULATING ACTION, 


launched in FRAM’s Silver Anniversary Year, is only part of 
one of the most aggressive continuous Advertising and Selling 
Programs in the accessory field! 


NATIONAL MAGAZINES! Dominant FRAM advertise- 
ments point to the importance of changing both oil filters 
and air filters NOW. 


INTENSIVE OUTDOOR! Giant billboards, in high traffic 
areas coast to coast are constantly building filter sales for 
FRAM Dealers. 


SPECIAL PROMOTION! New and exciting sales-making 
promotions and materials are continuously furnished to 
FRAM Dealers. FRAM’s Silver Anniversary D-8 Promotion, 
for example, offers you luxurious Orlon and Lambs Wool 
Sweaters at no cost—to award as prizes in an Oil and Filter 
Change Drive among your own men! And FRAM furnishes 
FREE SALES RECORD CHART and full instructions for a 
simple, easy-to-run promotion. 





For details see your FRAM wholesaler’s salesman, or write 
to FRAM. 

















cash amount already assigned to the 
cartridge you find—up to $1,000.00! 
The car owner will get the same 
amount—so will your wholesaler 
salesman. 


YOU CAN’T LOSE! Whether 
or not you find a winning tag, you’re 
bound to get all the extra sales built 
by this Treasure Hunt: added oil 
changes, lube jobs and new oil and 
air filter sales! 
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CHECK EVERY CAR! The 
next one in your drive may bea 
big cash winner. Start now—the 
“Hunt” ends June 30, 1959, and 

is subject to Federal, state and 

local laws and regulations. 


STOCK UP ON 


FRAM CORPORATION 


Providence 16, R. 1. OIL AND AIR FILTERS 





Special Data and Dimensions 
of the 1959 Passenger Cars 


All dimensions, weights, and prices apply to lowest 
priced four-door sedan or nearest equivalent model 





ENGINE (STD.) 





OVERALL 
DIMENSIONS (In.) 


MAKE AND MODEL 














| Wheelbase (in.) 
| Displacement 
Taxable Hp. 
Max. Brake Hp. 
at Specified Rpm 
Max. Torque 
(Lb. Ft. at Rpm) 
Shipping 

Weight (Ibs.) 


Height 
| (Loaded) 
(cu. in.) 





| Retail Price 
at Factory{ 
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CHRYSLER CORP. 


Chrysier........ Windsor MC1-L 
Saratoga MC2-M 

New Yorker MC3-H 

_ 300E, MC3-H 


FireSweep MS1-L 
Firedome MS2-M 
FireFlite MS3-H 
Adventurer MS3-H 
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Dodge Coronet 6, MD1-L | 
: ; ... Coronet V-8, MD2-L 
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Custom Royal, MD3-H 
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Plymouth. ..... Savoy, Belvedere, MP1 | 
- ‘ Savoy, Belvedere, Fury, MP2 
Sport Fury, MP2-P 
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FORD MOTOR CO. 
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Corsair | 225-4400 


145-4000 
200-4400 


350-4400 
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Chevrolet 6-Biscayne, Bel Air, impala 
8-Biscayne 1200, Bel Air 1600, Impala 1800 
ae Corvette 8-867 
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Super 8% 
Ninety Eight 
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STUDEBAKER-PACKARD CORP. 


Studebaker eka Lark 6-59S 108 
Lark 8-59B 108 | 
Silver Hawk 6 120 | 204 
. Silver Hawk 8 120 
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¢ Does not include transportation charges, state or local taxes or any optional equipment. 
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How Much of the Traffic Passes You 
Up to Go to a WIX DEALER ? ? ? 


Just a few years ago three or four oil filter cartridges were all a 
dealer needed to cover the market. Today the picture has changed 
and service men are plagued with large unbalanced stocks, the 
guesswork of finding the right cartridge, plus lost time and sales. 


WIX foresaw this problem and developed WIX-O-MATIC-—the 
one straightforward selling system that’s tailored to fit today’s 
service needs. WIX-O-MATIC is not a deal—not an assortment 
—it brings you automatic stock control, instant cartridge selec- 
tion, and a complete guarantee against obsolescence. Here’s a 
down-to-earth merchandising principle based on your experience 
—what your customers buy! No extras, no dead numbers, no over- 
loading. Only what you need, in the quantities you need to get 
maximum sales action and profit. Ask us to show you how you 
can have this modern marketing advantage at no cost. 


The WIX-O-MATIC Floor Cabinet shown han- 
dies a stock of 54 Cartridges—always 
balanced—always fresh. There is also a 
WIX-O-MATIC Wall Rack ...a big space- 
saver for stocks up to 30 Cartridges. Write 
for particulars on how you can get WIX- 
O-MATIC at no cost to you. 


WIX CORPORATION 
GASTONIA, N.C. 


In Canada: Wix Corporation Ltd., Toronto 
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DID SOMEBODY 


TION GASOLINE 
MILEAGE? 


Buick dealers are getting the best news in years about gas- 
oline mileage—and they’re getting it from the right people: 


Delighted owners of The Car: Buick ’59. 


A Detroit man who drove his Electra 9,000 miles around 
the country reports a little over 19 miles a gallon. 


A Louisiana LeSabre, with Twin Turbine Transmission, 
after 4,000 miles is giving its owner 17.6 miles per gallon. 


A St. Paul man reports 18.1 miles per gallon. From 
Atlanta comes 17.5. From Pittsfield, Mass., 20. 
How Mileage Was Improved 


You know that economy like this doesn’t just happen. 
Nor is it the result of a single glittering discovery. It 


comes from a number of engineering advances. Like 
improved engine breathing. Thrifty new Twin Turbine 
and even thriftier Triple Turbine transmissions. Scientific 
weight engineering. Economical axle ratios. And others. 


Big Quality Up-Step 


Best of all, this outstanding economy is achieved without 
scrimping on famous Buick quality. In fact, owners report 
this is the best-built Buick yet. 

“‘Best-performing Buick ever!’’... ‘‘My sixth Buick and 
the best I ever owned!”’.. . ‘Much the best Buick yet!’ 
... “Best operating car I’ve driven in 30 years!” 


Is it any wonder that the Buick dealer is the dealer this 
year? 


BUICK MOTOR DIVISION, GENERAL MOTORS CORPORATION 


BUICK ’59: THE CAR IS THE BUY! 


THE POPULAR GERMAN-BUILT OPEL IS SOLD IN THE U.S. ONLY BY BUICK DEALERS. 
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The bearings in today’s 
engines are exposed to tremendous loads. It 
wasn’t too long ago that a bearing with a load 
carrying capacity of 2000 pounds per square 
inch was adequate. But, greater horsepowers 
... higher compression ratios . . . higher rpm’s 
have set new requisites. 


That’s why Monmouth bearings are designed 
with such high load carrying capacities. Take 


STRONG ENOUGH 

TQ SUPPORT 

165,000 POUNDS 
OF LOCOMOTIVE’ 


the Clevite 77 bearing for instance . . . it has 
a load carrying capacity of 7500 pounds per 
square inch. That fact means a substantial 
bonus in bearing performance and life on 
the job. 


Always use replacement engine bearings that 
you can install with confidence . . . specify 
Clevite 77. Get them from your N.A.P.A. 
jobber. 


*The Clevite 77 bearing referred to here has 7500 Ibs. per square inch load 
carrying capacity and a surface area of approximately 22 square inches. 


ENGINE 
BEARINGS 


CLEVITE SERVICE: Cleveland Graphite Bronze © Division of Clevite Corporation * Cleveland 3, Ohio 


March 1959 


+The words Monmouth, = ™ 
Clevite and Micro are registered“ 





trade marks of Clevite Corporation = 
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NEW DELCO-REMY PARTS PACKAGES ARE EASY 
TO STACK, HANDY TO SELECT FROM STOCK—AND 
PERMIT FAST IDENTIFICATION OF CONTENTS! 


Now you can get individual Delco-Remy replacement parts in three new 
plainly marked Delco-Remy packages. They're specially designed for easy 
stacking, quick identification of contents, and rapid selection from stock. 
And the parts are clean and ready to install when you need them. Here’s why: 


The “window-pack” has a clear plastic panel on top so you can quickly 
see the condenser or rotor it contains. You know you're getting the 

1 right part plus factory-fresh quality. And the “window-pack” makes 
a handy, attractive display on your shelves! 


The brand-new “picture-pack” for contact sets, with an exact photo- 
graph of the contents on top, is foil-wrapped and heat-sealed to keep 
parts clean and dry. Package safeguards contact sets against oxidation 
and corrosion—makes identification sure. 


And— 


The new “tuck-fold-pack” permits quick and easy inspection of 

brushes and other small parts plus fast selection from stock. Individual 
. I I . . . 

packaging protects the contents and aids in handling. 


Delco-Remy service parts are known and wanted everywhere for quality, 
dependability, and outstanding performance. Condensers, rotors, contact sets 
and other replacement parts are now available for all popular makes of 
American cars. Order them in the new parts packages from your car or 
truck dealer or the United Motors System. 


DELCO-REMY «+ DIVISION OF GENERAL MOTORS + ANDERSON, INDIANA 


GM GENERAL MOTORS LEADS THE WAf#—STARTING WITH 
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Blackhawk Hand Tools 


The New Britain Machine Co., Dept. MA-3 


New Britain Conn. 


Please send me FREE illustrated catalogs 
with complete instructions for the adjust- 


ment of all Automatic Transmissions. 





Address 





City Zone State. 
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Now! BIG soa’ ) 


in Simple, Easy-To-Do 
AUTOMATIC TRANSMISSION 
ADJUSTMENTS 


Over 33 million cars today are equipped with Automatic 
Transmissions—don’t miss this great service opportunity. 
You can make external adjustments on every Automatic 
Transmission with the Tools you get on this new Tool 
Board. It starts you off right in a profitable business. 
And, all adjustments can be made without disassembling 
or dropping the Transmission. ‘““How-To-Do-It’’ illus- 
trated instructions are included with each Tool. 


Keep this profitable work in your own Shop. . . Auto- 
matic Transmission adjustments plus extra sales of Trans- 
mission oils, add up to real money for YOU! Call your 
Jobber TODAY—find out how inexpensively and quickly 
you can put these Tools to work. The New Britain 
Machine Co., New Britain, Conn. 


NEW BRITAIN » CONNECTICUT HAND TOOLS 
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Extra Shift e@ eee ee @ @ @ @ Continued from page 31 


ule of work among themselves. 

However, Mrs. Peyton does 
stress that the system used at 
Clifton-Ludlow for paying per- 
sonnel made the arrangement 
somewhat more palatable. 

“We pay on a 50-50 labor 
basis,” she explains. “This sys- 
tem means that the men’s in- 
come is very closely tied in with 
the amount of volume that man- 
agement can draw. Since the ad- 
dition of a night shift promised 
to increase our volume, and thus 
increase the men’s income po- 
tential, there were no serious ob- 
jections to the new system. 
Latter events, of course, have 
proved that our optimism was 
justified. With business up 25 
per cent thus far, the night shift 
is paying off, and personnel have 
no objection to it.” 

The second consideration in 
adding an evening shift involves 
the availability of parts. Al- 
though there are several sources 
which are open at night, it is not 
always possible to locate some 
of the more rarely used parts. 


Inventory Stepped Up 


With the extension of hours, 
it was necessary to effect a work- 
able compromise between the size 
of the inventory to be carried, 
and the need for emergency parts 
at night. 

First, Mrs. Peyton stepped up 
her inventory. A larger variety 
of minor parts most frequently 
needed in emergency conditions 
were stocked for all make cars. 
These include parts for conden- 
sors, rotaries, carburetor kits, 
master universal kits, etc. 

At the same time, depth of 
these minor, emergency parts 
was increased somewhat, with 
basic stock being figured at a 
higher level in order to mini- 
mize out of stock conditions dur- 
ing night-time hours. 

Under this set up, most minor 
parts needed are right in the 
shop. Any others, which are 
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available at night from regular 
suppliers, are obtained by the 
mechanic’s helper on duty. 

“When necessary, he makes a 
special trip to a supplier to pick 
up what is needed,” Mrs. Peyton 
says. 

Another management task 
arose—that of publicizing the 
addition of a night time service. 


“Of course our 24 hour 
wrecker and towing service, 
which we’ve always had, has 
helped us spread the word. For 
now, in many cases, we can get 
the motorist’s car back on the 
road by morning.” 

Mrs. Peyton has not depended 
entirely on building this new 
service through-word-of-mouth, 
however. Her first step was to 
acquaint all service stations in 

(Continued on page 94) 


Why Send 
ive RADIATOR 
. Jobs Away? 


Add an extra $8,000-$12,000-$15,000 a year SERVICING RADIATORS 


“Our Inland radiator department is 
taking in an average of $300 a week.” 
Douthit-Carroll-San Chez Company, 
Memphis, Tenn. “Grossed $18,000 the 
first 9 months.”—Harvey C. Jones Co., 
Reseda, Calif. “Made over $500 my 
first month.’’—Roberts Service, 
Blacksburg, Va. “Taking in $50 a day.” 
Tillie’s Service, Fargo, N. D. 


High cooling system pressures have 
forced car owners to have their radia- 
tors serviced and repaired regularly. 


Now radiator servicing is even more 
profitable! 


Inland, world’s largest radiator serv- 
icing mfgr., offers the complete pack- 
age—equipment, merchandising, 
‘*Pays-For-Itself’’ purchase plan. 
Complete factory school (free tocustom- 
ers) trains you or your man quickly. 


FREE! Mail coupon today for 48- 
* page book, showing equip- 
ment, prices, training course, 
“Pays-For-Itself’”” purchase plan and 
experiences of other operators. 


INLAND MFG. CO., Dept. MA-3, 1108 Jackson St., Omaha 2, Nebr. 
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INLAND MFG. CO., Dept. MA31108 Jackson $1., Omaha 2, Nebr 
Please send new free book, ‘‘Blue Print For Profits." 
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Cut costs, 

speed work with 

B&D accessories 
ered by your B&D 


Drill. Other accessories 


stocked by your B&D distributor in- 
clude mandrels, right angle attachments, 
bits, arbors, chucks. Call 
him today. 


B&D Drill 


Stands convert 
your portable Black & 
Decker Drill into a 
drill press for heavy- 
duty work. Available 
in all sizes. 


Rugged Wire 


Brushes remove 
and rust, old 
clean castings 
and structural metal 
when attached to your 
B&D Drill. Available 


in cup and wheel types. 


scale 


paint; 


High -Speed 
Hole Saw cuts 
clean, round holes pow- 


specialized 


INSIST ON THE BEST 


Block’ Decker: 


ACCESSORIES DESIGNED FOR THE TOOL 





Shop Kinks ecoeoeceee ee eo « eo Continued from page 43 


Replacing Fan Belt 
On Triumph Sports Car 


Replacing the fan belt on the 
Triumph TR-2 and TR-3 British 
sports cars is very difficult. The 
two hints below will greatly sim- 
plify the job. First, the clear- 
ance between the fan hub and 
radiator is too small to allow the 
belt to be slipped over the fan. 
To overcome this, remove the 
two bolts holding the upper cor- 
ners of the radiator to the brace 
rods. Loosen the hose clamp 
holding the upper radiator hose 
to the engine. This will allow the 
radiator to be pushed forward 
an inch or so, which will allow 
the belt to slip over the fan. 
Secondly, the recommended belt 
goes over the pulleys with great 
difficulty, even with the genera- 
tor all the way in. A belt about 
two inches longer will go on 
much more easily and will fit 
within the range of adjustment 
provided. Charles Erwin Cohn, 
7720 Marquette Ave., Chicago 
£9, Ill. 


Heat Expands Pistons 
When Fitting Pins 

When fitting pins in alumi- 
num pistons, I find a better fit 
can be obtained by keeping the 
temperature up for the piston. 
This can be done by using hot 
water. It keeps the piston ex- 


panded until the pin is entered. 
Fred Braga, Rt.+2, Gooding, Ida. 


Way to Remove 
Front Unit Drives 


We have found an easy and 
inexpensive way to remove front 
unit drive and driven torus cou- 
pling on all 1956 thru 1958 C. C. 
Hydramatic torus. Sometimes 
bushings or bronze lined bear- 
ings seize or stick to the driven 
torus shaft making it difficult 
to get them apart. Take an old 
or new Pontiac differential ta- 
pered side bearing. Fit it over 
the driven torus shaft and then 


\ SIDE BEARING CONE FLAT PIECE 


SNAP RING i IRON 
; = 


; | ir = 
C =|2 


=—_C C TORUS 
COUPLING 


PULLER 


place a snap ring in front of the 
differential side bearing cone. 
Install any good pullers with a 
flat piece of iron with a small 
|, inch hole in the center which 
will guide puller screw point. 
This will not damage end of 
main shaft. You will find it will 
only take minutes to remove the 
most stubborn frozen cones. 
Raymond Beckmann and Nor- 
man Gierke, co Beckmann 
Brothers, Kiel, Wisconsin. 





be returned. 





If you have an original idea for a special tool, a 
short cut on any job or any trick of value to others, 
write it down and if necessary make a rough sketch. 
Just make it clear. Send it to Motor Age. If your 
Kink is used it may bring you $7.50 or $25. All entries 
become the property of the 
Because of the quantity of entries sent in, none can 


Chilton Company. 
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Heavy drilling} ...light d 





rilling... {drilling in / 


tight corners! 


There’s a Black & Decker Drill 
powered for every job! 
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LittLe SHorty’s the drill you 
want for those hard-to-get-to, 
around-corner jobs. Gets in 
tight spots! Excellent for small 
unit assembly. 


TREMENDOUS ToRQUE for the 
tough jobs. %" H.D. Holgun® 
is geared and powered to take 
on the hard ones. Compact to 
work in close quarters. 
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Dri_ts Upesipe Down! B&D 
Magnetic Drill Press sticks to 
the wall like a fly; operates 
manually or with exclusive 
remote control 


Most PowErFut drill of its 
size available, the %” Stand- 
ard! A rugged tool with plenty 
of zip in reserve. Fully reversi- 
ble; positive drive chuck. 


71% of purchasing agents say 
make mine Black & Decker! 


A recent industrial publishing company survey reveals 
that when purchasing agents need electric tools most 
think first of Black & Decker! One reason why: 33 
different drills each designed to give you the power 
you need plus easy handling and long, troublefree life! 


If you have a drill problem—a small hole in trim 
to a large hole up among the structural steel—-be 
sure to see Black & Decker. Better still, mail the coupon 
for a free demonstration of our drill line. THe BLack & 
DecKER Merce. Co., Dept. 1105, Towson 4, Maryland. 
(In Canada: Brockville, Ontario). 


Leading Distributors Everywhere Sell 
TLoat Gnder 
he Yellow Poges! - 
oc = ® 


------» MAIL COUPON FOR FREE DEMONSTRATION ow 
THE BLACK & DECKER MFG. CO., Dept. 5103, Towson 4, Md. 


©) Please arrange for a demonstration of the following 
drill(s) 
Please send me additional information 


Company 
Address 


City Zone State 
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You've seen and heard Ed Sullivan 
sell this Kodak-made Starflash 
camera on the “Ed Sullivan Show” 
on the CBS-TV Network 
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Purolator 
onanZza 
Bonus 


THIS ‘8.95 KODAK 
STARFLASH CAMERA 


Here’s the most terrific deal to ever hit the 
filter industry: 


Buy the Purolator Bonanza refill assortment of 
fast-moving filters you stock—at regular prices 


Add on the special low price for your Bonanza 
Bonus unit 


(1 PER 5 and Starflash Camera) : The famous Starflas 
Sell the FREE PER 5 for Pictures just the way you like the, 
: pb dees Tee entomtn jnemaboues 
. odak bea 
®@ Built-in flasholder ri features 


* ae  Rned-foens bs fount ending 
= ‘events 
®@ Optical viewfinder * Adjesrenaaeres 
Strap 


h Camera takes 


Your actual cost of Camera.... 








What a team to clean up with! ee See 


PURQOLATOR 
OIL, AIR & FUEL FILTERS 


PUROLATOR PRODUCTS INC., Rahway, N. J.; Toronto, Ontario, Canada 
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Pop O'Neill . « « « © © « & © © Continued from page 41 


from some of the garages who 
had worked on the car. “And I 
had a new coil put on at a station 
only last week,”” Bo whined. “The 
guy said that coils give trouble 
just like that. It worked too for 


group that had just arrived. 
“Second man put on a new 
condenser and swore to high 
heaven that it was fixed. And it 
ran home all right. It started 
next morning all right. But it 


a couple of days. . .” 

“Well, how about the conden- 
ser?” Pop queried, looking 
across the room to nod to a 


Don't let 

ACRYLIC LACQUER 
REFINISHING 

be a probiem! 


Do it the easy, safe, sure OPEX® way... 
with Sherwin-Williams OPEX Acrylic Lacquers 


NO special undercoats... NO extras... just ONE 
topcoat material and ONE thinner! That’s all you 
need for perfect acrylic lacquer refinishing, the 
easy-to-do OPEX way! 

Sherwin-Williams OPEX Acrylic Lacquers take 
the mystery .. . and the complications. . . out of 
acrylic lacquer refinishing. Unlike most others, 
they can be applied directly over clean, regular 
lacquer surfaces, or over any Sherwin-Williams 
OPpEX Lacquer Primer Surfacer. 

You can get OpeEX Acrylic Lacquers either fac- 
tory packaged to match car production colors—or 
you can mix your own, when and as you need 
them, from regular OPEX Lacquer intermixing 
colors, by adding OPEX ACRYLIC MIX. 

Try the easy OPEX way —either ready-packaged 
or custom-mixed — on your next acrylic finish job. 
Call your Sherwin-Williams OK Automotive 
Jobber! The Sherwin-Williams Co., Automotive 
Division, Cleveland 1, Ohio and Montreal, Canada. 
(Export Division, Newark 1, New Jersey.) 

« 
Ask your Sherwin-Williams OK Automotive Jobber 
about scheduling an informative Sherwin-Williams 
Shop Clinic on the newest acrylic refinishing methods. 


SHERWIN-WILLIAMS 


AUTOMOTIVE FINISHES 


stalled on me down at the Spoon 
when I stopped for breakfast. 
And I was late for work, and 
everybody 


is accusing me 


SHERWiN-WiitiaMs 


IMOTIVI 


one em en 


Either Factory-Packaged 
or Custom-Mixed 


” 


oversleeping or overeating . . . 

The speaker had arrived and 
Pop shoved the bills back into 
Bo’s palm. “See you after the 
meeting,” he said, walking away 
with what appeared to Bo to be a 
sigh of relief. There was noth- 
ing else to do but wait, so Bo 
sat and waited for the speaker 
to finish, for he didn’t know a 
torus member from an IGO 
member. 


During the question and an- 
swer period Bo asked a few ques- 
tions about ignition but he got 
little in the way of usable an- 
swers. Then he _ switched to 
thermodynamics, but the speaker 
turned the question around and 
answered it on the basis of slip- 
ping bands. Finally Bo gave up 
and went to sleep. 

After the meeting Pop chatted 
with his friends until nine; then 
went over to rouse his bottle 
washing friend. “Bring that car 
in first thing tomorrow and we'll 
check it out for you,” he called, 
pulling on his coat and making 
for the door. 

Bo jumped up like an over- 
wound corset stave and followed 
Pop out to the car. “Now see 
how well she starts when she’s 
cold? Can’t see why heat would 
cause her to quit.” He slid in and 
connected with the starter while 
Pop unlocked his own car. He 
pumped the accelerator and tried 
again. He laid on the button and 
the battery grew weaker as the 
look on his face grew greyer. 
There was no response whatso- 
ever from the Chrysler. 

“Looks as if you’ve got a dead 
pigeon there, Bo,” Pop said, 
walking over. “And if I’m any 
judge of dead pigeons you are 
going to need more than a trans- 
fusion here to get this bird home 
tonight.” 

Bo cussed and tried again. 
Like most drivers in trouble, he 
could not keep his hands off the 
starter button until all traces of 
battery life were consumed. But 
in the end the balky car won, 


(Continued on page 88) 
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the spark plug and cause the 
cable to separate from the ter- 
minal. Also, the cable terminal 
should not be crimped to the 
point that excessive force is re- 
quired to remove it from the 
spark plug. The cables should 
never be removed by giving them 
a quick pull. If a damaged core is 
suspected, a resistance check 
with an ohmmeter should be 


POWER BRAKES 
KITS, PARTS .. | 


made. The resistance of the vari- 
ous plug cables will vary because 
of the different lengths; but the 
maximum resistance any cable 
should develop is 20,000 ohms 
measured from terminal to ter- 
minal. If a cable has appreciably 
more resistance than 20,000 
ohms, check to be sure ‘the ter- 
minals are in contact with the 
hairpins. Make sure that the 


yy 


if you haven't received your copy, 
better ask your EIS Distributor or 
write for it at once! 
Ask for Catalog No. 27P. 


EIS AUTOMOTIVE CORP., MIDDLETOWN, CONN. 


Circle 357 on Inquiry Card, facing 3rd Cover 





hairpins are in full contact with 
the core. If the terminals and 
hairpins are properly installed 
and the cable resistance is still 
appreciably more than 20,000 
ohms, the cable should be re- 
placed. 

A new terminal should never 
be attached to the resistance- 
core cable unless the wire hair- 
pin is in place. Otherwise, con- 
tact will not be maintained with 
the core. This will result in are- 
ing and burning of the core. This 
will cause engine malfunctioning 
and radio interference. 

It is not necessary to use a re- 
sistor spark plug when using a 
resistor-type spark plug cable. 


1959 Chevrolet 
Oil Pan Removal 


It is necessary to raise the en- 
gine about 3 inches for oil pan to 
clear the oil pump screen. Pro- 
ceed as follows: 

Disconnect radiator hoses and 
battery ground strap at engine. 
Disconnect gas line at fuel pump. 
Disconnect accelerator control 
rod. Remove overdrive solenoid 
if so equipped. Disconnect power 
brake hose at check valve. Re- 
move oil filter and support 
bracket assembly to clear power 
brake master cylinder. Remove 
exhaust pipe flange to exhaust 
manifold nuts and gasket. De- 
tach transmission lower control 
rods at the transmission shift 
levers. Disconnect clutch fork 
push rod at the clutch fork. Dis- 
connect clutch pedal control in- 
termediate lever and shaft as- 
sembly from the engine. Loosen 
transmission mounting bolts and 
remove front engine mounting 
bolts. 

Timing Case Cover Oil Seal 
Removal: Remove harmonic bal- 
ancer. Pry out old seal from 
cover with a large screw driver. 
Use care not to damage the seal 
surface on the crankshaft. In- 
stall new seal so that open end of 
seal is toward the inside of cover 
and drive it into position with a 
hollow piece of pipe or tubing. 
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In G-E SUBURBAN Headlamps... it’s the low beam 
filament on focus that provides the ‘spotlight” effect! 





THERE'S TWICE AS MUCH LIGHT IN THE 
“SPOTLIGHT” AREA. There's more light 
farther ahead down the right side of the road, 
than with any previous two-headlamp system. 
Even if the oncoming car’s lights are aimed 
high, or if the other driver fails to ‘‘dim’ 
a pair of General Electric SUBURBAN 
Headlamps helps motorists see better beyond 
approaching cars when they're 75 to 200 feet 
apart. After passing, this extra light helps the 
driver recover his vision more quickly...and 
makes for safer night driving. 








IDENTICAL HEADLAMP NUMBERS DO 
NOT MEAN IDENTICAL PRODUCTS. The 
standardization of headlamp numbers 
applies on/y to nomenclature, mechanical 
interchangeability and service location on 
a car—and are not indicative of lighting 
results achieved, beam characteristics, nor 
internal construction features of the lamps 
No other headlamp at this time uses an on- 
focus filament for the low beam, even 
though other headlamps may bear the same 
lamp identification numbers 


6-VOLT CARS 
G-E 6012 FOR 12-VOLT CARS 








AND HERE’S THE ADVERTISING AND PROMOTION SUPPORT THAT'LL 
HELP YOU SELL ’EM IN PAIRS 


LOOK! 


i ie , — 
| Progressive Farmer | 
[ POPULAR }| 
| MECHAN} 


=a 
POST) 


SALES PRODUCING ADS — in big 
circulation magazines reach nearly 
all motorists. Tie-in, sell "em in 
pairs, and add to your profits 
by aiming each pair of G-E 
SUBURBAN Headlamps you sell 


Ww > 
136) 


HEADLAMPS 
Matin erg 
You li see better 
when vou meet 
orcoarng 


ween BE 


“SEE FOR YOURSELF” DEMON- 
STRATOR — Attractive, eye-catch- 
ing. Customers see ‘‘before’™’ road 
scene, then lift up die-cut flap to 
see dramatic “‘spotlight’’ effect of 


G-E SUBURBAN Headlamps. 


We asout Tt 
Ma ee eprtat 


> 
we aorasne 


BREAST-POCKET DEMONSTRATOR 
— Each man can wear one. Catches 
customers’ attention. Graphically 
demonstrates the many benefits of 
General Electric SUBURBAN 
Headlamps 


WINDOW STREAMERS AND DE- 
CALS — 3-color streamer with 
DAY-GLO ink. Pressure-sensi- 
tive, 2-face decal in 3 colors. 
Fastened to windows or doors 
they flag customers’ attention. 


COMPLETE PACKAGES OF THESE SALES AIDS ARE AVAILABLE FROM YOUR G-E SUPPLIER TODAY! 
General Electric Co., Miniature Lamp Dept., Nela Park, Cleveland 12, Ohio 
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Tax Time Tips © @ @ © © © © © @ Continued from page 27 


$300. Must you report the set as 
income on your tax return? And 
if so, what is its value? 

While the raffle ticket may 
have been forced on you, the gov- 
ernment considers that you made 
an effort to win the prize when 
you opened your wallet. The fair 
market value of the television 
set ($300) must be reported as 
taxable income. 

Under orders from the family 
doctor, you hired a full-time 
maid to help your wife while she 
recuperated from an operation. 
Most of her time was spent clean- 
ing and cooking, but the maid 
did tend to your wife’s needs 
while she was confined to bed. 
Can you deduct a part of the 
maid’s wages as a medical ex- 
pense on your tax return? 

Yes, you can. You can deduct 
the cost to you in wages of any 
time the maid spent performing 
nursing services. It is often bet- 
ter to hire a practical nurse in 
such a situation, for it then be- 
comes easier to explain the medi- 
cal deduction for nursing serv- 
vices. 

You finally gave in and bought 
your son a second-hand car for 
his 17th birthday. You put it in 
your name, but impressed upon 
him that it was his to take care 
of. A few months ago the car was 
demolished in an accident in 
which, fortunately, no one was 
hurt. Who may claim a deduction 
for the loss suffered as a result 
of the accident ? 

In this situation you get the 
deduction—it’s actually your 
car. The measure of the deduc- 
tion would be the change in fair 
market value. Presumably the 
car was smashed to bits, there- 
fore, the fair market value be- 
fore the accident would be the 
loss. If the car had been regis- 
tered in the son’s name, you 
would have been permitted no de- 
duction. 

For a while there it seemed as 
if your daughter would need an 


78 


operation. You had consultations 
with a number of doctors before 
you were sure her complaint did 
not require surgical care. Al- 
though several of the doctors did 
nothing more for your daughter 
than to give a quick examination 
—no drugs or treatment—can 
you deduct their fees as medical 
expenses ? 

Yes, you can. Whether the doc- 
tors prescribed any drugs, or any 
form of treatment is not ma- 
terial for tax purposes. Your 
daughter went to the doctors for 
diagnosis, which is an ordinary 
medical expense. You can also de- 
duct the cost of necessary trans- 
portation to receive medical care 
or treatment. 

Last month you and your wife 
decided to pay off your social ob- 
ligations by having a dinner 

(Continued on page 90) 





"| sure appreciate your working thru 
the lunch hour on this rush job, Hugo!" 











More Information 
On “Small Cars” 


By Ed Janicki, Detroit News Editor 


A report that each of the Big 
Three car makers will have more 
than one small car needs clari- 
fication. Highly reliable sources 
say the “second” car entries will 


The latter part of 1958 saw many 
automobile shows held around the 
country. Above is photo taken dur- 
ing Philadelphia's Automobile Show. 
At left is Paul Murphy, editor of 
Chilton's Flat Rate and Auto Repair 
manuals, talking with ‘Miss Auto- 
mobile Show." 


in no sense be small cars. They'll 
be “shrunken down” versions of 
present standard-sized models. 

For example, Dodge dealers 
will be given a slightly shorter 
wheelbase series to complement 
their present Dodge lineup. 
Wheelbase of this new series car 
will be 118 inches, which indi- 
cates that it may be built on the 
standard Plymouth chassis. 

Wheelbase of the small up- 
coming Plymouth has been set 
at 106 inches, two inches shorter 
than the Rambler. It’ll be offered 
with a straight-stick all-alumi- 
num engine initially, and will be 
available with all options cur- 
rently offered on standard-sized 
cars, including air conditioning. 

The scaled-down Plymouth 
will be built at the Dodge main 
plant in Hamtramck, Mich., 
along with the 118-in. wheelbase 
Dodge series. Production of the 
larger 122-in wheelbase Dodge 
models will be shifted to other 
corporation plants. According to 
present plans, the small Plym- 
outh goes into production in 
December, with public introduc- 
tion sometime in February, pos- 
sibly late January, 1960. 
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It’s great to be on the Quality team—to 


represent a product that looks, demonstrates, 


The an and has the finest reputation for quality in the 
who selis industry. Olds dealers are quality dealers. They 


sell to people who know and appreciate value. 


7 a 
OLDSmobility They profit from the highest owner loyalty in 
+ th 

the medium price class, prosper on the highest 

FEATURES : ss teiadanall EL r 
ratio of repeat business. They know the bright 
QUALITY FIRST... side of automobile retailing. They know that 
in what he sells this year, and every year... it’s smart to be 


with Olds. 
q 
and how he sells! OLDSMOBILE 


DIVISION OF GENERAL MOTORS CORPORATION, LANSING, MICHIGAN 








4 


MANUFACTURING STANDARDS at Oldsmobile INGENIOUS ELECTRONIC DEVICES keep con- “THE NEXT INSPECTOR IS OUR CUSTOMER" 
are maintained with the latest in precision equip- stant watch over quality. This automatic inspection says the poster at the end of the assembly line, 
ment. Electronic devices on this crankpin grinder station “sizes up” every Rocket piston for size, for expressing the attitude of everyone at Oldsmobile. 
automatically halt output if any dimension is in error. taper, for critical diameters—down to .0001 in. Olds owners expect quality, and they get it. 
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Predham’s Garage e@ @ @ @ @ Continued from page 26 


employ 4 full time salaried me- 
chanics. Two body and fender 
men and two general mechanics. 

The men employed by firm 
have skills that are wide and 
varied, as well as their military 
service records are varied. At 
one of the two coffee breaks dur- 
ing the day, the topic may well 
be politics, or the “Push-button 


Gear Shift” ... the new body 
designs for ’59, or the New 
Hebrides in ’42 Truck, 
Fleet maintenance, of the Pa- 
cific Fleet Submarines in WW II. 

Charlie Kielson, top metal 
man and painter, is working un- 
der a 70 percent disability from 
wounds received on Normandy 
Beach, but you would never 





‘CHOOSE FROM THIS 
COMPLETE LINE OF 
WEAVER JACKS 


Lo-Hi-Draulic 
Jacks 


in 1%, 142, 2, 4, 10 and 
20-ton capacities. 


Hydraulic Hand 
Jacks 


in models of 
1%, 3, 5, 8, 12, and 
20-tons capacity. 


Air-Operated 
Bumper Jack 


lifts entire 
end of car for 
faster service 


— 
Hydraulic 
Bumper Jack 


offers easy foot 
operation. 


Mechanical Bumper 
Jacks 


WA-26 for passenger cars. 
WA-27 for service 
station use. 


r\ 


Wheel Dolly 


for handling 
large duals. 


Ask your Weaver Jobber for details 


Weaver Manufacturing Co., Springfield, ill., U. S. A. 


WEAVER SERVICE SHOP EQUIPMENT 


Complete Weaver line includes: Twin Post Lifts . . 
Free-Wheel and Frame Type Lifts . . . Unit Lifts . 
i . Headlight Testers .. . 


Alig t Equip wt. 
... Jacks .. . Wheel Dollies . . 





. . Bumper Jacks . 
Brake Testers .. . 
. and Air Compressors. 


. Triple Post Lifts Single Post Roll-on, 
Car Washers . . . Wheel 


Wheel Balancing Equipment 


Circle 358 on Inquiry Card, facing 3rd Cover 








know it from his production 
record at Predham’s garage. 

George Williams, employed at 
the Predham’s shop over 10 
years, is familiar with the noise 
under an engine hood and is “top 
hand” when it comes to over- 
haul, tune-up or brake work. 

Norman is “heavy” .. . or 
anchor man. Twelve years in the 
Navy’s undersea Fleet as a diesel 
man, and several years with the 
Firestone Co. have qualified him 
as the big rig man at the shop. 
Training with heavy duty 
brakes, and at a transmission 
school, increases his value to the 
team. 

Reg usually acts as “front” 
man with the customer, and can 
fill in on all of the work but the 
automatic transmission. Over 
nine years in the Marine Corps, 
crushing gravel and coral in the 
Pacific, and later flying as a 
Naval Air Pilot with radio ex- 
perience, seems to have equipped 
him as a good floor walker, who 
can answer the phone and get 
around from job to job fairly 
fast. 

The Predham brothers con- 
tribute their success to the au- 
tomotive jobbers. They claim 
without them it would be impos- 
sible to stay in business. They 
attend all jobber schools and 
clinics. They buy all the latest 
equipment and train the men 
to use it. 

They feel that every customer 
must be satisfied with his job. 
Each car is road tested with the 
owner and the owner signs a 
form stating that he is happy 
with the job. All old parts are 
saved to show to the customer. 

The Predhams have plans for 
the future. The first of which is 
now under way. A general face- 
lifting that will enhance the ap- 
pearance of the buildings, inside 
and out. It will add to the work- 
ing comfort of the employees, 
which will indirectly boost ef- 
ficiency and production. 

They are looking forward to 
one of the biggest years in the 
history of the shop. 
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strictly in the 
auto repair 
business ? 































































































He is—but his 
customers insist on 
bringing in everything they 
own for Timken* 





replacement bearings ! 


Your customers just naturally think “Timken” when it comes to 
bearings, ‘cause it’s the best-known name in the business. And when 
you fell’em you replaced with Timken" bearings, they know they've 
got the best job money can buy. Buy the best and build for repeat 
business. Replace with Timken bearings. The Timken Roller Bear- 
ing Company, Canton 6, Ohio. Canadian plant: St. Thomas, Ontario. 
Cable address: ““Timrosco”’. 


TI M KE N | 
CUSTOMERS LOVE YOU WHEN YOU REPLACE WITH AMERICA’S BEST-KNOWN BEARING. ..JUST TELL EM IT’S 


TAPERED ROLLER BEARINGS 
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Introducing 


the new budget-priced 
MALSBARY 


HANDY 


STEAM CLEANER 


Oil-fired portable HANDY 
DANDY steam cleaner. Gas- 
fired, stationary model 
also available. 


DAN DY yl 


Pe 


*y 
xt 
x 
x 





Brings you trouble-free, profitable steam cleaning 
at a cost so low you can’t afford to be without it 


Here’s the secret of the Malsbary 
HANDY DANDY’S effectiveness — cleaning 
pressures the equal of cleaners costing 
HANDY DANDY 
cleans engines, under-bodies, parts, 


up to twice as much. 


used cars, fleets, so fast you'll have your 
purchase price back before you know it. 
HANDY DANDY is always on the job 
for either continuous or stand-by work. 
Caster mounting, plus hose and gun 
rack, enable you to move it easily all 
over the shop or yard, wherever and 
whenever there’s cleaning to do. 
Simple, Trouble-Free. Like the fa- 
mous, larger Malsbary cleaners, it’s 


Makers of steam cleaners, 
steam generators, industrial 
hot water heaters 


built for trouble-free use. Anyone can 
operate it. To regulate cleaning blast, 
you simply set burner control to pres- 
sure desired. Gravity soap feed does 
away with solution pump troubles. 
Fool-proof atomizing burner eliminates 
smoke, soot and irritating fumes. Half- 
inch coils (largest in its capacity range) 
minimize scaling. 

Volume production and simplified 
design enable us to price the Malsbary 
HANDY DANDY so low you can’t afford 
hand cleaning. See your Malsbary 
dealer now; find out how little it costs 
to own a HANDY DANDY. 


¢ 


845 92nd Ave., Oakland 3, Calif. 





‘ a 
Rh Mi MANUFACTURING CO. 





Calendar of Coming Events 


March 23-25—Canadian Automotive 
Wholesalers and Manufacturers Asso- 
ciation convention, King Edward 
Hotel, Toronto. 


March 25-26—Virginias-Carolinas 
Automotive Wholesalers Association 
spring conference, Robert E. Lee 
Hotel, Winston-Salem, N.C. 


Apr. 18-19—Ohio Automotive Whole- 
salers Association convention, Neil 
House, Columbus. 


May 4-6—American Petroleum Insti- 
tute, Div. of Marketing, Lubrication 
Committee meeting, San Marcos Hotel, 
Chandler, Ariz. 


May 17-19—6th Annual Convention of 
the Automotive Wholesalers Associa- 
tion of Tennessee, Castle in the Clouds 
Hotel, Chattanooga, Tennessee. 


May 17-20—Automotive Engine Re- 
builders Assn. convention, Royal York 
Hotel, Toronto, Ontario. 


May 27-29—American Petroleum In- 
stitute, Div. of Marketing, midyear 
meeting, The Savery, Des Moines. 

June 14-19—SAE Summer 
Chalfonte-Haddon Hall, 


New Jersey. 


June 24-27—The National IGOA Con- 
vention, Denver Albany Hotel, Denver, 
Colorado. 


Meeting, 
Atlantic City, 


Sept. 27-29—Southeastern Marketing 
Association; first convention, Biltmore 
Hotel, Atlanta. 


Oct. 28-30—SAE National Fuels and 
Lubricants Meeting, La Salle Hotel, 
Chicago, Illinois. 


Oct. 28-30—Automotive Parts Re- 
builders Association convention and 
trade show, Hotel Roosevelt, New 
Orleans. 


Nov. 2-5—The Automotive Warehouse 
Distributors Association, Inec., annual 
convention, Muehlebach Hotel, Kansas 
City, Missouri. 


Thow's only ONE... 
MAGSPARK 


IGNITION SYSTEM 


Peak 
Performance.. 


Mollor Ly. 


Dea 7m 


..Top Sales 
Profits! 
ELECTRIC 
fe} ite) Fe -Nale), | 


12416 CLOVERDALE DETROIT 4, MICH 
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Now...Carter makes 
carburetor clean-out jobs 
easier, more dependable... 
more profitable than 

ever for you 


WITH THE NEW 


naan Se ® 


GENUINE 
ed iicii, 7.us 
EQUIPMENT 
PARTS 

NEW 
PROTECTIVE 
PACKAGE... 


Each Zip-Kit is enclosed 
in air-tight, moisture- 
proof, heat-sealed 
metallic foil. No more 
“mysterious disappear- 
ance” of parts. 


for the most 
popular Carter 
ret- Teel tia -}ie) ¢- 


AT A PENGATIONALLY LOW PRICE! 


Now you can be sure of doing pre- 
cision carburetor clean-out jobs— 
by specifying and installing precision 
carburetor parts— made by the same 
manufacturer whose carburetors are 
on 24 million cars today! 


With Carter’s Zip-Kit you'll always 
be ready for fast, dependable clean- 
out jobs—and at a tremendous per- 
kit saving! In fact, the new Zip-Kits 


are priced so that you’ll never again 
want to consider using other than 
genuine, original equipment parts! 


Make more profit two ways! Sell the 
need for a carburetor clean-out job 
with every tune-up .. . then back 
up your skills and labor with the 
best of precision-made parts... in 
the new low-priced Carter Zip-Kit. 
Call your supplier now! 


Each Zip-Kit also contains float gauge; comp/ete application and installation instructions. 


> CARTER 


FIFTY YEARS QF ENGINEERING THE FuTuRe) 


~~ + 
a 


CARBURETOR 





DIVISION OF QCf INDUSTRIES, INCORPORATED 


ST. LOUIS 7, MISSOURI 
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SMOOTH ROAD -Golden Glide 


in low action takes up the small bumps 


with ease. 


Standard 


The BIG reason why 


GOLDEN GLIDE 


Shock Absorbers 
give your customers unsurpassed performance 


AUTOMATIC 3-WAY ACTION 


NORMAL ROAD-Golden Glide ROUGH ROAD — Golden Glide 


shifts from low to middle action instantly, in high-speed action turns the roughest, 


cushioning bounce and harsh jolts. bumpiest road into a smooth-as-satin ride. 


Heavy Duty 


GLIDE 


The simplest, most convincing story on shocks you’ve ever 
heard is the Golden Glide quality-performance story. Your 
customer is bound to like shocks that give him the same, 
even ride on any kind of road, at any speed. Within the heavy 
gold-finished steel walls of the Golden Glide shock, three 
independent special coilspring valves permit instant auto- 
matic self-adjustment to meet every operating condition— 
rough, normal or smooth—on all cars, whatever the sus- 
pension system. Its rugged dependability assures your cus- 
tomers of thousands more miles of ultra-smooth driving over 
every kind of terrain. 

Sell and install standard Golden Glide or heavy duty 
Golden Glide for heavier cars and station wagons. Just an 
hour of your time earns you more than $15 profit. Call your 
Golden Glide jobber today for full details. 


THE GOLDEN GLIDE SHOCK ABSORBER CO. 


Cleveland 15, Ohio 
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Welding Equipment @ @ @ @ Continued from page 35 lene . . . the carhaloys’being 


The wheels on a house trailer 
had spread apart out on the 
Highway. The dealer couldn’t af- 
ford to send a wrecker out to 
tow the house trailer in for re- 
pair . . . explaining the trailer 
was made of aluminum and the 
chains used to pick it up would 
cause too much damage to the 
soft aluminum metal. 

It would be fine if Sterling 
could take his welder out and do 
the necessary welding where the 
trailer was down. 

This job took one man five 
hours time including the going 
and coming. Sterling’s charge of 
$100.00 was considered fair by 
the house trailer dealer. 

Since then, fully 30 percent 
of Sterling’s welding jobs are 
done outside his garage. 

Every welder knows that the 
fumes from welding are sicken- 
ing and often poisonous 
especially when working on an 
aluminum weld. 

To rid the welder of these 
fumes when he is working at 
the back of the truck, all he has 
to do is open the two front doors 
of the truck . . . the fan in the 
welder causes just enough draft 
to draw the fumes inside the 
truck—away from the welder— 
and exhaust them via the opened 
front doors. The front doors of 
the truck must be opened when 
the machine is in operation. 

When Sterling first started, he 
couldn’t always take all the out- 
side jobs proferred. He was too 
busy in his shop with customer’s 
mechanical work. 

All of the outside jobs weren’t 
of a simple nature. One of the 
first outside jobs took 2 days out 
on the highway to complete. 
While the job was highly profit- 
able, it took one of Sterling’s top 
line mechanics away from his 
bench which resulted in shop 
work stacking up. 

One way that Sterling over- 
comes this is to rent his unit 
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stored in a special rack where 
they are easily accessible. 

The electric unit runs off the 
truck’s battery. There is no 
need for an extra battery and 
generator. An important factor 
especially on night jobs when a 
string of electric lights are used 
to illuminate the working area. 

“Without question,” said 
Sterling, “this mobile welding 


out to competent concerns. 
Rental charge is $25.00 a day, 
the one renting the equipment 
furnishing their own materials. 
However, Sterling is cautious 
about having this unit out more 
than a day at a time. 
Incidentally, the unit is com- 
plete so that the user can use 
either electric, oxygen, or acety- (Continued on page 94) 


| eta tool of the month 


an all use snap ring plier 
with replaceable points! 


INTERNAL Because of its replaceable and 
SNAP-RING reversible tips, this is a life-time 
PLIER lier! It will save time and mone 
NO. AT-60 p y 
for years to come. Just replace the 
EXTERNAL _ tips—never buy a new plier. With 
SNAP-RING both straight tips and angle tips 
PLIER these pliers are versatile, too, and 
NO. AT-62 permit easy access in close quar- 
ters. Full bright chrome plate, 
polished nose. This set is a must 
for work on automatic transmis- 
sions and power steering. Also 

has 1001 other uses. 





MECHANIC’S NET 


$B% = 


INCLUDES 3 sETS 
REPLACEABLE POINTS 





REPLACEABLE 
TIPS FOR 
WRITE FOR NEW AUTOMATIC a 

TRANSMISSION TOOL CATALOG T-S56 LIFE 


L 
lead loos HERBRAND DIVISION 


THE BINGHAM HERBRAND CORPORATION, FREMONT, OHIO 











Circle 359 on Inquiry Card, facing 3rd Cover 





EASY TO SELL, 
EASY TO SERVICE 
AND KEEPS CUSTOMERS 


EASILY SATISFIED! 


MORE SALES OPPORTUNITY! Rochester-GM 
Carburetors are original equipment on over 22 million 
cars, and are specified on more new cars and trucks than 
any other carburetor. This means a greater market for you. 


EASE OF SERVICE! Fewer parts make your job 
easier, faster. Complete training, available nation-wide, 
gives you greater skill and speed that’s easily turned 
into profits. 


ROCHESTER-GM CARBURETORS STAY 
SERVICED! Adjustments that hold mean satisfied 
customers. Easy availability of genuine Rochester-GM 
Carburetor parts and kits assure top-quality service jobs. 
Order today from your nearby UMS Distributor. Rochester 
Products Division of General Motors, Rochester, New York. 


America's 

number one 
Original equipment 
carburetors 


GENERAL MOTORS 
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Cooling System @ @ @ @ @ @ @ Continued from page 29 


since its primary function is to 
transfer heat efficiently from the 
cooling system to the air. This 
is not possible without straight 
air fins and unobstructed pas- 
sages. Compressed air should be 
used to blow out all dust, sand, 
and leaves that may clog the air 
passages. Straighten any bent 
fins also. 

Leaks are more common at 
hose connections due to vibra- 
tions, pressured systems and de- 
teriorated hoses. Deterioration 
of the hoses usually takes place 
more rapidly so that outside in- 
spection alone is not entirely de- 
pendable. 

The most common difficulty 
in the cooling system is rust 
clogging the water passages in 
the radiator core. Rust usually 
forms in the cylinder block and 
in the heads. Rust is carried into 
the radiator by normal water cir- 
culation in many cases. 

This scale collects across the 
top of the core. It restricts cir- 
culation. This can lead to the en- 
gine overheating. 


Prevents Proper Cooling 


Rust deposits in the water 
passages will prevent the proper 
cooling of the cylinder block and 
heads causing hot spots around 
the cylinder walls and valves. 
These deposits can lead to 
burned valves, scored cylinders 
and pistons. To avoid this the 
cooling system should be flushed 
out at least twice a year, and 
treated with a good rust inhibi- 
tor. 

The joint between the cylinder 
head and engine block consists 
of a large number of individual 
passages. These include water 
transfer parts and combustion 
chambers which are sealed by 
the head gasket. All of these 
joints are subjected to the strain 
of extreme temperature changes 
within the engine. 

The use of a torque indication 
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wrench is essential to obtain uni- 
form pressure on all bolts. This 
will insure a good tight uniform 
seal at this joint. 

Maintaining cylinder head 
joint tightness demands careful 
attention to all instruction on 
installing new gaskets, proper 
order of tightening bolts, cor- 
rect torque to apply and re- 
checking torque after gasket in- 


stallation has been accomplished. 

Pump failures are most often 
caused by broken or loose drive 
belts. But edge wear of impeller 
blades and wear of the pump 
housing also reduce pumping ca- 
pacity. Sand, rust and other 
abrasive foreign matter in the 
coolant have a tendency to wear 
away the impeller blades. 

Loss of coolant is not the only 
trouble that can result from a 
faulty water pump. Coolant leak- 

(Continued on page 98) 
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ARMOR-FLEX 
Protector Mats 


can see the difference in quality 


-..- you will see the difference in sales 


A new line of protector mats superior to anything 
you have seen in the field! These mats are all-new . . . new 
rubber-plastic composition with Polene*, new luster-sheen 


finish, new space-age styling. In 5 solid colors or two-tones., 


Custom-fitted door-to-door mats, twins or utility mats. 
Eye-catching new merchandising material and cartons, 
DOAN MANUFACTURING, 1725 London Road, 

Cleveland 12, Ohio 


* Trademark 


Division of Anchor Industries, Inc. 


BNsTALL 


+ 


ARMORFLEX #22+2% 





Pop O'Neill eee eee ee @ @ Continued from page 74 


and Bo was left with the re- 
mains. 

“Well, I’ve got the history of 
the trouble and I’ve got a job, I 
Pop drawled, “but mean- 
time I’ll have to get you home. 
We'll leave it here tonight and 
I’ll send the boys down tomor- 
row morning to pull that car 
back to my shop. We'll make 


guess,” 


TY usian 


“POST” Advertising stimulates 
traffic... PRE-SELLS prospects on 
NEW CAR 
PERFORMANCE 


” 


short work of your trouble. . . 
“But I’ve got to get to work 
tomorrow and on time,” Bo 
wailed. “What will the boys say 
if I roll in there ’bout noon?” 
“Just happen to have an old 
car there you can use tomor- 
row,” Pop assured him, “and I 
promise that it will start 
whether it’s hot or cold. So come 





QUALITY CONTROL | 


Points the way to 


zooming PROFITS 
for DEALERS with 


7 a sweet-running 


. Sistang 


Precision-built — 
and through with quality 
better than original 
equipment. 


¢ Pioneer of a new national trend in 
dependable, low cost transportation. 


. “> Winner of national awards for creating 
consumer demand and assisting dealers with 


valuable, technical services. 


Sales and profits are zooming for every type of 
automotive service shop currently featuring na- 
tionally-famous MUSTANG ... 
quality ENGINE that pleases car and truck 
owners with 10% more power . 

savings in gas, oil and repair bills. 
Superior MUSTANG delivers big volume with 
small investment, complete lines, nation-wide 
guarantee, liberal trade-in allowances, $10 per 
shop-hour profit and quick, one day installation. 


Your Mustang Jobber will gladly explain how 
MUSTANG QUALITY yields nice profits for you! 


Paes ia 


eal) 


Premium quality cast 
ings and parts are 
checked and double 
checked with magnetic 
particle inspection 
equipment that pinpoints 
invisible flaws 


Be | 


} 


ee) 4 Oe 
We 
' Pele ay f 


the fabulous, \ aS 


Close tolerance and pre 
cision fit in every oper- 
ation are verified by 
micrometer readings and 
thickness gauge check 


. substantial 


Seasoned engine blocks 
and castings are speci- 
fied to guard against 
engine distortion and 


MUSTANG ENGINES | 2%: "= 
ments 


327 international Road 


« Garland, Texas 














on; get in and I’ll take you back 
to the shop.” 


They stopped by the shop and 
Bo was presented with what 
went for transportation for the 
next day. And Bo Beal headed 
homeward shaking his fist at 
every 1955 Chrysler he met. 
Next day he made work at least 
fifteen minutes ahead of time. 
He was prepared for trouble 
with the first derned guy that 
opened his trap, but not a soul 
said a word. It looked as if things 
were back to normal at the brew- 
ery at last. 


At five o’clock Bo pulled up at 
the O’Neill shop and strode into 
the office. ‘‘Howdy” was all he 
said. But his demeanor suggested 
that he still had to be showed 
that a repair shop could fix in 
half an hour all the troubles that 
appeared to be born into his car. 

“All done, Bo,” Pop said look- 
ing up from his Flat Rate Man- 
ual. “And your bill is all of $3.50 
plus towing charge.” 

Bo looked surprised. “What, 
you not only found it but you 
fixed it in so little time? What 
was wrong?” 


66 Nothing much, but it’s that 

‘nothing much’ that puts 
many people behind a tow truck. 
And it’s that little bit of nothing 
that trips up some of the best 
of mechanics. You know, Bo, we 
operate here on the philosophy 
that anything is worth looking 
at when car troubles pop up. 
And we don’t stop until we have 
checked out any possible con- 
tributory cause of a specific com- 
plaint.” 

“Wait a minute, Pop. Talk 
sense. And give me the answer 
straight like. Just why wouldn’t 
that Chrysler start when it got 
hot ?” 

“Just a little matter of a little 
resistor, Bo,” Pop answered, 
tossing that particular part of 
the Chrysler into his lap. ‘This 
thing had burned out, causing 
an open circuit between the igni- 


(Continued on page 90) 
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With Merit, even the carton’s 
a salesman for you! 


Everything about Merit—even the handsome carton— 
is designed to make sales happen for you! Once you take 
on Merit, you discover profits in muffler work that make 
it one of your most important lines. 

You get a finer, heavier muffler that’s obviously easier 
to sell. And no line has coated steel on more mufflers. 
You carry a stock of Ever-Nu pipes—the new develop- 
ment from Merit assuring that pipes won’t rust in stock, 
but stay shiny and bright right up to the moment you 
install them. 

You get real sales help, too. A big, colorful curb sign 


that pulls customers in like a magnet. Decals for your 
windows. A muffler merchandising rack. Posters that 
sell your services. And when you sign up as a Merit 
Muffler Merchandiser you get catalogs, price sheets, and 
installation tips straight from the factory the moment 
they’re printed. 

Merit is a sales-minded line. Merit makes sales happen 
for you. So be a Merit Muffler Merchandiser and move 
into the money. You can earn at least $45.75 extra 
profit a week the Merit way. Call your jobber today 
and ask for details. 


The big move is to 


MUFFLERS AND PIPES 
Dept. 15C, 619 Smith St., Toledo 1, Ohio 


because Merit makes sales happen 
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Tax Story --ccees 


party. Several of the guests 
you entertained were business 
friends. Are you permitted to de- 
duct the cost of entertaining 
your business friends? 


No Deduction Allowed 

Since wining and. dining 
your business friends was inci- 
dental to having the dinner 


@ @ @ @ Continued from page 78 


party, no deduction would be al- 
lowed. The connection to your 
business is too slight. 

Against your better judge- 
ment, your wife “loaned” her 
brother $200 last year. He 
deposited it at a $2 win window, 
and there is no chance that the 
money will ever be repaid. Not 
that your wife ever thought he 





BIG FOUR HENDERSON 
tu Fivtiud est THRE CHANGER 


and when better tire changers are 


built, Big Four will build them 


COUNT ON Vine PIONEER! 


* 


Big Four introduced the now 
famous ait-powered double bead- 
breaker Model P-58 in 1957. As 
with all previous Big Four innoya- 
tions, competition followed suit — 
this time a whole year later. 


Big Four doesn’t offer the only 
machine that will change a 14-inch 


mit ct 
FOUR 
Evolusiues 


NEW BIG 4 AIR-JACK 


@ Swivel caster swings 
easily into position. 


@ Brackets have wider 
spread and longer reach 
to fit ALL the new cars. 


@ Square pads with corner 
lugs solidly grip ALL new 
umpers and bumper 
supports. 


@ Air (not muscles) raises 
car in seconds; touch re- 
lease lowers it safely and 
slowly. 


@ New high post raises car 
on lift for easy installa- 
tion of muffler and tail pipe. 

West Coast: 8203-5 S. Avalon Bivd., L.A. 3, Cal. 
Canada: Canada Vulcanizer & Eqpt. Co., London, Ont. 


tire. But comparative tests show 
that Big Four will do it better — 
with assured protection for the bead 


and least effort for the operator. 


Count on the pioneer — Big 
Four — to keep you from being 
caught flat-footed by surprise de- 
velopments from the car and tire 
manufacturers. Big Four knows 
what they’re planning as well as 
what they’re doing. 


iy BEAD-PROTECTING 
Mounting Tool 


SELF-ADJUSTING Positive Air- 
lock — no twist of the wrist, 
no manual adjustment 


EASIEST-TO-USE Convenient 
Finger-tip Control — no awk- 
ward foot pedals 


FASTEST — Breaks both beads 


together, not one at a time 


WEDGE-WING Bead-breakers 


— sure, safe 


PROVEN Safety-Life Demount 
Tool 


No gears, cogs, or rollers to 
\ wear or get out of order 


BIG FOUR INDUSTRIES, INC. 
Dept. N, 5938 Carthage Court, 
Cincinnati 12, Ohio 


(CD Send new FREE Fact Folder on 
changing and servicing 14-inch tires. 


(CD Show us your full power, double 
bead-breaker. Send a Mobile 
Showroom. 


STORE OR 
STATION NAME 





STREET 





CITY. 





SIGNED 





U. S. Patents: 2,534,515 — 2,609,038 — 2,609,039 — 2,655,985. Other U. S. and foreign patents pending. 
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would pay it back. Can you de- 
duct the $200 as a non-business 
bad debt? 

Perhaps next time your wife 
will listen. Even though a non- 
business bad debt is deductible as 
a short term capital loss, it 
seems pretty clear that the 
“loan” to your brother-in-law 
was intended as a gift. It is 
doubtful that there was any ex- 
pectation of repayment at the 
time the money was given. Un- 
der those circumstances, no debt 
arises and therefore, there is no 
bad debt deduction. 





Luck is the crossroad where planning 
and opportunity meet. 











Pop O'Neill... ee ccccces 
‘Continued from page 88 


tion switch and the coil.” 

“But why didn’t others find 
it?” 

“They didn’t look, I suppose. 
So many mechanics look for big 
things and the easy things, but 
they often neglect to take the 
trouble to check a unit like a re- 
sistor. Ever hear of the battle 
that was lost because of a horse- 
shoe nail, Bo?” 

“Yep. But who uses horseshoe 
nails to make cars run?” 

“Good instrumentation is the 
answer to any shop’s problems. 
Good instruments, but good 
mechanics to use them. I don’t 
think you’ll be having any more 
fade-outs, Bo.” 

Bo leaned back in his chair 
and reached for his wallet. ‘This 
has not only saved my job and 
maybe a fist fight with that guy 
Lew Jones,” he admitted. “But 
it’s the best birthday present I 
ever gave to myself.” 

“Well, that’s one way of look- 
ing at it. Glad to know you ap- 
preciate a dependable job.” 

“Not only that but now I 
can eat at the diner without get- 
ting nervous indigestion worry- 
ing about whether the car will 
start up again and get me to the 
brewery on time.” 
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*““My NAPA Jobber put me wise to the big market for 
shock absorbers and the dig profit on Briggs. Now, 
every time I put a car on the lift, I make doubly sure 
to check the shock absorbers, because half the cars on 
the road need their worn-out shocks replaced. All I 
do is check ’em, show ’em and sell ’em. And the in- 
stallation is a cinch, honest. I can whiz four off and 
four on in an hour—whistlin’, not cussin’, while I’m 
workin’. Then there’s a hefty 15 bucks to make me 


smile down to the bank and back.” 


“EASIEST WAY 
| KNOW 
10 MAKE 

7 15 BUCKS 
"AN HOUR 1” 


It’s Adjustable! 


BRIGGS BUILDS SHOCKS FOR EVERY CAR TO HELP 
YOU CLOSE EVERY SALE! 

Your NAPA Jobber will show you the talking points 
on the Imperial (adjustable); Standard (regular 
duty); and Brigadier (heavy duty) . . . and the 
Briggs sales helps: streamers, how-to-seli booklet, 
enclosure, and NAPA Parade of Parts advertising 
in the Saturday Evening Post. 


Speed up shock absorber replacement with 
the BRIGGS NUT-CRACKER 


Nuts frozen by rust and corrosion come 
off in seconds. Saves time and work and 
helps you make more money faster. 
Available from your NAPA Jobber .. 4 
a good man to know! 


Join the Parade of Profits 
... cash in on the 
NAPA Parade of Parts in 





SHOCK ABSORBERS 


The Briggs Shock Absorber Co., Cleveland 15, Ohio 
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NOW! A COMPRESSION TEST 


POWER-CHEK | 


AN EXCLUSIVE FEATURE OF 


HEYER 


JBYNA-VISION | 


THE INSTANT ENGINE ANALYZER 


@ Tests compression while engine is running 
e@ Helps insure successful tune-up 


e Eliminates time wasted on untunable 
engines 


e Helps you sell more needed parts and 
service 


Now you can check the complete power system 
of an engine, cylinder by cylinder, in less than 1 
minute, without removing plugs or grounding 
wires. Using the same three connections that are 
made for the Dyna-Vision ignition test, you can 
instantly spot burned, riding or sticking valves, 
bad rings, scored cylinders, leaking head or mani- 
fold gaskets, and even bad camshafts or wrong 
valve timing. Power-Chek is actually better than 
a compression test, because it checks power out- 
put of each cylinder while the engine is running. 
A Power-Chek is so simple and easy to make that 
all engines can now be checked before tune-up is 
attempted. This way, you can immediately spot 
the 10 to 15% that require some mechanical cor- 
rection before they can be properly tuned. 

So why buy half a scope, something that merely 
checks ignition. Only Dyna-Vision with Power- 
Chek gives you the 100% diagnosis you must 
have for really successful tune-up. 
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IN LESS THAN A MINUTE! 


You can’t tune an engine successfully if valves are sticky, 
burned or out of adjustment, rings bad or gaskets leaking. 
All tune-up procedures used to include a compression test 
to check these parts, but today the test has largely been 
abandoned. Why? 


OLD METHOD TOO COSTLY, 
TOO TIME-CONSUMING 


To make a compression test on a modern overhead-valve 
V-8, with its almost inaccessible plugs, takes up to 1% 
hours. It is costly in time and labor and difficult to justify to 
the customer who “only wants a tune-up.” Yet without this 
test, engine mechanical condition remains unknown, al- 
though field checks indicate that 10 to 15% of most engines 
need some mechanical correction before satisfactory tune-up 
is possible. 

Power-Chek, an exclusive feature of Heyer Dyna-Vision, 
now solves this problem by making a test better than a com- 
pression test in less than 1 minute, without removing plugs 
or grounding wires. It is better because it checks actual 
power produced by each cylinder while the engine is run- 
ning at operating temperature. 


CHECKS POWER OUTPUT ELECTRONICALLY 


To make a Power-Chek, you merely set engine speed at 
800 rpm, then short out each plug in turn electronically, 
noting the power loss for that cylinder as shown on the 
Power Analyzer Scale. A tunable engine will show nearly 


the same power loss for each cylinder. In contrast, an engine 
needing mechanical repair will show little or no power 
loss from one or more cylinders. This makes it easy to spot 
trouble before attempting a tune-up that is bound to fail. 

A Power-Chek takes less than a minute. Yet think what 
it can mean to you in terms of time and labor saved, satisfied 
customers, and increased sales of parts and service. Get the 
complete story on Dyna-Vision with Power-Chek by mail- 
ing the coupon today. 


HEYER INDUSTRIES INCORPORATED 
Belleville 9, N.J. 


Now! Over 200 factory-trained men in the field 
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QUESTION: WHERE ARE THE PLUGS? 


Almost inaccessible on this typical overhead-valve V-8, 
they make a compression test time-consuming and costly. 
Yet without this test, mechanical condition of the engine 
remains unknown, and you may spend hours trying to 
tune an untunable engine. Power-Chek overcomes all this 
by making a test that is better than a compression test in 
less than | minute while the engine is running, without re- 
moving plugs or grounding wires. 


3 
READ 
CYLINDER 
Output 


ADJUST 
SHORTING 


PULSE ® ® 


CYLINDER SELECTOR BALANCE TO LINE 


BALANCE 
POINTER 


HOW POWER-CHEK WORKS 


Engine speed is adjusted to 800 rpm and pointer on Power 
Analyzer Scale balanced at zero (1). Cylinder Selector is 
then rotated slowly and one plug at a time is shorted out 
electronically, as shown on the Dyna-Vision screen (2). 
With a tunable engine, fall-off will be 50-100 rpm and 
nearly the same for each cylinder. Bad cylinders (easily 
identified on the screen) will show little or no fall-off, 
indicating mechanical faults that must be corrected before 
successful tune-up is possible. The difference between 
cylinders is easily spotted on the 5-times-expanded-scale 
meter. A further procedure pinpoints the specific fault. 
bee ; 
| Heyer Industries Incorporated, Dept. A-1 
| Belleville 9, NJ. 
; O Send me complete information on Dyna-Vision 
with Power-Chek, including details of easy pay- 
ment plan. 

(1) Arrange a demonstration of Dyna-Vision with 
Power-Chek at my convenience. 
Name Title 
j Company 
| Address 
| Type of Operation: 
| (©) Service Station [) Repair Shop ] Dealer 
| Number of mechanics employed 
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Extra Shift . . « « © « © « © © © Continved from page 69 


her immediate vicinity with the supermarket’s shopping aid. 
new arrangement. They, of Clifton-Ludlow’s ad in the classi- 
course, have been an important fied section of the telephone di- 
source of business. rectory also stresses night hours. 

In addition, she has advertised “This ad, in addition to word- 
the night time operation in her of-mouth, is helping us draw 
immediate neighborhood. Both new customers from all over the 
through direct mail and through city,” Mrs. Peyton declares. 
weekly participation in a local “Too, the fact that the stores in 





why not own one? 























automatic, heavy-duty 


DROP LIGHT REEL 
\ Cordomalia® 


®@ Outlasts 12 old fashioned drop cords... 

actually pays for itself!m Saves mechanic’s 

desired lengt valuable time ® Ends tangles and hazards 
— reels back 


automatically. ' of electric shocks and tripping. # No 


Locks at an 


20’, 30’ and junction boxes needed. Mounts easily on 
40’ cord lengths. one 
wall or ceiling. 


Full year 
need LIGHT AND POWER...WHERE YOU WANT IT... 
WHEN YOU WANT IT... AUTOMATICALLY! 


® 
See your jobber for a demon- 
stration, orwriteforbrochure. 
_,. FIRST NAME IN AUTOMATIC CORD CONTROL REELS 
17th and Indiana Ave. + Philadelphia 82, Pa. 


Circle 360 on Inquiry Card, facing 3rd Cover 








our suburban area are open 
several nights a week, helps our 
cause. Shoppers see that we are 
also open; often drive in for an 
estimate.” 

From 4:00 until 7:00 P.M. 
Clifton-Ludlow usually has a 
large number of minor jobs to 
keep the mechanic busy. In 
most cases, the trouble can be 
eliminated right on the spot. 


Need Their Cars 


“Most passenger car owners, 
like truckers, just can’t afford 
to be without their car through 
the day. Because they need it 
for business, or because they de- 
pend on its convenience,” Mrs. 
Peyton adds. “That’s why our 
night hours have met such an 
excellent response. It is making 
an ever increasing number of 
friends for the Clifton-Ludlow.” 





The man of the world finds that life is a 
game of give and take—with more 
takers than givers. 











Welding Equipment ...... 
Continued from page 85 


unit has brought us more shop 
customers than all the money 
we have spent on advertising. 
Too, it’s a good-will builder. All 
the welding jobs are not on 
trucks or cars. We often go out 
in the field to work on farming 
machinery that has_ broken 
down.” 

Sterling estimates that the 
time saved in his shop by having 
his welder on wheels has more 
than paid for his rig. The truck 
was bought used, and wasn’t too 
expensive. 

“A welding unit that’s station- 
ary has its uses . . . providing 
the work is such it can easily 
be dragged to the unit. But it 
isn’t practical for me around a 
garage. Too many welds could 
be made in the work stall,’”’ Ster- 
ling concluded. 
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In the 


£ 
automotive THERES NO BUSINESS 
service business... 


INDEPENDENT GARAGE OWNER: 


“Chevy’s my biggest service 
market and growing bigger 
all the time. Getting all my 
parts from one source sure 
helps me.” 


CHEVROLET PARTS SALESMAN: 


“That's fine. We'll do our 
best to help you keep your 
Chevrolet business growing 
by always having the parts 
you need,” 


~~ 








Here’s why there’s no busi- 
ness like Chevrolet business: 


1, Over 16,000,000 Chevrolet cars 
and trucks on the road... 
more than any other make. 

2. Your Chevrolet dealer can be 
your one-stop source for all 
genuine Chevrolet parts. 

3. Genuine Chevrolet parts are 
built of the same quality ma- 
terials and to the same rigid 
engineering specifications as 
the originals. 

4. Your Chevrolet dealer has 
profit building service aids to 
help you serve Chevrolet 
owners. 

CHEVROLET DIVISION OF GENERAL 
MOTORS, DETROIT 2, MICHIGAN 


MAKE YOUR CHEVROLET DEALER YOUR PARTNER IN SERVICE 
...HE IS READY, WILLING AND ABLE TO SERVE YOU! 
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Champion Service 


A fast, easy way to see if a 
burned, or ‘traffic-fouled™ 


With Champion's new “Check-a-Plug” card you can show customer condition of his plugs 
while he is still behind the wheel. And the card does your selling for you! (See far right) 


ff 
; America’s favorite— 
Champions are engineered for every car Dee See 


made by Ford, General Motors, Chrysler, 


American Motors, Studebaker-Packard, | aes ARM Pete we 


and every major foreign maker 








SPARK PLUGS 


CHAMPION SPARK PLUG 
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Engineers announce... 


cars spark plugs are worn, 
—the one-plug 


Looking at just one plug tells 
condition of all plugs in most cars 
—and this fast, easy check is 

a sales-builder that helps you 
serve your customers better! 


Here’s the story... 


Champion Service Engineers have studied spark 
plug sets taken from thousands of cars. An 
important “by-product” of this research was 
the discovery that any one plug taken from an 
engine is usually about the same as all the other 
plugs in that engine. 


This is not true in every case, of course. But 
the exceptions to this rule are no problem. If 
the plug you pull looks good, and the customer 
is happy with his car’s performance, the rest 
probably are OK. If the plug looks bad, you pull 
the others anyway, for service or replacement. 


Champion's flex-handled “Plug-Master” wrench and 
magnetic ‘'Plug-Mate’ socket simplify plug removal 
and installation in any car. Available from your 
Champion supplier 


check" 


The “‘one-plug check’’ is a fast. and easy way to 
find real prospects for plug service or replacement. 


It doesn’t take long to pull one plug from 
any car—especially when you have a time- and 
trouble-saving “‘Plug-Master’”’ wrench equipped 
with a magnetic ‘“Plug-Mate’’ socket. Even in 
the toughest car, it takes less than 3 minutes! 
In many cars it takes less than 60 seconds. 


By looking at a plug you can spot most of 
the common reasons for replacement . . . worn 
electrodes . . . burned electrodes . . . or excessive 
deposits often formed during start-and-stop 
driving in traffic. 


Half of all cars on the road need spark plug 
replacement right now! Champion’s new “one- 
plug check”’ gives you a fast and easy way to 
go after this profitable business. And every time 
you replace a set of worn plugs, you do your 
customer a real favor—by helping him get 
better all-around performance. So—to build 
profits and serve customers better—make a 
“one-plug check”’ on every car. 


Champion's new “Check-a-Plug” card 
lets you and your men quickly show 
customer condition of his plugs. Ask 
your regular Champion supplier about 
this handy new sales and service tool. 


COMPANY - TOLEDO 1, OHIO 
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Cooling System © @ @ @ @ @ @ Continued from page 87 


age at the shaft, if not properly 
corrected, will destroy lubrica- 
tion; cause corrosion and wear 
of the shaft and bearings. Even 
a slight leak at the pump or seal 
or at the connections between 
the pump and the radiator will 
allow air to be sucked into the 
cooling system at high engine 
speeds. Air suction in the sys- 
tem at a leaking shaft seal can 
force enough liquid out the over- 
flow pipe to cause serious cool- 
ant shortage in a short period of 
high speed operation. 

Mixing air with the coolant 
reduces the heat transfer. This 
raises engine temperature 
enough to cause overheating at 
high engine output. Further in- 
troduction of air into the system 
may speed up rusting as much 
as thirty times. 

Clogging and corrosion go 
hand in hand with neglected 


water pump leakage and air suc- 
tion. The thermostat should not 
be overlooked on any engine. 
The function and operation of 
the thermostat is such that it 
does not have an indefinite life. 
It can fail with little or no ad- 
vance warning. The valve and 
operating mechanism is_ sub- 
jected to extreme temperatures, 
changes, corrosions. Also it is 
subject to wear and bending 
movement. 

The radiator pressure cap 
should be checked. The properly 
operating pressure cap increases 
the normal margin of safety be- 
tween coolant evaporating tem- 
perature and boiling point. This 
additional margin of safety helps 
to prevent boiling during opera- 
tion in hot weather at high alti- 
tudes and under heavy load. 

This cap is located above the 
normal liquid level and receives 








OF-W\, 8 ad 5) 


announces a Complete Line for ’59! 


TWO NEW 
SERIES OF 
PAINT 
SPRAY 
GUNS 


. . . for all materials and fin- 
ishes. 9 models available rang- 
ing from Home Workshop type 
to Professional and Hi-Pro- 
duction models. 


Be UN Ol) aD 


little protection from inhibitors 
with the result that the cap and 
seals may fail from corrosion 
damage. Even a small amount 
of rust, scale or dirt will inter- 
fere with the operation of the 
pressure and vacuum valves. 
Frequent removal and replace- 
ment of the cap for coolant level 
observation increases the pos- 
sibility of leakage and pressure 
loss due to wear of the gasket 
and cap locking mechanism. If 
an air leak is above the liquid 
level, such as the top gasket or 
pressure valve, it will prevent 
the pressure from building up 
and the benefit of the pressure 
cap will be lost. 

If the pressure cap fails to 
open sufficiently, the pressure 
may build up in the system and 
break radiator seams or blow 
off the hose connections. Fail- 
ure of the vacuum valve to open 
when the system cools may cause 
collapse of hose and other parts 
which have no internal support. 
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EIGHT 
COMPRESSOR 


SERIES 


. over 2 dozen 
models to choose 
from. Hi-volume, 
mobile or station- 
ary tank units. 


PLUS ... compiere accessory EQUIPMENT—material 
tanks, regulators, respirators, hose and fittings. 


Write today for New Catalog cx-100! 


THE 
CAMPBELL-HAUSFELD 
COMPANY 
207-C Railroad Ave. 
Harrison, Ohio 


The easy, economical way... 


“PUSH BUTTON” PRODUCTS 


CLEAR ACRYLIC SPRAY 
e@ Long-lasting protection for car chrome 
@ Sell it to your customers for home use 


BATTERY TERMINAL 
COATING PROTECTOR 


@ Increases battery life by protecting against 
current loss, acids, corrosion 

e@ Orange tracer color 

e@ No muss, no fuss . . . dries in minutes 


RUST RELEASE 
PENETRATING OIL SPRAY 


@ Instantly, easily frees rusty bolts and nuts and 
frozen parts. Lubricates as it penetrates. 


@ Spray reaches ‘‘hard-to-get-at’”” areas 


SPRAY CLEANER AND DEGREASER 


@ Rapidly dissolves oil and grease, which can 
then be water-rinsed for a clean surface 


e@ Remarkably effective on car and truck engines, 
outboard motors, appliances, power mowers, etc. 


NEW! Glowing Fluorescent Spray Paints 
NEW! Farm Implement Spray Enamels 








A PAINT SHOP IN YOUR HAND! 


Krylon All-Purpose Primer Spray, 
Spray Enamels (22 colors), Varnish Sprays 








Call your jobber or write KRYLON, INC., NORRISTOWN, PA. 


Circle 363 on Inquiry Card, facing 3rd Cover 
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Changing over to the 
Modernize your Automotive IN CABINET 


= = % 


V-Belt Sales with the is Easy...and won't 
Cost You a Cent 


You Receive 8 FREE Bonus Belts 
With Cabinet. 


You Sell The 8 FREE Bonus Belts 
And Cabinet Costs You Nothing! 


Cabinet With 8 FREE Bonus Belts 
. . . Dealer Cost 


Dealer Recovers Cost By Selling 
8 FREE Bonus Belts @ 


Total Cost To Dealer 


No Purchase Of Automotive V-Belt 
Stock Necessary. 


Your Present Stock Will Be Changed-Over 
To Cabinet Without Charge .. . And You 
Won’t Lose A Penny! 


a 
Dayton 
Rubber 


AUTOMOTIVE WHOLESALERS DIVISION 
THE DAYTON RUBBER COMPANY * DAYTON 1, OHIO 


Gentlemen: 


Your no-cost plan for acquiring a Dayton 
Automotive V-Belt Cabinet has me interested. 
Send me the details today! 





eddvese _ 


It won’t cost you a cent! 


city a Se 
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D. D. Minshall, Gates Rubber 
Co., Denver; C. S. Rogers, P & D 
Mfg. Co., Long Island City, N.Y.; 
Edgar H. Rogers, Jr., United 
Warehouse, Inc., Jacksonville, 
Fla., and Paul M. Woolwine, 
Woolwine Supply Co., Pratt, 
Kans. 

Directors for two-year term: 

H. R. Askins, Mesa Auto Sup- 
ply Co., Mesa, Ariz.; M. W. Baz- 
ner, Sr., Ammeco Tools, Inc., 
North Chicago, Ill. ; J. B. Farber, 


SIZE 2U 

(Heavy Duty) %” Drive 

Actual case histories show that this 
real multi-purpose Mighty-Mite pays 
for itself in 90 days. 


NEW SIZE 5U-HD 
(Heavy Duty) 2” Drive 
Packs extra power and greater 


speed for the big and little jobs 
alike. Lighter and easier to 


Chapin-Owen Co., Rochester, 
N.Y. 

C. A. Klaus, MarPro, Inc., Chi- 
cago; E. A. Littrell, Littrell 
Parts, Medford, Ore.; Rollin Mc- 
Burney, Boggs & McBurney Auto 
Parts, West Los Angeles, and H. 
McMahon, Taylor, Pearson & 
Carson, Ltd., Edmonton, Alberta, 
Canada. 

Directors for three-year term: 

John F. Creamer, Wheels, Inc., 
New York; Jay T. Davis, Motor 


Parts Co., Corpus Christi, Tex. ; 
J. W. Foster, Foster Auto Sup- 
ply Co., Denver; Edward Gam- 
mie, Victor Mfg. & Gasket Co., 
Chicago. 


John Reynolds, Straus-Frank 
Co., San Antonio; Don H. Teetor, 
Perfect Circle Corp., Hagers- 
town, Ind.; A. J. Thompson, Pis- 
ton Service, Inc., Seattle, and 
Henry Trauscht, Evanston Auto 
Co., Evanston, III. 


The 1959 International Auto- 
motive Service Industries Show 
lived up to its advance billing as 





ELECTRIC IMPACTOOLS 


—to save you time and money in nut-running, 
drilling, reaming, tapping and dozens of other 
expensive “hand” operations. 


SIZE 4U-SD 


(Standard Duty) 2” Drive 


Makes the toughest jobs easy and 
adds up to 25% to your service 


capacity. 
by 90%, 


use, in spite of increased 
power. 


Cuts 


SIZE 5UT 
(Heavy Duty) 2” Drive 
Precision torque control 
with automatic shut-off 
helps you handle even 
the toughest nuts on 
high compression 


nut-running time 


engines, quickly 


and safely. 


A free demonstration of these tools at work in your shop will con- 


vince you. Call your I-R jobber today for full information about I-R’s 


complete line of electric and air Impactools designed especially for 


18-908 


automotive service. 
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the “‘World’s Greatest Show of 
Automotive Ideas.” 

Attendance was spectacular. 
Over the course of the four days 
of the Show—Feb. 18, 19, 20, 
and 21—a total of 21,635 manu- 
facturers, jobbers, and retailers 
registered for credentials. Add- 
ing up estimated attendance 
figures for each day of the Show 
indicated that total attendance 
surged over the 50,000 mark. 

On an international level, the 
Show should be considered an 
outstanding success. Over 250 
representatives of the overseas 


automotive service industry 
visited the show. They carried 
back to 46 foreign nations in- 
formation on the newest and 
most improved automotive serv- 
ice products in the world. Mex- 
ico’s 45 man delegation was the 
largest in the foreign nations 
category. 

Highlight of opening day ac- 
tivities was the crowning of 
“Miss Automotive of 1959,” Eve 
Strasborg, by the Secretary of 
the State of Illinois, Charles F. 
Carpentier. 

On Thursday and Friday, the 


2nd & 3rd days of the show, 
prizes to dealers attending the 
show were awarded. Under the 
supervision of Mr. Joseph 
Fischer, vice-chairman for the 
1959 I.A.S.I. Show, Queen Eve 
Strasborg and Princess Jan 
Peters drew the names of the 
attendance prize winners. Mr. 
Victor B. Day, President of Bear 
Manufacturing Company, and 
Mr. Charles Zimmerman, Zim 
Manufacturing Company, both 
members of the JOC, witnessed 
the drawings on Friday and 
Saturday respectively. 


in Automotive Service... 


AIR IMPACTOOLS AND IMPACUTTER 


are light, compact and powerful—designed especially to 


save time in auto service shops—and to cut costs. 


NEW SIZE MC121 AIR IMPACUTTER 


The modern way to cut or drive out bolts or rivets, scrape 
undercoating and paint, cut or split sheet metal, mufflers and 
tail pipes. Built for years of dependable service, this rugged 
new tool can save you up to 90% of the time formerly required 
for the roughest body shop operations. It’s also hard to beat for 
dismantling wrecks or cutting up junk cars. 


=! q SIZE 402 AIR IMPACTOOL, %” Drive 


The smallest pistol grip power wrench on the market, and one of the 
most useful. Calibrated so you can get the power you want for 


any job. 


SIZE 403 AIR IMPACTOOL, '2” Drive 


Weighs only 5 lbs., but handles all but the largest nuts. Compactly 
designed for close-quarter jobs and to reduce fatigue. 


Ingersoll-Rand ~~ 


11 Broadway, New York 4, N. Y. 
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s of Impactools 


Air and Electric 


16-YU6-1 
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“But, young man, you distinctly told me I'd get better gas mileage!” 


” 


“Me, interested in gas mileage? But of course 


Give them what they want... 


Ready to blow his top—because of low gas mileage! “Don’t give me that jazz—give me mileage!” 


| 
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Install a new 


STROMBERG CARBURETOR 


on every tune-up job 


better performance, 


Car owners come in various shapes and sizes but all of 
them have one thing in common—they want good service 
and they’re willing to pay a reasonable price for it. 
Certainly, you’ve come across the motorist who wants a 
complete overhaul and four new tires for $16.75—but 
let’s face it, he’s hardly typical. 

When you do a tune-up job, pride of workmanship and 
your reputation as a specialist demand that you give your 
customer a car which performs “‘like new’’. 

But all your skill won’t be enough, if the car has a worn 
carburetor and you make only temporary repairs. When a carbu- 
retor needs major service, you owe it to your customer—and to 
yourself —to install a new Stromberg Carburetor. It will pay off in 


more mileage! 


better performance and, most of all, increased mileage which 
every motorist wants today. 

The rewards for this kind of constructive selling are 
many. You'll have a satisfied customer. You’ll make an 
honest profit from the sale of an item which the customer 
really needs. Best of all, you’ll have a friend who will come 
back to you the next time he needs service. 


* * * * 


New Stromberg Replacement Carburetors are easy to 
stock, simple to install and offer broad vehicle coverage. 
Ask your Stromberg Distributor for information and a 
“Starter Stock’. You will be glad you did. 


STROMBERG* CARBURETORS—Passenger Cars, Trucks, Industrial » POWER BRAKES—Passenger Cars, Trucks, Trailers « POWER 
HYDRAULICS— Power Steering and Control Devices—Passenger Cars, Trucks, Trailers, Buses, Industrial, Agricultural » BENDIX BRAKES— 
Factory-New Lined Brake Shoes, Lining Segments, Repair Parts + BENDIX* CHEMICAL PRODUCTS—Metalclene, Speedciéne, Econoclene*. 


PRODUCTS 
DIVISION 


Bendix 
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REG. US. PAT. OFF 


South Bend, io. 





mm) Always change the valve 








edivisionof SCOVILL 


when mounting new 


tubeless tires 


Every time you install a new tubeless tire, be sure to install a 
new Schrader valve, too. Protect your customers’ driving safety 
and the reputation of your tire’s brand name with a new Schrader 
valve. Make this simple service a profitable “must.” For full, 
built-in mileage over the entire life of a tire, the valve should 

be as new as the tire. 








Tubeless business—changeover, repair, replacement—is growing 
every day. Be ready with complete Schrader service. 


A. SCHRADER’S SON * Division of Scovill Manufacturing Co., Inc. 
BROOKLYN 38, NEW YORK 


FIRST NAME IN TIRE VALVES 








FOR ORIGINAL EQUIPMENT AND REPLACEMENT 
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« + — 
Mechanics Training @ @ @ @ @ Continued from page 23 


mechanics. If the union require- 
ment was different, I’d probably 
have more apprentices here.”’ 

Here’s how a _ service dis- 
patcher in Cleveland, O. does it. 
He has six trainees. ‘““We elevate 
our men through the ranks. We 
first start a newcomer on the 
lubrication rack, then he is pro- 
moted to work on_ routine 
maintenance and check on new 
cars and then finally he becomes 
a regular mechanic, able to 
handle all phases of mainte- 
nance.” 

Here’s another slant from an 
Omaha, Neb. garage owner. “The 
industry hasn’t made the picture 
interesting enough for young 
fellows to take up mechanics. 
If there was a training program 
of any description, we could in- 
terest your fellows to make a 
lifetime job of it. The end result 
would be a better grade of 
work.” He adds, “there is a defi- 


ELECTRIC e ENGINE 


EXHAUST e 


nite need also for licensing of 
trained mechanics as they do in 
Canada and also as is the case 
with aircraft mechanics.” 

To this comment he added, “I 
am participating in the training 
program of the Independent 
Garage Owners of America. It 
consists of a complete training 
program starting from scratch 
and ending up with a journey- 
man’s license as an automotive 
mechanic.” 

MOTOR AGE will have full 
details on the IGOA program in 
a later issue. 

While these statements seem 
favorable, bear in mind that 37 
percent said “NOT INTER- 
ESTED.” Nearly 65 _ percent 
have no trainees and over 60 per- 
cent are not participating in any 
overall mechanic training pro- 
gram. 

That’s the tragedy of our me- 
chanic training effort. 





Center Constructed 


Ford Motor Company’s $150,- 
000,000 Research and Engineer- 
ing Center now is complete. The 
Center comprises 19 buildings 
in a 760-acre tract in Dearborn, 
Mich. 

More than 3,700,000 square 
feet of floor area is devoted to 
the development, engineering 
and styling of Ford products. 

“Completion of the Center 
does not imply the end of Ford’s 
expansion program,” said Dr. 
Andrew A. Kucher, vice presi- 
dent—Engineering and Re- 
search. “We still have large land 
areas in which to locate addi- 
tional facilities when the need 
arises, as it will in the decades 
ahead.” 

The Center was begun in 1947 
as a memorial to the late Henry 
and Edsel Ford. It was dedi- 
cated by President Eisenhower 
in May of 1953 during a closed- 
circuit telecast as a part of the 
company’s 50th Anniversary. 





SUPERCHARGERS 


bch STROKE e 


FEATURES: 
* ADAPTS TO ANY AND ALL 
CARS 


© SIMPLIFIED INSTALLATION 


© LOW SILHOUETTES FOR 
LOW HOODS 


@ USE YOUR STOCK CAR- 
BURETOR 


© CARBURETOR NOT 
PRESSURIZED 


© ASSEMBLED OR IN KITS 


© COMPRESSOR BYPASS 
STANDARD 


PULSE-JET « 


SOLID PROPELLENT S} 
TYPICAL INSTALLATION = 
S 


: 


= 


OBERHAUSEN ENGINEERING CORP. 
2777 ASHFORD RD., N.E., ATLANTA 19, GEORGIA 


OPTIONAL ($1.00 ENCL. RUSH 28 PAGE DELUXE 


© OPERATE ONLY WHEN 
NEEDED 


© DASH REGULATION 


FULL COLOR CATALOG 


(1 $5.00 ENCL. RUSH 150 PAGE INSTALLATION 
MANUAL PLUS DELUXE CATALOG 


REFUNDED ON FIRST ORDER 
CAR MAKE 


© TRANSFERABLE, CAR TO 
CAR 


® QUICK CHANGE MANIFOLD 

© QUICK: CHANGE COMP. 
HEAD YEAR______NO. CYL. 

NAME 





336 COMBINATIONS TO CHOOSE FROM 
65% BOOST; 107 HP INCREASE 


ON STOCK 283 cu. in. CHEVY, USING AN INEXPENSIVE MODEL 


ADDRESS ___ 





iW itiatatieninen BOs CB eee 


W000 yooonooog 00 — 


Chilton's MOTOR AGE e@ March 1959 





en lgne 3 


i? 


Pe 
i 
Dh 
ie 
ao 
ite 
ae 
pe 


Chilton's MOTOR AGE @ March 1959 





which of these beauties 
priced the lowest! 


THEY LIST FROM $15.95 TO $27.95 AND ALL OF ‘EM LOOK LIKE MONEY-MAKERS! 


Unless you really know the Exide Line for ’59, you can’t see 
the price difference in these three batteries. Now the whole 
Exide Line has the same design! And they’re real knock-outs! 
All three price levels are restyled with smooth, eye-catching 
lines in identical looking resin-rubber containers. 

Because we believe the low-priced line doesn’t have to look 
low-priced, you'll find sales easier to make—from the lowest- 
priced Startex (2) to the medium-priced Sure-Start (1) to 
the premium Ultra Start (3). 

The Startex is as good looking as the premium-priced bat- 
tery in most other brands. Yet it’s priced for your budget 
watching customers at $15.95 for all 6-volt sizes, $19.95 for 
all 12-volt sizes. And it now carries a 24-month guarantee. 


Exide batteries not only /ook better, they are better! Exide 
in 59 has a new look, new engineering, new sizes. New high- 
impact resin-rubber containers for the Exide ’59 Line have 
thinner walls that permit an increased volume of electrolyte 

.. for longer service. A new key device in each cell compart- 
ment eliminates accidentally reversed cells. Submerged con- 
nectors stop power leakage. Sell your customers a new Exide 
and they stay your customers. 

Now’s the time to switch to the Exide Line. Remember, we 
furnish the electrolyte for dry-charged A DIVISION OF 


Exides...at no extra cost! For informa- 


tion, write: The Electric Storage Battery 
Company, Exide Automotive Division, 
Dept. MA-3, Box 6266, Cleveland 1, Ohio. 


WHEN IT’S AN EXIDE...YOU START MAKING MONEY 
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THERE’S PROFIT IN THESE ITEMS FOR YOU 


310. Soldering Gun 


Weller Electric Corp.: A new sol- 
dering gun has been announced. 
High and low heat—90 and 125 
watts, depending upon. users’ 
requirements—are obtained with 
Triggermatic control. The sol- 
dering gun is of modern, compact 
design and is balanced to aid 
in precision soldering. A_ pre- 
focussed spotlight illuminates 
the work while gun is in use. A 
new tip has been designed for 
the Weller Dual Heat soldering 
gun, utilizing copper for heat 
transfer and soldering efficiency, 
in addition to iron-plating for 
durability and long life. 


sBal. 
Milbar Corporation: A_ small 
ratchet wrench for close-clear- 
ance operations has_ recently 


Ratehet Wrench 


been developed. The outside di- 
ameter of the wrench head does 
not exceed the diameter of the 
head flange on a twelve point 
screw, thus there is no overlap to 


cause interference. A tool of the 
same type is also available for 
hex-head bolts and nuts. The tool 
can be used for tightening or 
loosening. 


bi2. 
Armstrong Rubber Company: 
Engineers of the company have 
designed a new tire, the Arm- 
strong Miracle S-L, which, ac- 
cording to the company, com- 
bines advantages of a lug type 
tire with additional on-and-off 
the highway features. The new 
Armstrong Miracle S-L has deep 
ridged lugs for traction off the 
road plus_ interlocking  sipes 
which provide traction over the 
highway. Equal length shoulder 
bars and closer circumferential 
positioning of cross bars result 
in a wider, flatter tread. Ejector 


New Type Tire 


grooves eliminate stone holding, 
groove cutting and stone bruises. 
3uttressed type support for each 
lug gives additional strength 
and stability. 


313. Fuel Filter 


Carter Carburetor, division of 
ACF Industries, Inc.: A new 
space-saving ceramic and mag- 
netic gasoline filter designed for 
installation directly into the fuel 
line of any automobile or inboard 
marine engine, or outboard mo- 
tors with auxiliary tanks, has 
been announced. Called the Car- 
filter, the in-the-line filter takes 
up virtually no space in the en- 
gine compartment because of its 
cigar shape. It is said to perform 
a complete filtering function. 
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314. 
Champion Pneumatic Machinery 
Co.: Recently introduced is a new 
line of compressors called “Chal- 
lenger,” priced in a lower range 
than the standard Champion 
line. Challenger compressors are 
available in the range of 1 to 3 
horsepower, with 5.1 to 12.25 
cfm displacement. The Challen- 
ger motors, switches, controls 
and tanks are the same as those 
used in the more expensive 
Champion line. 


New Compressor 


3S. 
The Fram Corporation has devel- 
oped 32 new filter cartridges for 
1959. New cartridges are for re- 
placements on 1959 General Mo- 
tors cars. Also for replacements 
for lube oil, air and fuel oil car- 
tridges on a variety of models 
and makes of passenger cars, 
trucks, busses, tractors, indus- 
trial and marine engines, lawn 
mowers, etc. 


Filter Cartridges 
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316. Bumper Lift Jack 


The Weaver Mfg. Co.: A new 
Model WA-56 Air Operated 
Bumper Lift Jack has been re- 
cently introduced. Air control 
valve and safety lock release are 
operated with one hand. Safety 
lock operates in 6 height locking 
positions. Saddle adjustment is 
from minimum of 19” inside to 
maximum of 56%” outside to 
outside. Forward reach of sad- 
dles is 141” from cylinder to 
front of saddles. The WA-56 has 


a lifting stroke of 24” making 
the saddle height point 3214” 
from a low of 8'4. Capacity is 
3000 Ibs. 


317. 
The DeVilbiss Co.: An improved 
underbody pump unit is now 
available. Simplified construction 
assures trouble free operation 
with even the heaviest materials, 
company claims. Easy flushing 
and cleaning is also featured. A 
heavy duty spray gun with 
trigger is part of the outfit. Two 
independent regulators assure 
ideal spraying under varying 
conditions of temperature, ma- 
terial consistency, air supply and 
hoseline resistance. Other fea- 
tures include extra durable mate- 
rials at wear points and solvent- 
resistant hose. 


Underbody Pump 


318. Nut-Cutting Tool 


Monroe Auto Equipment Com- 
pany: A new nut-cutting tool has 
been announced. The Nut-Cutter 
has been designed specifically 
for shock absorber work. It will 
also work on a wide range of nut 
sizes up to *” across flats. It is 
small, compact and lightweight. 
The working end is offset at a 
special angle so that it can be 
used in minimum clearance ap- 
plications. It can be used on jobs 
such as on tail pipes, mufflers, 
manifolds, body bolts, ete. It is 
simple in design, fully drop- 
forged from special alloy steels 
and cadmium plated. Cutting 
chisels and all moving parts are 
fully replaceable. 


Herbrand Division, The Bing- 
ham Herbrand Corp.: A_ one- 
piece wrench has been developed 
for removing and replacing the 
hex filler plug in the differential 
of 1959 Fords and Mercurys. 


One-Piece Wreneh 


Used with a standard ratchet or 
hinge handle the J-42 wrench 
clears the extra long stud in the 
housing which makes this plug a 
tough one to reach. 

(Continued on page 110) 





Meow Products © @ © @ © @ @ @ Continued from page 109 
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320. 
Kent-Moore Organization, Inc.: 
A J 7412 Cylinder Balance Tester 


Cyl. Balance Tester 


is available. This tool has been 
designed to localize many diffi- 
cult-to-diagnose engine malfunc- 
tions. With this tool, according to 
the company, numerous engine 
tests can be performed in a com- 
paratively short time. The opera- 
tion and hook-up of this tester is 
simple. The tester leads are con- 
nected directly to the distributor 
and the spark plugs. With the aid 
of a vacuum gauge and tachom- 
eter, testing is done by pushing 
various buttons on the test unit. 


321. 
Cam Tool Company, Inc.: Protec- 
tion is given towed vehicles by 
the Cam TS-3000 Cushion-Tow 


Tow Sling 


Sling. Damage to bumpers, grill- 
guards and beauty plates is pre- 
vented by use of cushioning pads 
which provide the point of con- 
tact. Pads are adjusted along 
four hose covered wire ropes and 
can accommodate all late model 
foreign and domestic cars. Tele- 
scopic tow bars allow for easy 


110 


“hook-up”. Mounting bracket in- 
cludes universal swivel joint for 
towing stability. Sling may be 
drawn up tightly against rear of 
truck or carried in extended posi- 
tion when not in use. It is adapt- 
able to single or double boom 
trucks. 


322. Welding Outfit 


Victor Equipment Company: A 
complete welding and cutting 
outfit, packaged as a single unit 
and capable of handling a full 
range of shop work, including 
welding, cutting, heating, braz- 


ing and soldering, is announced. 
This outfit, the maker reports, 
includes: Two single-stage regu- 
lators, welding torch, cutting at- 
tachment, three welding torch 
nozzles and a cutting tip, 12-' 
ft. of dual welding hose, *;,” in 
diameter, and spark lighter, gog- 
gles & wrench. 


32:3. 
Albertson & Company, Inc.: Line 
of SIOUX air impact wrenches 
and air screwdrivers has been 
expanded. Smallest of the new 
air impact wrenches is the “pro- 
duction type” No 313 and 314. 
While it weighs only 2-*, pounds 
it will deliver 95 foot pounds of 
torque. It features a new remote 
air exhaust system which carries 
exhausting air and oil six feet 
away from the operator. This 
mode! fits naturally in the hand 
and is operated with a paddle 


Impact Wrenches 


switch. In the automotive field it 
is used extensively on transmis- 
sions. At the other end of the 
torque range are the big SIOUX 
No. 320 and 322 air impact 
wrenches. The No. 322 will de- 
liver 1200 foot pounds of torque 
with 120 pounds of air pressure 
at the tool. 


324. 
Malsbary Manufacturing Co.: 
The Handy Dandy steam cleaner 
is introduced. It is said to deliver 
80 gallons of solution hourly at 
the same 60-100 pounds cleaning 
pressure as larger Malsbary 
steam vapor cleaners. It also has 
the same type orifice-in-nozzle to 
assure a straight-ahead stream, 


Steam Cleaner 


with a minimum of fogging. Air 
atomizing burner assures com- 
plete combustion of fuel. Opera- 
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_ FROM JEEP TO 5 TON 
_ “FREE WHEELING HUBS” 


FOR 4 WHEEL 
DRIVE TRUCKS 
Safest — Fastest 


STOPS DRIVE SHAFT 
STOPS UNIVERSAL | _ 


STOPS RING GEAR 
AND PINION 
wa 


STOPS BOTH FRONT AXLES 
Throughout the trucking indus- 
try DUALMATICS are most 
widely used, most highly praised 
—with leadership in proved prod- 
uct quality. The simplest to op- 
erate — the easiest to install. 


SIMPLE TO INSTALL 


Anyone who can use a wrench can in- 
stall Dualmatics. Each set packaged 
in display carton complete with new 
studs, gaskets, and instructions. 


SIMPLE TO OPERATE 
When levers of Dualmatic are changed 
from Free to Lock (takes less than 2 
minutes), they automatically swing 
axle into position for engaging to 4- 
wheel drive. Not necessary to rock or 
move truck. 

. 
Dealers ‘cost in 3 set orders: Willys’ 
Jeeps $37.50 per set. Chevrolet, 
Dodge, G.M.C. and 1.H.C. to | ton 
$42.50 per set. 
Warehoused in 60 principal cities in 
United States and Canada. 
Write for Catalogs and adress of near- 
Pn warehouse. 


DUALMATIC 


\— PRODUCTS CO. 
P. O. Box 178 Longmont, Colo. 
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tor regulates cleaning stream by 
setting burner control to pres- 
sure desired. The Malsbary 
Handy Dandy is offered in two 
models: oil-fired with caster 
mounting, or gas-fired for caster 
tionary installation. 


325. Portable Dryer 


Fostoria Pressed Steel Corp.: A 
portable infrared dryer designed 

for drying epoxy resin materials 
has been introduced. The porta- 
ble unit is also used for drying 
putty, touch-up painting and nu- 
merous other service shop jobs. | 
No warm-up period is required. 

Uniformly even heat is provided 
by specular reflectors. Metal is 
preheated and plastic cured with | 
exceptional speed. 250-watt, G-| 


| NEW UNIVERSAL 
| DRAIN WRENCH 
7-way wrench, including 
| TWO 5/16” hex for late- 
model Chrysler cars. 


—_ 





to 5 feet and also swivels 180 
for varying angles of drying. 


326. Ratchet Repair Kits 


Proto Tool Company: Reversible 
ratchets are now being offered. 
Complete repair parts for 4”, 
30”, and '.” drive Proto ratchets 
are now available in kits. Four 


(Continued on page 112) 





NEW AND BETTER! 


JOB-DESIGNED TOOLS 
by KEN-TOOL 


FLANGE TYPE REAR 
AXLE PULLER 

For all standard wheel pullers. 
Delivers powerful blow to 
drive out the tightest shaft 
on late model cars. 


P-60 


A MUST FOR ALL LATE MODEL CARS! 


TOOL 


BATTERY KIT 
| B-26, Post cleaner— 
| cable spreader and 
| cleaner. 


B-207, 


| chrome-nickel bat- 


| tery pliers. 
| Forged terminal 


3-24 ra . 
8-26 ani 
clamp puller. Separately 8-207 8.24 


| or in plastic carrying pack. 


30 type infrared lamps are sup- | 
plied with the self-contained dry- 
ing unit. It adjusts to heights up 








G4, Eagelels 


AKRON 5 


MFG. CO. 


OHIO 


Circle 366 on Inquiry Card, facing 3rd Cover 








PLUGS EVEN BIG CRACKS! 


HEAD SEALER 


BLOCK AND 








and try 








Big leaks and cracks in block or water 
jacket can be tough to close. Permatex will 
do it solidly. Save yourself a lot of grief 


it first on the tough ones. 
SEE MORE PERMATEX 


PRODUCTS FEATURED ON PAGE THREE 
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kits for the same size ratchets 
are mounted in _ polyethylene 


bags on an 11%” X 38” card, 
which can be displayed on peg 
board, wall panel or rotating 
merchandiser hooks. Each kit 
contains a wheel-plug, two dogs, 
a lever, a cam, 2 springs, and a 
cover plate with two screws. 


327. Carburetor Repair 


Kits 
United Motors Service division 
of General Motors: Plans to 
market a line of carburetor re- 
pair kits have been revealed. 
The kits are a new service-parts 
development of GM’s Rochester 
Products division. They contain 
all of the carburetor parts which 


are most susceptible to wear 
under normal operating condi- 
tions. Company is offering a 
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four-ounce can of cleaner with 
each kit. 


328. 
The Electric Auto-Lite Com- 
pany: The Auto-Lite Transicoil 
has been introduced. It is a high 
voltage transistorized ignition 
system. According to the com- 


Transicoil 


pany, it is compatible with other 
conventional automotive electri- 
cal components. It is contained in 
a single package slightly larger 
than the conventional ignition 
coil, which it replaces. It is re- 
ported that the Transicoil can be 
installed in any battery ignition 
system. The new system provides 
maintenance-free ignition, life- 
time distributor contact service 
and eliminates condensers. Start- 
ing failures and poor starting 
due to faulty contact points are 
also eliminated. Top ignition per- 
formance is reported for the full 
range of engine speeds with the 
new system. 


329. 
Eaton Manufacturing Company: 
Automotive air conditioning sys- 


Air Conditioning Unit 


tem is being offered. It features 


plastic front panel, full-range 
contro] of air volume for easy 
selection of air flow in any de- 
sired amount. Thermostatic tem- 
perature control automatically 
maintains the selected degree of 
cooling. 


330. Tow Bar 


Beverly Equipment Sales Co.: A 
tow bar designed for Volks- 


wagen, Anglias, Fiats, Nash- 
Metros, Hillman Minx and other 
small lightweight cars used for 
pickup-and-delivery, has been 
introduced. The Tow Bar comes 
complete with universal type 
bumper clamp ball and socket 
attachment, safety cable and 
simple installation instructions. 
Tow Bar for Volkswagen folds 
back under hood. Tow Bar for 
other lightweight cars comes 
equipped with heavy’ duty 
bumper and grille guard. 


331. Chrome Cleaner 


Forest City Products, Inc.: An 
auto chrome and trim cleaner 
has been introduced. Called ‘‘X- 
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59,” the new rust remover is in 
stick form. It is made from 
a special rubber compounding 
formula. The X-59 stick is dipped 
in water and rubbed over the 
chrome, nickel or steel finish for 
easy and scratch-free removal of 
rust. It is used for removing bug 
stains from glass and painted 
areas. 


chanic over the fenders of back- 
opening hoods, or over the radia- 
tor of conventional front-opening 
hoods. It is made of heavy 
welded tubular construction. It 
is maneuverable by means of 
three swivel creepers and is ad- 
justable to any desired working 
height. New features include a 
tool tray and a drop light hook. 


colors and types of auto paints. 
It can be used for removing light 


3:32. 
Grigg Specialty Tools: A new, 
improved 1959 Top-Side Mechan- 


7) 


Top-Side Creeper 


333. Polishing Compound 


E. I. Du Pont De Nemours & 
Company: White Polishing Com- 
pound, a paste cleaner designed 
for cleaning weathered and 
chalked car finishes has been in- 
troduced. It is described as con- 
siderably stronger than Speedy 
Cleaner (liquid) but not as 
strong as Rubbing Compound. 
White Polishing Compound, 
company claims, removes heavy 
traffic film and oxidized paint 
pigment and may be used on all 


—= Rope gy 
—— = 


scratches and stains. Also to pre- 
pare a finish for a final coat of 
paste wax, or liquid glaze. 


334. Merchandising Aid 

Maremont Muffler Division: A 

new muffler display rack dis- 
(Continued on page 114) 


ic’s Creeper, Model G-612, is in- 
troduced. It projects the me- 


| Classified Advertisements 


AUTOMOTIVE REPRESENTATIVES PARTIES CALLING ON REPAIR 
| SHOPS & FLEET OWNERS ARE INVITED TO INVESTIGATE A NEW 
IGNITION DEVICE. Two trial units presented with lab. reports (oseillo 
| gram, dynamometer, ammete oltage readings) and dealers’ letters. Following 
| your tests you may elect t ket them on you 
|} a number, pay on re-order at $1.10 each (Deale 
| 5601 Chestnut Street, Philadelphia 39, Pa 


!T 
vn account ve Will cong 
$1.50). Box 9, Motor Age 
SALESMEN WANTED: $1000.00 « month se motive shelving part 
5 ters-gasket and t piperacks-shop equipment. Terrific commissions 

» ecatalog-jobber discounts. BFC Corporation, 2860 E. Hedley 


FREE SAMPLE AND DISCOUNT SCHEDULI 
| tising pennants at low price Write Radder Produet 


i», Ne 





For genuine Black & Decker repairs check 
Yellow Pages under “Tools-Electric”’ for ad- 
dress of nearby Black & Decker 
FACTORY SERVICE BRANCH 

Free tool inspection when requested e Gen- 
uine B&D parts used e Factory-trained tech- 
nicians handle all work e Standard B&D 
Guarantee at completion of recommended 
repairs @ Fast service at reasonable cost 


COOLING SYSTEM 
CLEANER & 
CONDITIONER 


Two-part formula works 4 ways. Top part dis- 
solves grease, removes rust. Bottom neutral- 
izes, inhibits rust; seals. Package contains 
complete service for radiator conditioning. 
SEE MORE PERMATEX 
PRODUCTS FEATURED ON PAGE THREE 











Or write for address of nearest of 48 branches to: 
THe Brack & Decker Mra. Co., Dept. 85203, Towson 4, Md. 


al Black & D coher. KY 


QUALITY ELECTRIC TOOLS 
Circle 367 on Inquiry Card, facing 3rd Cover 
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plays one or two mufflers with a 
special sales message on the 
muffler calling attention to the 


we INSTALL 


REMONT 
LLO 


Maremont “Acid Test for Muf- 
flers” telecast live on the Jack 
Paar and “Today”? shows over 
the NBC-TV network. The sign 
carries the four color message 
on both sides. Rack is offered 
free and is used as a merchan- 
dising aid for placement on 
counters in service stations and 
garages. 


335. Ratchet Jack 

Blackhawk Mfg. Co.: A new 
jack, Model J-7 “Mustang,” has a 
full 1'4-ton capacity. The design 


of the ratchet jack, company 
claims, eliminates bending, be- 
cause the handle is not connected 
to the lifting hook and does not 
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ride up and down. Because 
the handle remains stationary 
there’s no stretching to pump 
from low position. Another de- 
sign feature of the J-7 Mustang 
is the main channel which swi- 
vels on an extra wide 5%,” 

;”” base to always center the 
weight load. This centering ac- 
tion eliminates creeping. 


336. Air Wrench 

Chicago Pneumatic Tool Com- 
pany: Two long-shank \ inch 
square drive Air-Wrenches are 
available. A specially designed 
“Flip-’n-Fit” socket is said to 


automatically eliminate hub-rim 
clearance and socket-change de- 
lays while removing nuts from 
passenger car wheels. New de- 
sign also includes protective tool 
nose cap... especially tapered 
to provide greater wrench free- 
dom during wheel removal jobs. 


3:37. Air Conditioning 


The MoPar Division of Chrysler 
Motors Corporation: Announcing 
new MoPar car air conditioning 
units for 1957, 1958 and 1959 
Plymouth, Dodge, De Soto and 
Chrysler cars. Engineered by 
Chrysler Corporation, the MoPar 
Aire unit is designed for Chrys- 
ler Corporation cars. Air tem- 
perature is thermostatically con- 
trolled. Three large adjustable 
grilles can be rotated 360°, al- 


lowing the clean, cool, dehumid- 
ified air to be directed in any 
direction—or several directions 
at once. In off seasons, when no 
cooling is desired, a clutch auto- 
matically disengages the sys- 
tem’s compressor. 


338. Repair Kits 


The Automotive Division of 
Wagner Electric Corporation. 
New packaging features for its 
hydraulic brake wheel and mas- 
ter cylinder repair kits have been 
announced. Designed to facilitate 
handling, stocking, and filling or- 
ders, the new “break-apart then 
pack” carton containing ten 
kits of the same part number is 
separated into segments of two, 
four, six or eight kits. The num- 
ber of kits desired are separated 
from the pack by a gently “brak- 
ing” action. Carton holds kits 
with a patented gripper, prevent- 
ing fall-out of kits even after 
being separated into segments. 
Kits are packed so that part num- 
ber is displayed at the open end 
of the carton for identification. 
339. Cooling System 
Tester 

Enell Testmaster, a pump type 
pressurized cooling system 
tester, is now on the market re- 
ports Truckstell Products Co. (a 
subsidiary of The Truckstell 
Manufacturing Co.). The Test- 
master is said to be able to locate 
leaks in a cooling system in a 


matter of minutes. Testmaster 
also can test-check cooling sys- 
tems using cam or screw type 
radiator filler necks. 
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® ADVERTISERS’ INDEX 


This Advertisers’ Index is published as a convenience, and not as part of the advertising contract. 


Every care will be taken to index correctly. No allowance will be made for errors or failure to insert. 


A 
A. C. Spark Plug (Electronics Div.) 
11 thru 14 
Agency D. P. Brother & Co. 
AP Parts Corp. : ... 58-59 
Agency—Gray & Rogers 
Albertson & Co., Inc.. ; 
Agency—Stevenson & Asso. 
Aluminum Industries, Inc. 
Agency—Applegate Advg. 
American Telephone & Telegraph Co. 
Agency—Cunningham & Walsh, Inc. 
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Agency—Lennen & Newell, Inc. 
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Agency—Buchen Co. 
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Agency—Beeson- Reichert, Inc. 


Bay Lift Div. Life Time Products 
Corp. ; 
Agency—R. J. McCallister Co. 
Behr-Manning Co. 
Agency—J. M. Mathes, Inc. 
Bendix Aviation Corp. 
Eclipse Machine Div. 
Products Div. 
Agency-——MacManus, John & 
Big Four Industries, Inc. 
Agency—Lewis W. Sellmeier Co 
Bingham-Herbrand Corp. 
Agency—Slayton-Racine, Inc 
Black & Decker Mfg. Co. 70-71, 


Agency—Van Sant, Dugdale & Co., 


ne 
Blackhawk Hand Tools 
Agency—Humbert & Jones, Inc 
Brake Parts Specialty 
Agency—Miller-Mack Asso 
Breeze Corp. Inc. 
Agency—Burke, Dowling, Adams, 
Briggs Shock Absorber Co. 
Agency—Gray & Rogers 
Buick Motor Div. 
Agency—McCann-Erickson, Inc. 


Cc 
Campbell-Hausfeld Co. 
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Classified Advertisements 
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Agency—Duffy, McClure & Wild 
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Dayton Rubber Co. 
Agency —Allman Co. 
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THE LAST . § 


A couple of bebop characters were walk- 
ing through a Florida swamp. One yelled, 
“Help, Help! An alligator bit off my leg!’ 

"Which one?" cried his friend. 

"| don't know," he answered. "All these 
alligators look alike." 


A local small fry had been vaccinated 
and after the operation the doctor prepared 
to bandage the sore arm, but the boy ob- 
jected. 

"Put it on the other arm, Doctor,” 

“Why, no,” said the physician, "Il want 
to put the bandage on your sore arm so the 
boys at school won't hit it.” 

Put it on the other arm, Doc,” repeated 
the boy. "You don't know the fellows at 
our school.” 


Wife (reading the paper): “It says here 
that most accidents happen in the kitchen." 

Husband: "Yes, and we men have to 
eat them.” 





"Nobody fixes Scotch on the rocks like 
you do, Mr. Pallady!"” 























"| just got out of prison this morning,” a 
traveler told a man on the train. "It's going 
to be tough facing old friends.” 

"I can sympathize with you," commiserated 
the other. "I'm just getting home from the 
state legislature.” 


Around midnight the absent-minded pro- 
fessor left his Pullman berth for a drink of 
water and, upon making his return, found 
that he had lost his way. He appealed to 
a porter for help. 

"Don't you remember the number of your 
berth?" the porter required. 

“I'm afraid not," replied the professor. 

“Haven't you any idea where it was?" 
asked the porter. 

"Why sure. | did notice at one time this 
afternoon that the window looked out on a 
little lake.” 


Looking for an inexpensive Christmas gift 
for a business associate, a tightwad entered 
a gift shop, but found everything too ex- 
pensive. 

Spying a vase that had been broken, he 
found he could buy it for almost nothing. He 
asked the store to send it, hoping his friend 
would think it had been broken in transit. 

In due time he received an acknowledge- 
ment: "Thanks for the vase,” it read, "and 
it was so thoughtful of you to wrap each 
piece separately.” 


Little boy (on a transcontinental train): 
"Mother, what's the name of the last station 
we stopped at?" 

Mother: "Don't bother me now, dear, 
I'm reading. Why do you ask?" 

Little boy: "Because sister got off there.” 


An obviously frightened gentleman with 
an aching tooth went to see his dentist. 
To calm the patient, the dentist offered him 
a drink of whiskey. The patient tossed it 
down and had another one. And one more. 
“Now,” said the dentist, “got your courage 
back?" 

"Yeah," snarled the patient, ‘and I'd like 
to see any so-and-so touch my teeth!" 


Inquisitive old woman: "And just what 
do you do if the battleship leaks, Sonny?" 

Bored sailer: "Oh, we just put a pan 
under it, Ma'am." 








MANAGER 




















Pa Blow 


“Where did you spend your coffee break, 
Miss Barton—at the mountains or the 
seashore?” 











Chilton's MOTOR AGE @ March 1959 





You Are Qualified to be a Member 
Of The Automotive Service League 





This is a new and unusual organization oMOTIVE SERVICE Lp, 
open to all automotive service shops which NY) Pr Cartas That CUp 


have been qualified by Motor Age. If you Shs Extallistonent 


haven't done so before, detach and return ainsi 


MOTOR AGE 


the postage free postcard below 


[The second and lower postcard is for 


more new product information. | 











To MOTOR AGE 


Please send me our membership plaque in the AUTOMOTIVE 
SERVICE LEAGUE. 


FOR We operate a Car Dealership Service Station 


LEAGUE (check one) Repair Shop Specialty Shop 
MEM s443.¢ There are......full time mechanics at our location 


SHIP Your Company. 


Your Name 


Address.... 
Please Note! 


When filling out cards 


be sure to sign your 


: Frank P. Tighe, EDITOR MOTOR AGE 
Name and Address! 


P.O. Box 102, Village Station, N. Y. 14, N. Y. 


Please send me furt the New Products, the « 


which | have circled belo (Be sure t rcle the code number) 


\ 


FOR 
NEW 
PRODUCTS 


yur Name 
Your Company 
Your Business: Wholesaler 


Address. 
(street & no.) 








New Literature: 
urd number on preceding page 


Circle post 


LT! 


Maremont Muffler Division: 
Exhaust 


Exhaust Selector 


A comprehensive 
System Selector is available. 
Designed as a wall chart or a 
catalog insert, the 8-page Se- 
lector provides easy identifica- 
tion of most types of exhaust 
systems for passenger cars of 
practically all and 
Also available in the 


Selector is a step-by-step dia- 


makes 


models. 


gram of muffler installation. 


LT2 Reference Catalog 

Detroit Aluminum & Brass 
The Detroit manufac 
turer of Michigan Hi Therm 


Corp: 


Engine Bearings for replace- 
ment describes the new cata- 
log as a time saver for repair 
shops. Listings are given both 
alphabetically numeri- 
cally. 


and 


LT3 Revised Catalog 


John Bean Division, Food 
Machinery & Chemical Corp.: 
A revised catalog, designated 
L-1615, listing the complete 
line of wheel aligning 
Wheel balancing 


and 
accessories 
and supplies has been released. 
The revision includes tools for 
late model cars and introduces 
the new rear wheel chock. The 
chock is designed especially 
for aligner operators working 


in pits. Other equipment in 
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the catalog covers passenger 
car and truck wheel balancing 
weights. Also a variety of cas- 
ter shims camber tool 
toe-in gauges, wheel spreaders 
and a wide assortment of ad- 
ditional correction and instal- 
latior tools. 


sets, 


LT 4 Tubeless Tires 
Mounting Folder 


Big Four Industries, Inc.: 
The third in a series of free 
Fact 
service is being offered. The 
new folder 
and pictures—how to avoid in- 
jury during inflation ; 
avoid damage to air-sealing 
beads; insure safe, leakproof 


Folders on tubeless tire 


shows—in woraus 


tire 


bead setting. 


LT 5 Tool Catalog 
Vicheck Tool Co.: Firm has 
released a miniature, pocket- 
size catalog descriptive of its 
complete tool and plastic lines. 
Contents include illustrations 


and detailed specifications 
Among tool items listed are 
alloy steel and drop-forged 


carbon steel wrenches and sets 
of open-end, box and combina- 
tion socket wrenches 
and attachments, 


types, 
adjustable 
wrenches, pliers, screw driv 
punches, metal 
hammers, 


ers, chisels, 


shears and 


snips, 


and mallets. 


Attention New 
Product Readers! 


Be sure that you fill in your 
name and address when you 
send in the New Product In- 
quiry Card to the Editor of 
Motor Age. We have received 
unsigned cards asking for 
more information on various 
new products from Livingston, 
N.J., San Francisco, Calif., 
Clifton, N.J., Lawrence, Mass., 
Winner, Mass., and La Crosse, 
Wise. Anyone from these 
cities who have not received 
an to their inquiry, 
kindly send us your name and 
address and will forward 
you the requested information. 


answer 


we 





“It’s more important than ever before 
to CHECK the BELTS” 


W. F. (Bill) KENZ of Kenz & Leslie, Denver, Colorado 
builders of AMERICA’S FASTEST CAR 


“With the heavy loads the belts in present-day cars 
are required to carry”, Mr. Kenz continues, “it is as 
important to check belts for wear and damage as it is 
to check the tires. And to check them properly you not 
only have to see them, but to feel them — always on 


the under side.” 
Replace weak, worn belts with Gates Vulco V-Belts 


Your customers recognize and respect the name. There is 
a Gates V-Belt specifically engineered for each make and model 
car...it fits right...saves you installation time. And remember 


there is a nice profit for you on every Gates V-Belt you sell. 





ee 


WYNY'S ee. , — S 
FRICTION PROOFING 
. rs Som. 


Kenz & Leslie V-8 Service, 1255 Delaware St., Denver, Colo- 
rado, specializes in speed and safety equipment. This company 





built America’s Fastest Car, which chalked up a record of 
270.473 mph. The car is now on exhibit at the Frontier 


Museum on Lookout Mountain near Golden, Colorado. 











Phone for V-belt display rack ... puts the right belt for any 
popular make right at your fingertips. Phone your Gates 
jobber today. 


The Gates Rubber Company, Denver, Colorado 


Gates Rubber of Canada Ltd., Brantford, Ontario 


Gates Vulco. V-Belts 
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Thermoid Brake Lining 
goes over BIG... 


... because it’s the safest thing on wheels. Whether 


you choose bonded shoes or riveted segments, 
you choose quality and safety when you insist 
on Thermoid Custom-Built Lining—the one 
lining that’s custom-built and certified*, for all 
cars. You can service 90°; of the popular car 
market with just two assortments of Thermoid 
Bonded Shoes. 
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The only Brake Linings cer- 
tified by the Pittsburgh Testing 
Laboratc ries. 


Other high quality Thermoid Products . . 
Modernized to meet modern driving conditions. 





® Order from your Thermoid 
eo jobber today. 
mm | 


li. K. PORTER 


COMPANY. INC. 


Hydraulic Brake Fluid Fan Belts and THERMOID DIVISION 
and Parts Radiator Hose 
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